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Nearly $600,000,000 
In Builder’s Risks 
For Marine Insurers 


Unfilled Shipbuilding i in This Coun- 
try Includes 110 Naval and 
Mercantile Vessels 


SEVERAL VESSELS STARTED 


Progressive Building Up of Under- 
writers’ Liability With Each 
Successive Set of Awards 





Shipbuilding contracts in the hands of 
private shipyards reached a new high 
on June 2 with the awarding of eleven 
naval contracts with a value of $105,- 
904.000. Unfilled shipbuilding orders now 
total 110 with an aggregate value of 
$592.730,175. Of this total seventy-two 
vessels with a contract price of $189,- 
807.340 are building to American Bu- 
reau of Shipping Classification and thir- 
ty-eight vessels with a contract price of 
$402,841 835 are naval vessels. 

This extensive construction program is 
of interest as all of these vessels are or 
will be insured under builder’s ‘risks 
covers with the American market which 
has been enlarged to take care of larger 
risks, 

Recent Contracts 

fhe recent naval awards were allo- 
cated to five eastern shipyards: 

Newport News S. B. & D. D. Co, 
Newport News, Va., one aircraft carrier, 
$31,800,000. 

Bethlehem Steel Co., Quincy, Mass., 
two light cruisers, $12,226,000 each. 

Federal S. B. & D. D. Co., Kearny, 
N. J., two light cruisers, $12,226,000 each, 
and two destroyers, $4,895,000 each. 

Bath Iron Works, Bath, Maine, two 
destroyers, $4,813 000 each. 

Electric Boat Co., Groton, Conn., two 
submarines, $2,937,000 each. 

An unusual feature of these contracts 
is that they were awarded before the 
appropriations for their construction be- 
come available at the beginning of the 
fiscal year on July 1. Reports state that 
this procedure will shorten the time for 
delivery by six months or more. It is 
believed that most of this time saving 
will be made in the period between the 
time of awarding contracts and the time 
of keel laying. That is, the period be- 
tween keel laying and delivery, which is 
the period on which the insurance pre- 
mium is earned, is not expected to 
change materially. 

Normally contracts are not awarded 
until later in the Summer, with the re- 
sult that the naval contracts awarded in 
one calendar year are not attached under 
builder’s risks cover until the following 


(Continued on Page 22) 
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There may be no place like home, but the American public doesn’t 

spend much time there. This year especially, the two fairs in Cali- 

fornia and New York will attract millions. What an opportunity 


for you to sell Personal Effects floaters—when you realize that only 
5% of all travelers carry this important coverage today. 


Lon ndon & Lancashire 


THE LONDON & 5. ite INSURANCE COMPANY. LTD. ¢ ORIENT 
INSURANCE COMPANY «+ LAW UNION & ROCK INSURANCE COM- 
PANY, LTD. * SAFEGUARD INSURANCE COMPANY OF NEW YORK 
STANDARD MARINE INSURANCE COMPANY. LTD. (FIRE DEPARTMENT) 
LONDON & LANCASHIRE INDEMNITY COMPANY OF AMERICA 























Getting Down to Cases 


At age 71, after 42 years of premium-paying. he has 
just lapsed his Five-Year continuvusly Renewable and 
Convertible Term policy for $3,000, issued at age 29, in 
1897; a type of policy we discontinued more than 30 
years ago. 


Annual premium, first five years, $38.52. At the last 
quinquennial period it had risen to $294.60. Total pre- 
miums, 42 years, $4,126.92. Total dividends, $788.13. Net 
cost for the entire period, $3,338.79. No value whatever 
at lapse. 


Had he taken Ordinary Life instead of Term:— 
Annual premium, $66.75. Total of 42, $2,803.50. Dividends, 
$967.98. Net cost, 42 years, $1,835.52, or $1,503.27 less than 
that of the Term. Average annual net cost, Term, $79.50. 


Or the Ordinary Life, $43.70. 


If at 71 he decided to surrender:—Ordinary Life cash 
value, $1,842, or $6.18 more than premium net cost for 
42 years. His insurance would have cost NOTHING !— 
instead of the Term’s $3.338.79. Or $2.337 of paid-up in- 
surance, or 11 years of Extended Term, could have been 
chosen. From age 29 to age 71, and as long as he might 
keep the policy in force, non-forfeiture features, annually 
increasing, would have been available. 


A living contract, bristling with lifelong benefits. 
Instead of a discarded scrap of paper. 





THE PENN MUTUAL LIFE INSURANCE CO. 


JOHN A. STEVENSON 
President 


WILLIAM H. KINGSLEY 
Chairman of the Board 


INDEPENDENCE SQUARE, PHILADELPHIA 














Monopoly Committee 
Told Why Group Is 
Highly Competitive 


Group Ass’n Subject of Inquiry at 
Washington, Does Not Fix 
Cost to Buyer 


INJECT ANTI-TRUST ANGLE 


E. E. Cammack and B. D. Flynn 
Tell How Ass’n Brought About 
Low Group Cost 


) Jerome Philp 


If present indications are followed and 
the members of the Temporary National 
Economic Committee can stand the 
Washington heat, the life 
phase of its monopoly study will con- 
tinue for several weeks. Chief reason 
is that the SEC is ready with a vast 
amount of material. which it wants to 
put into the record. The visit of Their 
Majesties caused a change in the original 
plan to put in all of this week on insur- 
ance. Sessions were held Tuesday and 
Wednesday with a recess until next 
Monday. 

Group insurance, admitted throughout 
the world of business to be one of the 
outstanding and biggest efficiency divi- 











insurance 


sions in life insurance, which estimate 
has grown due to continuously able and 
practical operation for and not against 
the public interest, was first under re- 
view. 

Functions of Group Association 

For its present excursion into insur- 
ance the Monopoly Committee chose the 
Group Association. Notwithstanding an 
opening statement by the new SEC 
chairman, Jerome N.. Frank, that “our 
approach is objective,” all the leads and 
interrogation by Examining Counsel Ger- 
hard Gessel were obviously aimed to 
bring forth a picture of a small number 
of companies making the rates for Group 
insurance. The functions of the Group 
Association are well understood in the 
life insurance business but the way the 
SEC tried to picture it was “something 
else again.” 

It took a great deal of insistent reitera- 
tion by E. E. Cammack, vice-president 
and actuary of the Aetna Life, who is 
chairman of the Group Association, 
Benedict D. Flynn, vice-president = 
actuary of the Travelers to keep befor 
the committee the fact that the writing 
of Group insurance is highly competit tive. 
It was early developed that the assc cia- 
tion compiled experience from whi 
Group life rates were made up and me 
were then recommended to the Superin- 
tendent of Insurance of New York, who 
usually approved them and they became 
the minimum rates for the particular 
classifications for all companies author- 
ized in New York State 

To the Monopoly Committee this 
looked like an agreement to fix rates 
by a few companies and making of those 
rates mandatory by official promulg ation 

(Continued on Pace 14) 
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Tus YOUNGSTER’S SET FOR A GOOD 
START ... He looks like a winner! 


Boys and girls whose fathers own life insurance under a John 





Hancock readjustment income plan can feel assured that they, too, 2). 


- > 
will have a good start in life. When herald tue 
Our field representatives declare that the company’s national SS re 
advertising, and the complete kit of tools made available to them, Ssi= 2 Sp 
‘ ’ . ‘ ; = == ay ¥ 
help immeneely in selling this attractive plan to fathers. — ee He. 
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A John Hancock advertisement 
Promoting the readjustment 


LIFE INSURANCE COMPANY income plan. 


oF Boston, MASSACHUSETTS 


JOHN HANCOCK MUTUAL LIFE INSURANCE COMPANY 


GUY W. COX, President 
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Orville 


A comprehensive paper on the subject 
“Introduction to Mutuality” was pre- 
sented June 3 by Orville F. ‘Grahame, as- 
sistant secretary, Guardian Life, before 
the Spring meeting of the Association of 
Life Insurance Counsel held at Hot 
Springs, Va. in which he reviewed at 
some length and with painstaking thor- 
oughness the insurance concept of mu- 
tuality. He declared that these were 
especially ideological times and that there 
was a need to redefine principles. It 
was found from an examination of the 
statutes that the concept of mutuality 
rested on tradition and practice and not 
upon statutory authority. 
Mr. Grahame listed these five controls 
over management of mutual companies: 
The potential voting rights of policy- 
holders. The regulatory ‘rights of insur- 
ance departments. The “voice of law.” 
The tradition of management, based on 
interest and work of those making life 
insurance a career. The use of directors 
serving as a public duty. 
In addition Mr. Grahame urged the 
development of the administrative law 
remedy in the insurance departments to 
take care of policyholder complaints and 
that the courts be closed to individual 
policyholders’ suits as regards misman- 
agement but not as regards contract 
rights. 
Cites Kentucky Cases; Rhine Case 
The new New York Insurance Law was 
‘riticized for not providing for the com- 
ydlsory surrender of stock under mu- 
tualization plans as is provided in Penn- 
sylvania and Illinois. 
Considerable attention was given to the 
Kentucky cases compelling policyholders 
with complaints as to management to go 
to the Insurance Department. These 
cases were declared to be sound in the 
public interest. Some doubt was felt 
whether the courts should have enter- 
tained the dividend cases involving dis- 
ability losses such as the Rhine case. 
The right of a policyholder as a cor- 
porator or member of his company to 
spect the books of the company must 
necessarily be restricted by reason of 
the confidential nature of the informa- 
tion and the lack of a substantial inter- 
est of a particular policyholder. 
Comments on Voting Privileges 
The voting privileges, as set forth in 
the statutes, were canvassed in detail 
together with the notice provisions for 
elections. The Massachusetts statute re- 
quiring notice to be on a filing back 
and premium receipt was declared to be 
sound. Doubt was expressed as to the 
necessity or justification, as an expense, 
f the sending of individual notices of 
tketions to policyholders. 
The problem of policyholder participa- 
ton in elections is not peculiar to life 
‘surance companies, it was declared. It 
sts in political elections and in stock 
“mpanies. The speaker declared it was 
“eessary to keep alive the ability and 
“perience for self-government and to 
‘velop the sense of responsibility for 
Management but it should not be con- 
uded that a ballot box bulging with 
tes is proof of self-government, re- 
Yonsibility or intelligence. “Look at 
tctions abroad,” Mr. Grahame com- 
ented. 
Consideration was given to the sug- 
‘stions of Mr. Justice Douglas that 
tere be a Federal Service Corporation 
‘handle stockholder complaints. It was 
alt that such a corporation or associa- 
might become the unfortunate means 





. Grahame Defines Insurance 


of creating a gigantic monopoly of all 
businesses, possibly under political or 
unscrupulous domination. Also, it was 


felt that the Insurance Departments al- 
ready functioned as a representative of 
dissenting or complaining policyholders. 

Can’t Compare Ins. Co. to Creamery 

In comparing the life insurance com- 
pany to the cooperative, the speaker said 
that it was not necessary that a life in- 
surance company be subject to ye con- 
trol typical of a creamery. Attention 
was called to the fact that mutual sav- 
ings bank depositors do not vote. Mu- 
tual life policyholders in England also 
fail to vote in company elections, in- 
quiries there showed. 

As for paid directors, if they gave full 
time to the company they would be 
merely part of the management and if 
they gave only part time there would be 


a temptation for them to use their in- 
fluence on all fronts since they would 
be under pay actively to further the 
companies they represent. 

The speaker closed by saying that 
further progress in selection and de- 


velopment of personnel, and building fair 
methods of promotion, will do more to 
insure careful management than a shelf 
of statutes or a platoon of political ap- 
pointees, 

Some statements from Mr. Grahame’s 
paper, which was like a small book cov- 
ering thirty-eight typewritten pages and 
twelve typed pages of foot notes, were 
these: 

The Policyholder as a Corporator 

In considering the relation of a mu- 
tual policyholder to his company it is 
well to determine if any well recognized 
legal status can be spelled out. This 
relation is, on the face of it, something 
more than that of insured and insurer. 
When Cooke wrote his “The Law of 
Life Insurance” in 1891 he declared that 
this additional relation was not within 
the scope of the law of insurance. Rich- 
ards called mutual policyholders “mem- 
bers” who “in their aggregate or corpo- 
rate capacity are the insurers while in- 
dividually they are the insured” thus 
occupying “in a sense the dual rela- 
tionship of insurer and insured.” A New 
York court spoke of a policyholder in a 
mixed company as an “associate or cap- 
italist furnis hing the money upon which 
the business is conducted.” Another 
New York court considered that the 
whole body of policyholders at any given 
time “have a quasi-ownership in all the 
assets of the corporation, and are, like 
stockholders of an ordinary corporation, 
in effect cestui que trust. 

The Iowa Supreme Court in New York 
Life Ins. Co. vy. Burbank, considered at 
some length in an excellent opinion the 


relationship in question. It said: 
“While the plaintiff is a mutual company, and 
is owned by its policyholders rather than by 


stockholders, it is nevertheless a corporate en 


tity as distinct from its policyholders, as is the 
The plain- 
relationship 


stock company from its stockholders. 
tiffs policyholders 
to it: (1) That of 


resulting 


sustain a double 


contractors with it; and (2) 


therefrom that of pro tempore owners 


“They are owners only in a qualified sense 


change from day to day, not by a mere 


transfer of interest which persists in others, but 


by utter cancellation of the interests of some 
and the acquirement by new contracts of newly 
created and temporary interests by others. The 


policyholder whose connection with the 
expires by lapse, 
which he 


existence of the 


company 
surrender or death has no in- 
transmit in the continued 


The 


terest may 


company. policyholders 


have no interest in the permanent surplus other 
than in the gains from the investment thereof 
an assurance of the safety of their con- 
stock company the 
different 
same 


and as 
tract. In the case of the 
stock is holders in a 
capacity than as policyholders, though the 
be interested in both capacities. 


owned by the 


person may 
Mr. Grahame’s Statement on Rhine Case 

From authorities mentioned it may 
well be concluded that a mutual corpo- 
rator’s right to interfere or act in case 
of alleged mismanagement has in the 
interest of the public been substantially 
restricted. The specific statutes and case 
decisions requiring him to take his prob- 
lems to the Insurance Department are 
sound in principle. This is especially 
true when it is recalled that the exami- 
ners’ reports to the Insurance Depart- 
ments are required by law to be made 
public and _may be the basis for a 
‘strike suit.’ 

The question is presented whether the 
courts should have entertained jurisdic- 
tion in the cases involving dividend ad- 
justments on account of disability losses, 
such as the Khine Case, although pos- 
sibly these cases can be distinguished on 
the ground that insurance contract ques- 
tions and not corporator rights were in- 
volved. It is clear that the Armstrong 
Report specifically intended that there 
should be relief in the courts for poiicy- 
holders in this type of case. This Re- 
port recommended the repeal of the 
statute requiring the consent of the At- 
torney General to sue an insurance com- 
pany for an accounting, or any interfer- 
ing with the prosecution of the business 
of a company or for the appointment of 
a receiver. The Report criticized the 
results of the Uhlman _ which had, 
before the passage of the statute, 
thrown the burden of proof of any al- 


leged inequitable distribution on _ the 
plaintiff, and after the statute, had in 
the Swan and Greef Cases denied any 


remedy to the policyholder. The Report 
urged that there be free access to the 
courts. The statute was criticized further 
on the ground that the companies had 
misled the legislature in securing its en- 
actment. 

In the opinion of this writer there 
was much to be said for some such 
procedure as existed under that statute 
and which now exists under the holding 
of the Kentucky cases. It is not in- 
tended that the policyholder be deprived 
of his remedy, but that there be utilized 


statutory administrative law provisions 
which are now in force and that the 
remedy be molded accordingly. The pe- 


culiar mutual and public nature of all 
life insurance companies strongly sup- 
ports this position. To permit a suit by 
an individual policyholder alleging mis- 
management ignores the fact that it 
thousands of dollars to maintain 
the insurance departments for the pur- 
pose of keeping an account of manage- 
ment. Further, a suit by an individual 
policyholder, which for the most part in- 
volves a small interest on his part and a 
large interest on the part of other poli- 


costs 


cvholders and the company, may not be 
sincere in its institution. 
Voting Privileges 
The charters of mutual legal reserve 
life companies quite universally extend 
voting privileges to policyholders. The 
early charters granted by the legislature 


were based on the assumption that the 


trustees or directors would be elected by 
the policyholder members. The policy- 
holders of mixed companies likewise 


were extended voting privileges. The 


Concepts of Mutuality 


original Deed of Settlement of the Old 
Equitable also covered voting rights of 
members. 

These privileges are taken for granted 
and no considerable provision is made 
therefor in the statutes for domestic 
companies. Alabama has a voting pro- 
vision only for companies other than 
life, but California provides that each 
life policyholder shall have a vote for 
each $1,000 insured, while in Texas the 
amount is $500. Massachusetts grants 
voting privileges to annuitants and 
holders of pure endowment policies 
Other states grant only one vote for each 
policyholder, thus attempting to make 
the privilege broad in democratic prin- 
ciple, but often this provision may be 
subject to variaice to fit, by by-law or 
charter provision, the amount of insur- 
ance, the number of policies, or the 
amount of the premiums paid. Some 
states permit as many votes in the ag- 
gregate as shall equal the number of 
directors to be elected, and permit the 
policyholder to vote the whole of his 
votes for one candidate or divide the 
votes among all the candidates. Massa- 
chusetts grants additional votes for each 
$5,000 of insurance, and Minnesota pro- 
vides similarly for each $1,000 of insur- 
ance with a maximum of 100 votes 

In addition to setting forth the elec- 
tion privileges, the statutes in a few 
states provide for notice of elections 
Such a notice in the District of Colum- 
bia must be sent to all the persons en- 
titled to vote. Pennsylvania provides 
for notice by publication not less than 
three times in at least two daily or 
weekly newspapers and in the legal 
periodical designated by the rules of 
court of the county wherein the com 
pany is domiciled. Wisconsin also pro- 
vides for publication. The notice by pub- 
lication is a common charter provision of 
many companies. Texas provides that 
meetings shall be properly announced. 
Indiana provides for notice, and also for 
waiver thereof. 

The Massachusetts Form 

The statutes in Massachusetts provide 
for notice by imprint on the filing-back 
and upon premium receipts by a definite 





statutory form reading: 

“The assured is hereby notified that by virtue 
of this policy he is a member of the 
Insurance Co., and is entitled to vote either 
person or by proxy at any and all meetings 
of said company. he annual meetings are ld 
at its home office on the day of 
each year, at o’clock.” 

This Massachusetts practice is fol- 


lowed by many companies. A_ similar 
provision exists by statute in Minnesota. 
This is a reasonable provision. It is 
extremely doubtful whether the expense 
of sending a notice by mail to each 
policyholder is justified as provided under 
the laws for the District of Columbia. A 
notice by mail to 750,000 policyholders 
would cost between $15,000 to $22,500 for 
postage, first-class, depending on the 
postal zone. The Superintendent of In- 
surance of New York, W. T. Emmett. 
wrote in 1913 that if the policyholders 
fai] to nominate candidates for directors 
they are satisfied with the management 
and the expense of mailing ballots 
should not be incurred. 


REDUCES LOAN INTEREST RATE 

The Northwestern National Life of 
Minneapolis last week filed with the 
State Insurance Department its new poli- 
cies covering the reduction in interest 





rate on policy loans up to 5%. 
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Should Keep Insurance 
Out of Commerce Class 


CASH-LOAN VALUE PROTECTION 





Lorentzen Cites Efforts to Place Policy 
Proceeds in Separate Category 
Favoring Beneficiary 





In a paper questioning free commercial 
use of life insurance, J. P. Lorentzen, 
general counsel Bankers Life of Iowa, 
expressed the opinion “that we should 
resist any attempt whatsoever to place 
life insurance in a common category with 
all other forms of property or to en- 
courage its use in free commerce for 
mere convenience.” 

Mr. Lorentzen was addressing the As- 
sociation of Life Insurance Counsel at 
Hot Springs, Va., June He quoted 
from Richards’ “Law of Insurance”: 

“Tt is desirable that the insured should 
have the opportunity of making free 
commercial use of his life insurance as 
available property, for it may often be 
convenient to secure money by loan or 
otherwise upon it.” 

“It appears,” said Mr. Lorentzen, “that 
the thought so expressed has been gen- 
erally accepted without question and 
has been assumed as a premise by many 
writers on the subject of rights of cred- 
itors or assignees to life insurance poli- 
cies and their proceeds.” 

Some Hard-Boiled Views 

To illustrate this attitude of general 
acceptance a writer in the Columbia Law 
Review was quoted as follows: 

A judicial attempt to create a specially se- 
cluded nook within which a wife’s interest in 
an insurance policy could be protected. 

Priestly reverence of insurance. 

A judicially created way of thinking which 
works against him (creditor). 

A judicial attempt to extend the statutes un- 
der the guise of its “spirit” even if achieved 
in the teeth of its letter. 

The desire of some courts to play humani- 
tarian at the expense of creditors. 

The court, influenced by the idolatry of life 
insurance which is currently so widespread. 

They represent a peculiar judicial benevolence 
in the interest of beneficiaries. 

A statute drafted and sponsored by the in- 
surance companies. (Sec. 55a, Insurance Law 
of New York.) 

Referring again to the quotation from 
Richards, My. Lorentzen said: “We could 
agree with a portion thereof; that it is 
desirable that the insured should have 
the opportunity of making commercial 
use of his life insurance. It also implies 
that life insurance has no greater or 
additional social or economic value than 
a bond or certificate of stock or other 
piece of personal property or chose in 
action, 

“If life insurance has no peculiar char- 
acteristics or higher purposes to distin- 
guish it from other forms of property 
or choses in action, it doubtless should 
be placed in the same category and sub- 
jected to the same dangers. 

Given Protection 

“Furthermore, it would not be entitled 
to the mantle of protection which has 
been placed about it by our legislative 
bodies and courts. We, however, who 
are connected with life insurance insti- 
tutions, sincerely believe that life insur- 
ance can be and should be distinguished 
from ordinary forms of personal prop- 
erty and is entitled to different and 
favored treatment which will protect its 
primary purposes, 

“To adopt the principle that it is de- 
sirable that life insurance be made avail- 
able to the insured for free commercial 
use in like manner as any other property, 
is to adopt a principle that runs contra 
not only to the theories expressed by the 
courts and legislative bodies, but is to 
adopt a principle that clearly opposes the 
theory that life insurance should not be 
jeopardized for mere convenience but 
should be resorted to by the insured 
during his lifetime only in the event 
of great need.” 

Purposes of Insurance 

Mr. Lorentzen then asked: What is 
the purpose of a life insurance policy? 
He defined that purpose in the light of 
the benefits set out in the order of their 


I. M. Hamilton Welcomed 
Home From African Trip 


Return last week to Chicago of Isaac 
Miller Hamilton, president Federal Life, 
plus birthdays of two members of the 
company’s official family which fell on 
Friday, furnished ample opportunity for 
the company to celebrate. Mr. Hamil- 
ton had been in Africa. The birthday 
celebrations were by Leo D. Cavanaugh, 
vice-president, who is to become presi- 
dent September 6 when Mr. Hamilton 
will celebrate his seventy-fifth birthday 
anniversary and retire. The other cele- 
brant was Al H. Thompson, secretary. 
Mr. Cavanaugh was 50 years old and 
Mr. Thompson 45. 

An agency meeting was held with 
Vice-President George Barmore, super- 
intendent of agencies, in charge. Spcak- 
ers included L. J. Leahy, manager home 
office agency; F. D. G. Walker, mana- 
ger Chicago Loop branch agency, and 
R. C. Davidson, manager Detroit branch. 

Speakers at a luncheon given for more 
than 100 guests of the company were 
Harold R. Gordon, executive secretary 
Health & Accident Underwriters Confer- 
ence; Lee D. Parker, president American 
Service Bureau; C. M. Cartwight, editor 
National Underwriter, and Joseph Frey, 
president Lake Shore Trust & Savings 
Bank, of which Mr. Hamilton is chair- 
man of the board. 





importance. It is a contract which pro- 
vides for: 

Security for one’s family and dependents in 
the event of one’s death. 

Security for one’s self upon reaching old age. 

Loan value in emergency. 

Cash value in extreme emergency. 

Paid-up insurance, extended insurance, etc. 

The speaker then made this comment: 
“Life insurance has been raised to the 
place of dignity which it now graces in 
the social and economic structure of our 
nation principally because of its ability to 

(Continued on Page 12) 


N. Y. Dep’t Regulates 
820 Insurance Concerns 


PINK DELIVERS TALK BY RADIO 





Helping Hand Extended to All Who 
Need Assistance; People Warned 
Against Hasty Policy Changes 





In a radio address full of practical 
information for laymen, New York Su- 
perintendent of Insurance Louis H. Pink 
spoke June 2 on the relations of the De- 
partment with the public. After giving 
a brief history of the Department, which 
began to function in 1860, Mr. Pink said 
that there are now approximately 820 
insurance companies of all kinds operating 
in New York. Their annual premium in- 
come is about $5,000,000000. He then 
told of the enormous amount of addi- 
tional work thrown on the Department 
by failure of most of the mortgage guar- 
anty companies in the New York metro- 
politan area. There was about $3,000,- 
000,000 at stake in those failures. Bring- 
ing order out of that bad situation pro- 
duced the heaviest financial load that 
has ever been placed on any state de- 
partment. It is understood that Mr. 
Pink’s talk was the first in a series of 
five to be broadcast by members of the 
New York Department on Friday eve- 
ning. 

Magnitude of Operations 

“Almost 40% of the entire insurance 
business done in this country is in the 
hands of companies organized in the 
State of New York and supervised by 
this Department,” said Mr. Pink. “An- 
other 40% is conducted by companies of 
other states licensed to do business here, 
also subject to our supervision in a 
lesser degree. The total assets of these 
companies doing business here aggregate 
over $25.000,000.000. There are said to 
be 67,000,000 holders of life policies in 
this country, and most of them are in 
companies doing business in this state. 
Almost every person in the United 














Great- West Life had 
Assets of $162,554,770 
at the end of 1938 
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Faser Finishes First 
Year as Boston G, 4 


Finishing his first year in Boston Jy, 
1 General Agent Henry Minor Fagg 
Jr., brought together thirty Penn \jy. 
tual Life producers of that city for a 
agency meeting at which Urban Quirk ¥ 
the home office agency department yx 
guest speaker. Mr, Quirk was with }, 
Faser four years ago June 1, in Ney 
York, when Mr. Faser started as a gep. 
eral agent for Penn Mutual in this ¢jy 
before going to Boston. ; 

Mr. Faser, the company’s youngey 
general agent, had as other speaker 
George A. Watkins, agency dean, wh 
will observe his fiftieth anniversary with 
the company in 1940, and John J. Mulley 
Jr, one of the youngest producer 
whose legal training resulted in a fir 
paper on wills. 

At the luncheon that followed th 
meeting Mr. Faser shared honors wit 
Miss Polly Kittredge, leading produce; 
in lives insured for the year to date, anj 
in lives and volume in a two weeks’ cop. 
test preceding the anniversary dat 
Franklin W. Ganse, who celebrated ki 
eightieth birthday anniversary June | 
also attended the luncheon. Mr. Gang 
is treasurer, American College of Lif 
Underwriters, and a CLU. He is 
founder of the Boston chapter. 

Howard C. Bissell, president of the 
Faser Agency Association, outlined ; 
baseball contest for June to honor Mr 
Faser. 





States is directly or indirectly interestej 


another.” 
Experienced Staff 
Superintendent Pink made it clear tha 
the doors of the Department are ope 
to everyone who requires assistance 
“The public sometimes gets the ide: 
that those who work for the state ar 
selected because of their political ties 
That is not the fact. In the Insurance 
Department proper we have over 2 
employes, only five of whom are no 
in the competitive class in civil service. 
These five are deputies and counsel who 
are selected because of their experience 
and qualifications. The chiefs of ow 
various bureaus—life, fire, casualty, rat: 
ing, real estate, mutual and fraternal 
audit, complaint, actuarial and others— 
have been in the employ of the Depatt- 
ment for many years, and have reachel 
their present positions as a result of 
their length of service and their proven 
knowledge and fitness. 
“The newspapers have erroneously 
carried stories to the effect that some 
of our auditors have been charged with 
bribery. That was a mistake. There has 
not been the slightest question about 
the honesty of the men of this Depart: 
ment.” 
Insurance Counsellors 
Mr. Pink then referred to what are 
known as insurance counsellors. There 
are about fifty of them in the New 
York metropolitan area. He said: 
“Counsellors are not licensed, nor are 
they controlled by any state agency. The 
policyholders and those of the public 
who listen to the broadcasts by some 0! 
them must realize that they are engaged 
in a private business; they are repre- 
sentatives of the public only as they 
appoint themselves to that position.” 
The Superintendent cautioned people 
against changing their life insurance 
policies upon the advice of somebody 
who may benefit more than the policy- 
holder by the change. He spoke of In- 
dustrial life insurance as being sou 
and honorably managed but that it 3 
open to two major criticisms: cost an 
large number of lapses. He enumerated 
the suggestions made to the New Yor 
legislative committee on insurance [ast 
October and said that some of the sug 
gestions are embodied in the new insur- 
ance code of the state. 
Assistance Furnished Free 
Savings bank life insurance was tf 
ferred to only briefly and the practice 
of surrendering level premium insurance 
and replacing it with renewable term w4 
(Continued on Page 12)’ 
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New York Association 
Elects Benjamin Alk 


FIFTY-THIRD ANNUAL MEETING 





Lloyd Patterson, Robert B. Skillings, 
James Elton Bragg, Vice-Presidents ; 
S. S. Wolfson, Treasurer 





The Life Underwriters Association of 
the City of New York, Inc., reports that 
Benjamin Alk, C. L. U., who had served 
as educational vice-president of the as- 
sociation during the past year, was unan- 
imously elected to the presidency at the 
fifty-third annual meeting of the asso- 
ciation held at the Hotel Pennsylvania 
yesterday. Other officers elected were 
administrative vice-president, Lloyd Pat- 
terson, general agent Massachusetts Mu- 





Bachrach 


BENJAMIN ALK 


tual; educational vice-president, Robert 
B. Skillings, Home Life of New York; 
public relations vice-president, 
Elton Bragg, manager Guardian Life, and 
treasurer, S. Samuel Wolfson, general 
agent Berkshire Life. 

Following the World War, in which 
he served as battalion sergeant-major, 
Mr. Alk entered the life insurance busi- 
ness with the Penn Mutual, with whom 
he is still connected as a field repre- 
sentative. In 1931 he was among the 
organizers of the New York Chapter of 
Chartered Life Underwriters, later serv- 
ing the chapter as secretary, vice-presi- 
dent and president. For two years he 
was a member of the board of directors 
of the national chapter. He has been a 
member of the board of directors of the 
Life Underwriters Association for four 
years. Mr. Alk, while connected with 
the Ben Hyde agency of the Penn Mu- 
tual, maintains his own office at 50 East 
Forty-second Street. 


Elected to Board of Directors 


In addition to the officers listed, the 
new members elected to the board of 
directors are these: 

To serve one year—Lawrence L. Lif- 
shey, New York Life, and R. M. Saville, 
Connecticut Mutual. 

To serve two years—Lester Einstein, 
Mutual Benefit, and Florence E. Stieler, 
New York Life. 

To serve three years—Olen E. Ander- 
son, John Hancock; Patrick A. Collins, 
Metropolitan Life; Hugh J. Hannigan, 
Northwestern Mutual; Elias Klein, Trav- 
elers; H. Arthur Schmidt, New England 
Mutual; G. Gustav Steiner, C. L. U., 
Aetna Life, and Diederich H. Ward, 
Union Central Life. 

Members Held Over 

Members remaining on the board of 
directors to serve one more year are 


M. T. Billson, Aetna Life; Albert 


Hopkins, Penn Mutual; Beatrice Jones, 

Equitable Society; Willis F. McMartin, 

Northwestern Mutual, and W. Halsey 
(Continued on Page 8) 
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FAIRCHILD AERIAL SURVEYS. I .- 


BUSINESS IS GOOD 
AT 70 PINE STREET 


If you want to start something, just try to tell anyone or all of 
the members of the Shoemaker Agency, located at Manhattan's 


70 Pine Street, that “business isn’t any good this year.” They 
just won't believe you. 
Why should they? They have just completed their 11th 


consecutive plus month in production. They're 40% ahead of 
last year’s paid business figures in spite of the fact that they led 
all agencies of the Company last year in percentage of increase 
over the previous year’s figures. Their business is quality busi- 
ness, too, for they proudly hold the Company’s persistency plaque 
for conservation leadership in their group. 


How do they do it? Certainly training must be a part of the 
answer, for thorough training is the guiding principle of General 
Agent Shoemaker. Young, enthusiastic, ambitious, he is a 
graduate of the Sales Research Bureau’s Managers School, is a 
C.L.U., and a frequent member of the Company's Leaders Club. 
He believes in knowing life insurance and its kindred subjects 
from every conceivable angle. 


Across the river in Brooklyn this progressive agency maintains 
another office under the direction of James W. Smith and Edward 
J. Quigley. There, too, you find the same formula: Knowing the 
job and then doing it. 


PROVIDENT MUTUAL 


LIFE INSURANCE COMPANY OF PHILADELPHIA 
Pennsylvania @ Founded 1865 






































lative of New Zealand, a Former Gym- 

nast, Has Been Production Manager 

For Engelsman Agency Here 

Eric J. Wilson, former production man 
ager for the Ralph G. Engelsman agency, 
Penn Mutual, New York City, has’ been 
appointed general agent for the North- 
western National Life at Seattle, Wash., 
effective June 1. Mr. Wilson left here 
for the coast Saturday. His new address 
will be 525 Skinner Building, Seattle. 

In going to the West Coast for the 
Northwestern National Mr, Wilson adds 
another three thousand miles to his trav- 





J. WILSON 


ERIC 


els which have already taken him twice 


around the globe. Author of the book 
“There Are No Strangers,” which he 
wrote since entering the life insurance 


business, he takes that philosophy with 
him into his new territory. A native of 
New Zealand, Mr. Wilson came to the 
United States to study physical educa- 
tion at Springfield College. He was 
brought into the life insurance business 
in New York City in March, 1930, and 
in his first five years paid for a total of 
$2,000,000. Because of the ability which 
he demonstrated to recruit and to tran 
men he was appointed production man- 
ager of the Engelsman agency, and hold- 
ing that position he continued to pay for 
about $300,000 annually in personal busi- 
ness. He has been often slated as a 
speaker and has been an active member 
of the Life Underwriters Association of 
New York City and the Life Supervisors 
Association here. 
Found Career in Life Insurance 

Mr. Wilson’s early interest was as a 
gymnast and at one time he was a part- 
ner in a stunt team which toured Eng 
land in vaudeville, getting particularly 
good press notices for their daring and 
control in doing handstands on the toy 
edges of tall buildings. Later Mr. Wilsor 
and his brother were physical direct 
in the Y. M. C. A. in New Zealand and 
when he came to the United States as a 
special student at Springfield, Mr 
son was a member of that coll i 


ior varsity gym team. Making this coun 
trv his home, Mr. Wilson next became 
Eastern sales manager for a company 
handling reducing machines. His nex 


step was into the life insurance business, 
which he has made his career 

In 1933 The Eastern Underwriter in it 
said about Mr. Wil- 






Gold Book edition 

son ‘Few men have had a greater va 
rietv of jobs in more different corners of 
the world than Mr. Wilson and few are 
happier that they have entered the life 
insurance business. Here is one lling 
stone who has gathered moss as he has 
made a success in insurance former 

(Continued Page 15) 
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Hohaus Made President 
By Actuaries’ Group 


PRIZES TO ABERNATHY, CRAIG 





American Institute Closes Annual Con- 
vention in Chicago, Will Meet There 
Again in November 





Reinhard A. Hohaus, assistant actuary 
Metropolitan, was elected president by 
the American Institute of Actuaries last 
Friday at the closing session of its an- 
nual meeting in Chicago. H. H. Jackson, 
actuary National Life of Vermont, and 
A. J. McAndless, president Lincoln Na- 
tional, were chosen vice-presidents. Re- 
elected to office were Will D. MacKin- 
non, Equitable of Iowa, secretary; Ross 
E. Moyer, actuary and vice-president 
Continental Assurance, treasurer; Erston 
L. Marshall, Lafayette Life, librarian, and 
James R. Elston, Travelers, editor of 
The Record. Members of the board of 
governors elected for three years are 
Frank D. Kineke, Prudential; Oliver 
Perrin, Penn Mutual, and William Frank 
Poorman, Central Life of Iowa; for one 
year, Walter Menge, Lincoln National. 

The institute presented the triennial 
prize awards for papers to John R. 
Abernathy, associate actuary, Life In- 
surance Co. of Detroit, for his paper on 
“Juvenile Mortality Experiences by Fra- 
ternal Benefit Societies,” and to Douglas 
S. Craig, Metropolitan Life, for his 
paper on “Drafting of Policy Forms.” 

New Papers Presented 

Four new papers were read before 
the convention. L. L. Stevens, assistant 
actuary Penn Mutual Life, presented one 
on “Attained Age Method of Valuation 
Applied to Annuities ;” Robert J. Myers, 
associate actuarial mathematician Social 
Security Board, one on “Cost Estimates 
for the Old Age Insurance System of 
the Old Age Security Act,” in which 
he said that because of the numerous 
factors involved it would take a long 
time before any actual experiences under 
the plan would be of sufficient value to 
provide a check on the accuracy of the 
estimates. A paper was presented by 
J. A. Budinger, actuary Kansas City Life, 
on “Variations in Withdrawal Rates in 
Relation to Non-Participating Pre- 
miums,” and another by Mr. Stevens, 
Penn Mutual, “A Practical Method for 
Obtaining the Amount of Guaranteed In- 
terest in Instalment Payments on An- 
nuities Certain,” which he said was a 
method by which insurance companies 
may save on taxes. 

The discussions on Thursday after- 
noon drew comments from more than 
thirty members. Those taking part in 
discussion of the paper presented at the 
last previous meeting by Richard C. 
Guest, associate actuary State Mutual, 
on “State Mutual Mortality Experience 
on Female Lives,” included H. H. Jack- 
son, actuary National Life of Vermont: 

C. Webster, Equitable Society, and 
John R. Larus, Phoenix Mutual. They 
said they had investigated the experi- 
ences of their respective companies and 
that their findings parallel those of Mr. 


Guest. 
Theory of Risk 

The paper read by Simon Shannon, 
Great-West Life, “An Alternative Meth- 
od of Solution of Certain Fundamental 
Problems in the Individual Theory of 
Risk,” was discussed by Dr. W. O. 
Menge, Lincoln National, and Frank A. 
Weck, Metropolitan, who presented the 
comments of James A. Hamilton of that 
company. 

_The informal discussions on produc- 
tion and policy forms were led by O. W. 
Perrin, Penn Mutual; Ross E. Moyer, 
Continental Assurance; T. H. Kirk- 
patrick, London Life, Ontario; F. A. 
Weck, Metropolitan; Frank D, Kineke. 
Prudential; James G. Bruce, Colonial 
Life; Clyde W. James, Midwest Life: 
|. A. Budinger, Kansas City Life, and 
Henry W. Allstrom, Minnesota Mutual 
The _ discussions on the issuance of 
monthly premium Ordinary policies and 
methods for handling and collecting pre- 
mium payments revealed varied experi- 
ences 

General subjects of interest rates, divi- 


REINHARD A. HOHAUS 


dend scales and current practices in is- 
suing Group and_ individual policies 
which provide for hospitalization and 
surgical fee benefits, were discussed by 
H. H. Jackson and George Fisanick, 
Metropolitan, who read to the conven- 
tion comments prepared by Gilbert Fitz- 
hugh of the same company, and Ken- 
neth Piper, Provident Life & Accident. 

Matters on office practices were dis- 
cussed by Ralph I. Booth, Travelers; 
Charles F. B. Richardson, Confederation 
Life; Jacob C. Seitz, Guarantee Mutual 
of Omaha; Abraham Kenigson, Sun Life 
of America; Frederick W. Hill, F. A. 
Weck, Metropolitan, and Henry F. Rood, 
Lincoln National, who gave his own 
views and those of Ronald G. Stagg of 
the same company. 

The institute will hold its Autumn 
meeting at the Edgewater Beach Hotel, 
Chicago, November 2 and 3. 





Ten Ways to Improve 
Insurance Relations 


SMITH TALKS TO ACTUARIES 





Suggestions Made at American Institute 
Meeting Present Guide of Better 
Public Understanding 





Victor R. Smith, general manager Con- 
federation Life, Toronto, made ten spe- 
cific suggestions for improving life in- 
surance relations in his valedictory ad- 
dress as president of the American In- 
stitute of Actuaries which met in Chi- 
cago last week, at which time reference 
to the meeting appeared in The Eastern 
Underwriter. He asked his colleagues 
to weigh carefully their own company 
practice in the light of the following 
queries: ; 

“Is the wording of our policies as 
simple as possible? Have we eliminated 
all cumbersome, technical phraseology? 
Can our policies be easily understood by 
those who have little or no knowledge 
of business forms and legal documents? 
Do we endeavor to make them as clear 
to the humblest policy owner as to the 
best trained lawyer in the town? 

“Have we included in our portfolio of 
policies special or complex contracts de- 
signed more to obtain a purely competi- 
tive advantage rather than to serve sim- 
ply the policyholders’ best interests? 
Can we not improve our premium no- 
tices, using them more as a message of 
good will than as terse warnings that if 
the premium is not paid the terms and 
conditions of the policy will apply? 

Assisting Borrowers 

“Can we not improve our methods of 
dealing with our policy owners when 
borrowing on the security of their pol- 
icies? Can we not sympathize with 
them, gladly extending to them the fi- 
nancial assistance they require, and en- 
couraging them to repay the loan as 
quickly as possible by making it easy 
for them, so that they will preserve the 
full protection of their policy, and, when 
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trouble returns, have the maximum |oay 
value available once again? ‘ 

“How have we designed our ¢laip 
forms—to help beneficiaries collect th 
moneys due them and to make them fe¢| 
we are eager to be helpful? Or do yy 
put before them cold, formal legal docy. 
ments to protect ourselves against fy. 
ther claim under the policy? 


Annual Statements 

“Do we use our annual financial state. 
ments to show clearly and simply how 
well we have discharged our trusteeship? 
Do we tell adequately the results of oy; 
year’s operations? Do we tell how much 
surplus we have earned and what we 
have done with it? Or do we use our 
annual statements to boast what fine 
companies we are, and how much better 
we are than the other company? Frank. 
ly, I regard the usual financial state. 
ments published by our companies as q 
prolific source of misunderstanding on 
the part of our policy owners. How 
many times have you heard men say they 
don’t understand them? 

Functions of Business 

“Do we make the fullest use of our 
annual meetings to discuss national prob- 
lems from the standpoint of the inter. 
ests of the policy owners? More and 
more attention is being given to this, 
and some companies are making a real 
success of their discussions of national 
problems. 

“Do we at all times emphasize the co- 
operative nature of life insurance? Do 
we seize every opportunity to tell how 
the business functions? Do we explain 
how small sums of money from millions 
of policy owners are redistributed to goy- 
ernments — federal, state, municipal —to 
build highways, bridges, waterworks, 
schools, etc.; to corporations to build 
factories and plants, to establish business 
and provide employment, and to indi- 
viduals to build homes and barns? In 
such ways appealing stories of human 
interest can be told promoting under- 
standing and good will. 

Competitive Advantage 

“Do we always view our problems from 
the standpoint of the policyholder and of 
the industry as a whole, or are we prone 
on occasion to endeavor to solve our 
problems to obtain the purely competi- 
tive advantage of one individual com- 
pany? 

“Do we encourage every member of 
our organizations, whether in the home 
office or at the branch or in the field to 
take part, to the extent of his ability 
and opportunity, in the civic activities 
of his community, not from the point of 
view of advancing the company’s inter- 
est, or of making greater sales, but rather 
as evidence of the cooperative interest 
of the industry in the community’s activ- 
ities? Happy, healthy, prosperous peo- 
ple mean much to a life company.” 


New Club Plan Announced 


By Continental American 
A new club called the Presidents Club, 
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and a division of the present Minute 
Men Club, are included in the new pro- 
duction club set-up announced by W. M. 
Rothaermel, agency vice-president, Con- 
tinental American Life. Under the new 
plan, the Presidents Club is the highest 
production club of the company and will 
run for the calendar year, as the present 
Minute Men Club does. The Leaders 
Club, formerly the high qualification 
group, will continue on an_ eighteen 
months’ basis and will be known as the 
Convention Club. 

The new production club plan, accord- 
ing to Vice-President Rothaermel, is in 
line with the steady growth of the 
company. It will give greater recogni- 
tion to the new man and to the large 
producer, and no less recognition to the 
experienced small producer, the com- 
pany says. 


MINNINGER AGENCY AHEAD 

Frank M. Minninger, Jr., on June | 
celebrated his second anniversary as 
manager of the Connecticut General 





agency in Newark, N. J. Mr. Minninger 
reports that the agency for the first five 
months of 1939 is 25% ahead of the same 
period last year. 
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num lon 1 Canadian Insurance 
+ ° 
eect” | Given London Review 
the 
them f eae 
dp! Ja. N. MITCHELL IS AUTHOR 
ey Tells Readers of Daily Telegraph and 
a Morning Post How Business Has 
Grown in Dominion 

lal State. The following article, written by A. N. 
iply how Vitchell, president of the Canadian Life 
ae Insurance Officers Association, and prest- 
waa dent of the Canada Life, was one of the 
what uch features in the Canadian edition of the 
use hs London Daily Telegraph and Morning 
hat fin, Post, published in commemoration of the 
*h hneten Canadian and American visit of the King 
> Frank. J and Queen: é . 
il state Life insurance occupies a peculiarly 
ie€s as a noteworthy position in the financial life 
in of Canada. : 
3 Hon . is remarkable, for instance, that a 
Say they | country of comparatively small popula- 

tion should have so many of the leading 

companies of the Empire. If we judge 
of onr | the life insurance companies by the funds 
al prob. | held for life insurance purposes we find 
e€ inter. | that the second largest company is in 
ore and | Canada, and of the fifteen largest com- 
to this | panies five are ip Canada and two in 
r a real Australia. If Industrial life insurance 
national | funds are excluded from the comparison 

we find that among the five largest com- 
the co. | panies in the Empire two are in Canada 
e? Do | and one in Australia. One of the Cana- 
ell how = companies leads the Empire on this 

: asis. 
sien Canada, moreover, maintains the en- 
to gov- viable position of being the most highly 
yal —to | insured nation in the world, excepting 
rworks | only the United States. One estimate 
> build | places the per capita holding of life in- 
usiness | Sutance at approximately £135, as com- 
o indi. | pared with about_ £180 in the United 
s? In | States and some £70 in the British Isles. 
human | It is of particular interest that the 
under. | amount of insurance in force reached a 

record high point last year, despite the 

disturbed conditions. 
s from | .The Canadian companies have spe- 
and of | cialized in building up full-time selling 
prone | ganizations, and by careful selection 
ve our | and intensified training methods they 
mpeti- | have produced a body of salesmen who 

com- | are recognized as really competent ad- ° 

visers. Life insurance has become so 
ber of | important a matter with most Canadians 
home | that expert advice on matters pertaining 
eld to | to financial arrangements as a whole is 
ability | becoming almost essential. Consequent- 
ivities | ly, insurance selling methods provide 
int of | specialized services in regard to various 
inter- | forms of taxation, legal requirements, 
rather and to practically all factors which enter 
terest | into plans made to provide for the fu- 
activ- | ture security of one’s self and one’s de- 
- peo- pendents. 

Another factor which has given the 

companies an exceptionally strong place 
d in Canadian economic life is that in al- 
< most every case they conduct no other 
ican type of insurance but that of life. The 

fact that in practically all cases their 
Club, attention is given exclusively to the one 
inute | line of endeavor has tended to empha- 
ML | size the importance they claim for the 
Cam, business. itself. ; 

: Canadian companies have written ap- 
Hee proximately two-thirds of the total in- 
will surance in force in the Dominion. Of 
wi the balance the major portion has been 
— written by United States companies and 
ioe a lesser amount by British companies. 
renee In addition to their business at home, 
. the however, the companies of the Dominion 
have done a great work elsewhere. Of 
ord- the twenty-eight Canadian companies op- 
ie ie erating under Dominion license, fifteen 
the are actively engaged in business outside 
eni- of Canada. These operations extend to 
arge some forty-seven different countries, 
the where, at the end of 1937 they had in 
aang lorce £653,000,000 of insurance as com- 


pared with their £921,000,000 in the do- 
mestic field on that date. 
) 6,484 884 Policyholders in 1937 

It is difficult to determine the actual 





nS number of Canadian life insurance policy- 
an holders, but there were 6,484,884 policies 
ger in force at the end of 1937—Ordinary, 
pad Industrial and Group. The generally 
“a accepted estimate of 3,500,000 policy- 


holders is probably too low. Half the 


1Dominion’s adult population carries life 








insurance protection and this establishes 
life insurance as the greatest cooperative 
and most democratic business in Canada. 

The average Ordinary policy in Canada 
amounts to £431, and the Industrial to 
£46. Over 95% of the policyholders are 
insured for relatively’ small amounts of 
from £100 to £1,000. When one con- 
siders that the life insurance in force in 
the Dominion constitutes a great estate 
of some £1,438,000,000 that life insurance 
investments in Canada amount to over 


£410,000,000, and that the method of 
company organization under the Do- 
minion insurance laws is either semi- 


mutual or mutual, it is clear the com- 
panies exercise a great influence. 


Jack Batchler Elected To 
Presidency by Accountants 


Jack Batchler, controller Kansas City 
Life, was elected president of the In- 
surance Accounting & Statistical Asso- 
ciation at its annual conference in Indi- 
anapolis. R. A. Clark, Omaha branch 
of Haight, Davis & Haight, insurance 
actuaries, was elected a director in charge 
of publications. Other officers are O. 
D. Seely, Metropolitan Life, vice-presi- 
dent, and Edward M. Karrmann, Indi- 
anapolis, controller American United 
Life, secretary-treasurer, re-elected. 





Two More to Address 
National Convention 


AT ST. LOUIS IN SEPTEMBER 


Harold G. Moulton, President of Brook- 
ings Institution, and Branch Rickey, 
Manager of St. Louis Cardinals 








Two more outstanding figures in 
American life have accepted invitations 
to speak at the Golden Anniversary Con- 
vention of the National Association of 
Life Underwriters, to be held in St. 
Louis on September 25-29, according to 
an announcement this week by Ralph G. 
Engelsman, chairman of the Convention 
Program Committee. They are Branch 
Rickey, vice-president and business man- 
ager of the St. Louis Cardinals baseball 
team, famed as a player, manager, and 
business executive who originated the 
“farm” system in baseball, and Dr. 
Harold Glenn Moulton, president of the 
Brookings Institution and one _ of 
America’s outstanding political econo- 
mists and financial authorities. 

Following the convention theme, “The 
Contribution Life Insurance Has Made 
to American Life,” these speakers will 
show the relationship of their professions 
to the institution of life insurance and 


\\\ Su 
‘kz 


\\\ 


\\ 
i 





the inter-relationship of all factors in 
national life. 

Noted as one of those chiefly respon- 
sible for the famous St. Louis “Gas 
House Gang,” which won the National 
League pennant in 1926, 1928 1930, 1931, 
and 1934, and went on to win the world 
series in ’26, ’31 and '34, Branch Rickey 
has proved himself to be one of the out- 
standing executives in baseball. He de- 
vised the idea of developing players 
through the ownership of minor league 
teams and today the plan is one of the 
bases of the game. 

Dr. Moulton is head of the Brookings 
Institution of Washington, D. C., an or- 
ganization “devoted to public service 
through research and training in the 
humanistic sciences.” Dr. Moulton re- 
signed from his professorship in political 
economy at the University in Chicago in 
1922 to become director of the Institute 
of Economics in Washington, and when, 
in 1928, it was joined with the Institute 
for Government Research and the Rob- 
ert Brookings Graduate School of Eco- 
nomics and Government to form the 
Brookings Institution, he succeeded to 
his present post. 





STUESSY GROUP SUPERVISOR 
Great-West Life has appointed Haydn 
Stuessy Group supervisor at Chicago. 
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Promotions Made By 


Leyendecker-Schnur 


SPAULDER, WARSHALL, DONOVAN 


New York Agency of Guardian Holds 


Outing, Announces Advancements 
and Awards Campaign Prizes 


Promotion of three staff members has 
Leyen- 
decker and Jerome A, Schnur, managers 


been announced by Clarence N. 
for Guardian Life at 225 Broadway, New 
York. Robert L 
sociate manager of! 
Schnur agency; H. 


the 





ROBERT L. SPAULDER 
sistant manager in charge of brokeragé, 
and Miss Julia Donovan cashier. 

Mr. Spaulder has been a member of 
the agency since its inception January 
2, 193. He entered life insurance after 
graduation from Lafayette College, join- 
ing the Bookstaver agency of the Trav- 
elers as a clerk in 1924. He later became 
cashier of that agency, which post he 
relinquished in 1928 to engage in per- 
sonal production on the Pacific Coast. 
Returning to the East the following 





ll 
H. ARTHUR WARSHALL 
year, he joined the L. A. Cerf agency, 
Fidelity Mutual, in New York as broker- 
age supervisor, remaining in that capac- 
ity until his association with the Leyen 
decker-Schnur agency as its cashier in 
1934 

Warshall’s Experience 


M1 Warshall joined Leyendecker 
Schnur in March, 1937 \ native New 
Yorker, he studied law at New York 
University and Brooklyn Law School 
He entered life insurance in 1926 with 
the Isadore Freid agency, New England 
Mutual, later becoming agency super- 


Spaulder becomes as- 
f Leyendecker- 


Arthur Warshall as- 


visor there. Several years later he 
joined the Adler agency of Penn Mutual 
as associate general agent. For the two 
years immediately preceding his joining 
Leyendecker-Schnur he served as pro- 
duction manager of the Sackerman agen- 
cy, Massachusetts Mutual, in Brooklyn. 

Miss Donovan has been associated with 
the agency since its inception, doing sec- 
retarial work and handling general of- 
fice routine. Her experience in life in- 
surance agency details covers thirteen 
years. 


McLain Awards Prizes 


Announcement of the foregoing pro- 
motions was made at the agency’s annu>l 
outing, which was held June 1 at Fenway 


Golf Club, White Plains. Almost 100 
associates of the agency were present. 
Herman M. Kahn, one of the agency 


force, was toastmaster. Superintendent 
of Agencies Frank F. Weidenborner an- 
nounced the promotions. The fine rec- 
ord of the agency since its establish- 
ment in 1934 was dwelt upon. 
Vice-President James A McLain of 
the Guardian awarded prizes in behalf 


of the agency’s managers to winners 
in the special McLain month contest 
held in April. First prize was taken by 


Alan Fishkin and second by Herman 


Kahn. The prizes were watches. Fred 
Plessner and Oscar Weisblum were 
awarded especially designed watch 
charms and a similar charm was pre- 
sented to Miss Donovan, now cashier, 
for her part in the campaign. 


Vice-President McLain paid tribute to 
the type of leadership provided by Man- 
agers Schnur and Leyendecker and to 
the spirit activating all those associated 








HEARD wa the WAY 


G. J. M. Best, ‘veneral manager for 
Australia and New Zealand of the Pru- 
dential Assurance of London, has con- 
siderably more traveling to do than most 
managers. Looking at the map, New 
Zealand seems so close to Australia that 
a person who has never been to the anti- 
podes might think it nothing more than 


an overnight ferry ride. However, it 
takes about five days. To visit all 
branches of the Prudential in New 
Zealand and Australia involves about 


14,000 miles of traveling for Mr. Best. 

The company, by the way, has just 
coinpleted erection of its new head office 
building in Sydney. It is a $2,000,000 
structure in a marvelous location. Offi- 
cially opened by the Premier of New 
South Wales the deputy chairman of the 
company, Sir George Barstow, K. C. B. 
LL. D., came out from London for the 
occasion, 

Mr. Best came to Sydney in 1931 to be 
assistant manager for Australia and New 





Zealand when the branch was inaugu- 
with the agency. Toastmaster Kahn 
presented three additional home office 


officials—Medical Director M. B. Bender, 
Underwriting Secretary Edward Ruge 
and Director of Publicity J. C. Slattery. 
Manager Leyendecker was the closing 
speaker, expressing the hosts’ apprecia- 
tion of their guests’ part in making this 
year’s outing a pronounced success. 
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rated. On the death of General Map. 
ager Warren last year Mr. Best sy. 
ceeded him. The Prudential in Australi, 
and New Zealand now has a premium jp. 
come of more than $1,000,000 in the lif. 
branch and $750,000 in the fire, acciden 


and marine branch. 





On June 1, 1909, Gordon H. Campbel 
first signed a contract to represent the 
Aetna in Arkansas. C. J. Mooney, who 
later became vice-president of the Aetna 
Casualty & Surety Co., and who retired 
from active service with the company ip 
1938, handled the transaction for the 
company. Mr. Campbell opened his firs, 
office in Little Rock with Theo. Wicker. 
sham as his one employe. Mannie Ehren. 
berg, who still represents the Aetna 
Casualty & Surety Co. was the sole 
agent in the state at the time. 

Since then, the business has grown t 
the place where the Aetna is a leader jn 
both the life and the casualty fields jn 
Arkansas, and the life agency ranks al- 
ways among the top few of the leading 
agencies of the company throughout the 
nation. 

Mr. Campbell’s associates in the Aetna 
held a thirtieth anniversary party in his 
honor on June 1, presenting him witha 
book of 175 testimonial letters of con- 
gratulations and greetings from business 
associates and friends. Among those to 


take part in the affair were W. C 
Cousins, Aetna agency assistant from 
Hartford. Louis E. Throgmorton, asso- 


ciate general agent, acted as toastmaster, 

Mr. Campbell is chairman of the Gen- 
eral Agents Advisory Council of | the 
Aetna and has just completed two terms 
as president of the Little Rock Chamber 
of Commerce. 





Saturday, June 24, will be Insurance 
Day at the Golden Gate International 
Exposition on Treasure Island. All in- 
surance offices in San Francisco will be 
closed on that date when an estimated 
30.000 underwriters and emploves_ will 
attend the gala events at the Western 
World's Fair. 

Thousands of other insurance people 
are expected from other sections of 
California, with organizations in fifty- 
t'-o communities now mapping plans for 
the outing. 

The Insurance Day pregram follows 
the concluding meeting of the National 
Association of Insurance Commissioners 
in San Francisco. Delegates to the na- 
tional convention will participate in the 
Treasure Island festivities, as will mem- 
bers of the American Association of In- 
surance General ‘Agents. The latter 
group opens its national conventien 
Tune 26 with some 2000 delegates com- 
ine from all forty-eight states. 

Saturday, May 20, was insurance wom- 
en’s day on Treasure Island. 

Uncle Francis. 





ERNEST C. HOY ANNIVERSARY 
Ernest C. Hoy, manager, Sun Life of 
Canada at Newark, N. has rounded 
out fifteen years with that comnany. Mr. 
Hoy is president of the Life Managers 
Association of Northern New Jersey and 
a vice-president of the Life Underwriters 
Association of Northern New Jersey. 





CHARLES H. BURN DEAD 
Charles H. Burn. branch manager 
Humboldt district, Metropolitan Life at 
Chicago, died on June 1 at his home 
in Oak Park. 


New York Ass’n 


(Continued from Page 5) 

Wood, Equitable Society. Held over to 
serve for a period of two years are Rob- 
ert H. Denny, State Mutual; Harper RB. 
Dowell, New England Mutual; William 
J. Dunsmore, Equitable Society; . 
Hodgkinson, New England Mutual, and 
Minott A. Osborn, Mutual Life of New 
York. . 
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Canadian Officers Elect 


Three to Exec. Committee 


Three new members were elected to 
the executive committee of the Life 
Agency Officers Section of the Canadian 
Life Insurance Officers Association at the 
annual meeting convention which opened 
at the Royal York Hotel in Toronto 
Tuesday of this week. The Life Agency 
Officers Section of the association is an 
association in itself and until a year ago 
was known as the Association of Life 
Agency Officers of Canada. It was de- 
cided at the annual meeting last year to 
change the name of the association and 
become directly affiliated with the Cana- 
dian Life Insurance Officers Association. 
Therefore, this was the first annual meet- 
ing of the new group, which meeting 
preceded the 46th annual convention of 
the life officers association being held 
in Toronto yesterday and today. 

The new members elected to the exec- 
utive committee were . B. Wickes, 
Montreal Life; R. Hooper, London 
Life, and G. B. Keener, Travelers. 

_ A. Naylor, secretary and actuary, 
reports that Tuesday’s session included 
addresses by D. Gordon Hunter, vice- 
president of the Phoenix Mutual of Hart- 
ford, and H. Cranswick, new busi- 
ness supervisor of the Australian Mu- 
tual Provident Society of Sydney, 
Australia. 

W. T. Thorpe, chairman of the execu- 
tive committee for the past year, re- 
signed this position and at Wednesday’s 
session E. J. S. Brown, Crown Life of 
Canada, was elected new chairman for 
the ensuing year. It is the practice to 
appoint a new chairman annually. Vice- 
president for the coming years is S. C. 
McEvenue, Canada Life Assurance Co. 





General Agent at Erie 
For Bankers National Life 


William J. Sieger, vice-president and 
superintendent of agencies, Bankers Na- 
tional Life, has announced appointment 
of Harold J. Dailey as general agent for 
Erie, Pa. Mr. Dailey was born in Erie 
thirty years ago and received his early 


education in that city, then matriculated 


at Ohio University and continued his 
studies at Loyola College. He is mar- 
ried, has one son, and makes his home 
in Erie where he is active in social and 
civic affairs. Mr. Dailey has been en- 
gaged in sales work during his entire 
business career. 





ROBERTS MADE GENERAL AGENT 





Will Represent Atlantic Life at Greens- 
boro, N. C.; Associates P. R. 
Thomas, Roy C. Millikan 
Samuel J. Roberts has been made gen- 
eral agent at Greensboro, N. C., by At- 
lantic Life. He has been with the com- 
pany for several years as home office 
supervisor. He is a native of Frankfort, 
Ky., and a graduate of George Washing- 
ton University. After leaving college he 
jomed Acacia Mutual Life as assistant 
secretary. After six years he was trans- 
ferred to the agency department and 
later became manager of the Philadel- 

phia branch. 

Associated with Mr. Roberts will be 
Paul R. Thomas as associate general 
agent and Roy C. Millikan, who will 
continue his office at 127 Stafford Place, 
Greensboro. Mr. Roberts’ office is in 
the Security National Bank Building. 
Speaking of the appointment, Robert 
V. Thatcher, secretary and superintend- 
ent of agencies, says that it is another 
‘step in the company’s intensive develop- 
ment of North Carolina. The company 
has recently appointed general agents at 
a number of leading points in that state 
which has resulted in a substantial in- 
crease in business. 





OHIO STATE PROMOTIONS 

1. D. Taylor, home office supervisor 
Ohio State Life, has been made super- 
visor of agencies and Gould M. Peters of 
Richmond has been made supervisor of 
eld service. Mr. Taylor has been in 
the sales production executive field fif- 
teen vears. 


Many Reservations For 
N. Y. Managers Outing 


ALL DAY AFFAIR NEXT WEEK 





Prize Committee Has Long List for 
Golfers and Others; To Be At 
Rockville Centre Club 





Reservations already received indicate 
that close to 100 of New York City’s 
general agents and managers will take 
part in the annual outing of the Life 
Managers Association of Greater New 
York at Rockville Center Club, Long 
Island, on next Thursday, June 15. S. 
Samuel Wolfson, Berkshire Life, is gen- 
eral chairman for the affair and his com- 
mittees have been busy getting details 
lined up for an enjoyable day. 

The committee on prizes, headed by 
John M. Fraser, Connecticut Mutual, and 
H. Arthur Schmidt, New England Mu- 
tual, has a list of awards for all comers. 
Some announced this week are these: 
Prizes for first and second low gross, 
first and second low net, winner of each 
low net foursome, closest to pin on fifth 
hole which is par-3 hole; most pars and 
birdies, kickers’ handicap, low net for 
company official, duffer prize for highest 
total, a prize for the best “non-com- 
batant” and several lucky number prizes. 

Entertainment, which is in charge of 
Harold L. Taylor, Mutual Life of New 
York, will include movies of last year’s 
outing by Elias Klein of the Travelers, 
music and a radio broadcast. 

The sports committee, headed by Mat- 
thew J. Lauer, Continental American, 
and Mr. Fraser, puts golf at the top of 
the list but bridge, bull sessions and 
just plain kibitzing will be in order, it 
is reported. 

The full program includes golf all day, 
luncheon and dinner. Reservations are 
being handled by H. Arthur Schmidt, 
217 Broadway, secretary-treasurer of the 
association. 





Travelers Has Heavy Day 
In Its Group Department 


June 1 was the biggest day in the 
history of the Group department of the 
Travelers since the first Group contract 
was written twenty-six years ago. Not 
only did the Ford Motor case become 
effective on that date, but also the large 
Group life policy issued to the Associa- 
tion of State Civil Service Employes, 
State of New York. 

In the Ford case over 99% of all 
eligible employes applied for the protec- 
tion, which includes life, accident and 
sickness insurance. The civil service as- 
sociation case was made possible by a 
special act of the New York legislature. 
This is an unusual contract, covering as 
it does thousands of employes employed 
in a wide diversity of occupations. It is 
probably the largest Group ever written 
involving government employes. 


NEW CLASS STARTED 








Travelers Opens Four Weeks Course for 
Life, Accident and Group Agents; 
Thirty-six Are Enrolled 

Having concluded its twenty - eighth 
session May 27, the Travelers’ home 
office school for life, accident and Group 
agents began its new class June 5, run- 
ning for four weeks until July 1. Thirty- 
six men are enrolled, representing as 
many sections of the country. 

More than 900 men from all parts of 
the United States and Canada have at- 
tended the twenty-eight sessions of the 
school since its reorganization in 1936. 
Supervising the intensive four weeks’ 
course in underwriting and sales pro- 
cedure is D. J. Bloxham, supervisor of 
agency field service, assisted by J. E. 
McNeal, Reid Hartsig and M. F. Jones, 
assistant supervisors. 

CHICAGO ANNUAL MEETING 

On Tuesday, June 13, the Chicago As- 


sociation of Life Underwriters will hold 
its annual meeting. Holgar J. Johnson, 





National Association president, will be 
_ speaker. 


NAME A. C. DANIELS SECRETARY 





Actuarial Consultant and Former U. S. 
Veterans Administrator Advisor Join- 
ing Insurance Institute 

The Institute of Life Insurance has 
appointed Arthur C. Daniels of New 
York City its secretary and he will as- 
sume office in the public information 
clearing house on July 1. He is the first 
permanent member of the _ Institute’s 
staff. 

Mr. Daniels has had experience as an 
advisor for the U. S. Veterans’ Adminis- 
tration and as consultant of insurance 
companies. After a period at Columbia 
he went to Harvard where he was grad- 
uated with a degree of B. S. cum laude. 
Then he attended Harvard Law School 
for a year after which he became con- 
nected with Fackler & Breiby, now Fack- 
ler & Co, 





Drive Honoring Bullock 


Produces Much Business 

A May drive in honor of Chandler 
Bullock, who this month celebrates his 
twelfth anniversary as president of State 


Mutual Life, brought an increase in sub- 
mitted business over a similar contest 
in May, 1938, of approximately 10%. The 
comparative increase in lives was just 
under 25%. The twelve winners in the 
drive will be entertained by the president 
at the home office later this month. 
Twelve loving cups will be presented by 
Mr. Bullock. 

Honor for the highest number of ap- 
plications submitted goes to Walter C. 
Leck, Chicago Nothhelfer office. Volume 
leader was Frank J. Lally, Boston Rob- 
jent office. The five leading agencies in 
lives submitted for the drive were in 
this order: Boston Robjent, Pittsburgh, 
Detroit and Memphis (tie), Syracuse, 
Chicago Nothhelfer. The Boston Rob- 
jent, San Francisco, New York Foley 
and Houlton agencies were the submit- 
ted business leaders in their groups. 





JOYCE CHICAGO GENERAL AGENT 


Will Represent Reliance Life; Depart- 
ment to Be Organized With Lloyd 
C. Hood as Manager 


Reliance Life announces appointment 
of Joyce & Co. as general agent for 
Chicago and vicinity. One of the larges: 
general insurance firms in Chicago, foyce 
& Co. already has developed a substantial 
life insurance volume. An aggressive 
life department will be organized headed 
by Lloyd C. Hood, who has been agency 
assistant for Northwestern Mutual. 





PITTSBURGH ANNUAL MEETING 

The Pittsburgh Association of Life Un- 
derwriters will hold its annual meeting 
and installation of officers June 15. Slated 
for office are these: 

President, Eric G, Johnson, associate general 
agent, Penn Mutual; first vice-president, Barney 
Lipka, superintendent, Prudential; second vice- 
president, John E, Davis, agent, Massachusetts 
Mutual; treasurer, W. Rankin 
agent, Berkshire Life. For directors: 
L. Pope, agent, Sun Life of Canada; 


general 
Roscoe 
John K. 
Blitz, agent, Connecticut General; H. S. Brown- 
lee, Provident ,Mutual; R. 
Maxwell Stevenson, general agent, National Life 
of Vermont; N. H. Weidner, manager, Reliance 
Life; Walter L. Wise, Metropolitan 
Life. 


Furey, 


agency supervisor, 


manager, 





PHILADELPHIA OFFICERS 

Philadelphia Association of Life Un- 
derwriters will elect officers at the an- 
nual meeting June 28 when Holgar J. 
Johnson, national president, will be the 
speaker. Slated for office on an un- 
opposed ballot are these: 

For president, Henry H. McBratney, 
dent Mutual Life; first vice-president, 
C. Cross, Prudential; 
Moseley Hopkins, Jr., 


Provi- 
Homer 
second vice-president, A. 
Penn Mutual Life; treas- 
Martin W. Lammers, Continental Ameri- 
can Life. For directors, H. Sheridan Baketel, 
Jr., Union Central Life; Irvin R. Barton, Sun 
Life of Canada; Joel Korn, Connecticut General 
Life; Joseph L. McMillin, Mutual Life of New 
York; Philip F. Mutual. 


urer, 


Murray, Penn 


Laboratory Analysis 
Of Sales Not Sufficient 


OTHER FACTORS NEEDED, TOO 





John A. Stevenson Talks to Sales Exec- 
utives Association; H. J. Cummings’ 
Address Covers Selection and Training 





The National Federation of Sales Ex- 
ecutives met in Philadelphia this week 
John A. Stevenson, president Penn Mu- 
tual, was chairman of first session. Among 
those who made speeches was Harold 
J. Cummings, vice-president Minnesota 
Mutual. 

Mr. Stevenson discussed the solving 
of the day-to-day problems which mod- 
ern sales management involves. Sales 
executives of today cannot afford to neg- 
lect the contributions to improved distri- 
bution methods which research, modern 
devices and new developments can make. 
Such neglect frequently causes a_busi- 
ness to run in the red. 

“We are making progress in the way 
of developing new methods, new plans, 
new aids to efficient sales management, 
but their use must be approached with a 
clear recognition that they are not the 
whole answer,” said Mr. Stevenson 
“Sales management is largely concerned 
with human problems rather than me- 
chanical problems. If, therefore, better 
sales management is going to bring about 
improved distribution this result will not 
be accomplished in any laboratory, no 
matter how well equipped, but must come 
from what is accomplished in the offices 
of the country’s sales executives.” 

H. J. Cummings’ Talk 

Mr. Cummings reviewed selection and 
training of men. 

Saying he has found no “sure-fire” 
way to pick and train men, Mr. Cum- 
mings said he had found helpful the 
tests which have been worked out to 
determine the fitness of a prospect to 
become a successful life insurance agent. 
The results of these tests, he said, need 
not always be accepted as final. “They 
are intended to supplement one’s judg- 
ment, not replace it,” Mr. Cummings ex- 
plained. 

As to training men selected, Mr. Cum- 
mings said this is a three-sided job; 
imparting knowledge about the product 
and the market; developing proved sell- 
ing methods and sound work habits and 
finally to keep the salesman’s enthusiasm 
at high pitch. Commenting on the “in- 
explicable reluctance” that most sales 
men have at approaching new people, 
Mr. Cumming said: “If a salesman can 
once be persuaded to recognize this un- 
founded fear as the biggest single ob- 
stacle to his success; if he can be brought 
to fight it out vigorously at the very 
moment and every time that it shows 
its ugly head, then sooner or later his 
training will ‘take’.” 


OUTING FOR LEADERS 





President Benton of Boston Mutual to 
Reward Portland District Office 
for Work in Campaign 
Jay Rogers Benton, president Boston 
Mutual Life, has completed plans for a 
victory outing for the Portland, Maine, 
district office June 15 at South Poland. 
that group being winners for combined 
writings in the annual campaign for the 
president’s cup conducted this year dur- 

ing February and March. 

The individual campaign leaders in the 
Portland office were Assistant Superin- 
tendent William M. Walsh, first, and 
Superintendent Gerald M. Doucette sec- 
ond, with Agent C. B. Elder leader for 
the whole company in Industrial in- 
crease. 


RELIANCE DIRECTOR DIES 
James Edward Lewis, noted Pittsburgh 
industrialist and a director of the R« 
liance Life since 1920, died in his home 
near Pittsburgh May 25 at the age of 65 





COMPANY REINSURED 
The Kansas Life of Topeka has re- 
insured its business in the Farmers & 
Bankers of Wichita. 
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Heart Disease Ranks 
First as Death Cause 


INFLUENCE OF BLOOD PRESSURE 








Dr. Scholz Speaks in Paris on American 
Life Companies’ Experience With 
Arterial Hypertension 





Close relationship of hypertension and 
coronary arterio-sclerosis was empha- 
sized by S. B. Scholz, medical director, 
Penn Mutual Life, in a paper on arterial 
hypertension from an American life in- 
surance medical viewpoint. This paper 
was delivered before the International 
Congress of Medical Directors of Life 
Insurance in Paris last month. In the 
course of his address Dr. Scholz said: 

“Persistently elevated arterial pressure, 
with its associated morbid changes in 
the vascular tree, is responsible, in the 
United States, directly or indirectly, for 
more disability and death than any other 
single pathological condition, including 
cancer and tuberculosis. The signifi- 
cance of essential hypertension and the 
appalling death rate associated with it is 
just beginning to be well recognized by 
our medical public; yet life insurance 
during the last twenty years has been 
fully cognizant of the curtailed longevity 
caused by hypertension. The failure of 
clinical medicine to sooner recognize this 
circulatory system situation probably 
rests in its lack of appreciation of the 
statistical approach so valuable in the 
study of mortality trends and so neces- 
sary from a life insurance standpoint. 


Extent in United States 


“Inasmuch as hypertension is the most 
common and earliest finding in a great 
many individuals, suggestive of the be- 
ginning of an established circulatory dis- 
ease, it is appropriate to make a few 
brief references to the cardiac mortality 
of the United States. We are amply 
justified in our long range view of the 
end results of this condition when we 
realize that 15% of all adults in the 
United States have hypertension and 
that 23% of all deaths of persons who 
have passed the age of fifty years are 
directly attributable to this disease either 
through cerebral accidents, myocardial 
failure or chronic insufficiency of the 
kidneys. At the time of the nation- 
wide draft incident to the World War 
of 1918 2.6% of 2,500,000 young individ- 
uals examined were found to have or- 
ganic valvular disease. One of our larg- 
est American life insurance companies, 
the Metropolitan, in 1933 studied their 
causes for refusal of standard insurance 
to 60,000 applicants. Their percentage 
rejection for standard insurance because 
of heart disease was 1.28, and because 
of hypertension .58. Of 1,098 male stu- 
dents entering the University of Penn- 
sylvania in 1936, 12.5% had organic heart 
lesions. A study of the entire student 
body determined that in excess of 16% 
had organic cardiac murmurs. In our 
population of 130,000,000 it is reliably 
estimated that we have at all times ap- 
proximately 1,000,000 individuals  con- 
stantly hospitalized or incapacitated be- 
cause of heart or blood pressure disease, 
and it is further estimated that approx- 
imately 2% of our population have cir- 


culatory disease. The Committee on 
Costs of Medical Care has found that 
heart diseases rank ninth in the cost 


of all diseases and estimates an amount 
in excess of $60,000,000 annually for the 
medical care of these diseases. 


Circulatory Disease Deaths 


“For many years large insurance com- 
panies have experienced an increasing 
number of deaths from vascular disease. 
During 1938 American life insurance 
companies paid death claims of approx- 
imately $120,000,000 as a direct result 
of policyholders having matured their 
policies by cardiac deaths. Ten of the 
representative larger companies, five of 
whom issue only standard insurance and 
five who in addition to standard do a 
substandard business, in 1937 experienced 
an average by lives of 41.4% of their 


total death claims from circulatory dis- 
ease. 

“The significance of hypertension alone 
is more clearly brought forth in the sta- 
tistics of great groups of autopsy ma- 
terial studied in the United States, where 
it was found that 12.6% of all patients 
over forty years of age and 14.8% of all 
patients over fifty years of age coming 
to autopsy had a history of high blood 
pressure or showed anatomical evidence 
of having had hypertension. The alarm- 
ing factor in all of this is the apparent 
consistent slight increase in the number 
of deaths from cardiac and circulatory 
system diseases, so that the death rate 
in evident hypertension and circulatory 
conditions greatly overshadows the death 
rate due to any other factor in our com- 
plex economic life. 

“While this may seem to sketch a too 
pessimistic picture, there are certain 
other factors in circulatory system mor- 
tality which should be explored before 
we leave this phase of the subject. Seri- 
ous students of heart disease have esti- 
mated that between 75% and 80% of all 
persons with coronary artery disease 
have, or have had at some time, high 
blood pressure. I want to seriously em- 
phasize this close relationship of hypér- 
tension and coronary arterio-sclerosis 
because it is not only of importance in 
prognosis but also in an understanding 
of the progress of the disease. The mode 
of death in the large percentage of hy- 
pertensive disease is closly associated 
with the pathological state of the renal, 
cerebral or coronary vessels. With this 
close relationship of the two conditions 
before us we can profitably discuss brief- 
ly the effects of the trends in diagnosis 
which markedly affect mortality statis- 
tice. 

Clinical Practice 


_ “Absolute facts emerge only when clin- 
ical material is checked by competent 
post-mortem examinations. Before 1919 
no unusual interest was manifested 
among physicians concerning coronary 
circulation either from a clinical or a 
pathological standpoint. In examining 
the files of a large number of autopsy 


reports from good institutions previous 
to 1919 mild grades of coronary artery 
disease were seldom mentioned, and the 
clinician rarely made a diagnosis of cor- 
onary artery disease but most commonly 
made a diagnosis of ‘chronic myocarditis,’ 
and while this is an objectionable term 
we will use it with the full understand- 
ing that it probably most frequently ex- 
ists On a coronary background and might 
better be termed ‘myocardial fibrosis.’ 
Elevation of Blood Pressure 

“Some daily variation of blood press- 
ure is probably normal, and the average 
variability in relatively young individuals 
between morning and evening pressure 
is perhaps about 20 mm. There is no 
correlation between the mean height in 
a person’s blood pressure and its varia- 
bility, so there continues to be some 
doubt among the observers that a tran- 
sient elevation of the blood pressure, es- 
pecially in young people, represents the 
beginning of a persistent hypertension 
in later life. More than one observa- 
tion must be made over at least a period 
of months or, better, years. However, 
we do well know that the outstanding 
characteristic feature of essential hyper- 
tension is its fluctuation, liability and in- 
stability. 

“Another study made in America in 
1930 revealed that in a large group of 
hypertensive patients 56% showed a nor- 
mal reading at least once or more dur- 
ing a period of observation. Why the 
hypertensive patient is quieter and more 
at ease some days and has a normal 
blood pressure on these days is still not 
certain. Whenever physical or psychic 
relaxation occurs there is found a lower- 
ing of the blood pressure. Failure to 
appreciate this fact must cause insurance 
companies to accept many early hyper- 
tensive patients. 

Instability of Pressure 

“If 56% of established essential hyper- 
tensives show a drop to normal under 
certain conditions, then it is probable 
that such a drop occurs more often in 
the earliest stages. The normal person 
usually has a lower reading in the morn- 
ing than in the evening. This is equally 
































EARNINGS 


We suggest that insofar as an insurance sales 
force is concerned building permanently and build- 
ing profitably are synonymous. And it is our belief 
that the way to build a permanent organization is 
through the development of the earnings of the 
individual representative. 


Our major agency objective, to which our best 
effort is being applied, is “More Earnings Per Month 
Per Man”. We shall measure progress by the degree 
in which that objective is realized. 


COhe CANADA LIFE 


ASSURANCE COMPANY 


Home Office: TORONTO, CANADA 
OUR 50TH YEAR IN THE UNITED STATES 








New Edition of Maclean’s 


Book on Life Insurang 

A new edition of “Life Insurance” * 
Joseph B. Maclean, associate actua, 
Mutual Life of New York, has bee, 
brought out by the McGraw-Hill] Book 
Co. This work has long been a Standar) 
reference and text book, being a pry. 
tical and non-technical explanation of the 
principles and practice of life insurang 
in all its phases. 
The revised edition covers many fp. 
cent developments in regard to Industriq 
insurance, Group insurance  regulatio, 
and taxation. Bringing the work Up to 
date is a new chapter on Savings Bank 
Life Insurance and there is also include) 
information on conditions in practice jp 
Canada. 





true of the hypertensives. Instability ¢j 
the blood pressure in essential hype. 
tension will often lead to normal read. 
ings if the patient sits or lies quiet) 
from five to twenty minutes. This ma 
occur in individuals with widespread yas. 
cular disease and has led many observer: 
to feel that a normal blood pressure » 
one time only has no significance i; 
ruling out hypertension. That hyperten. 
sion may exists with a normal blooj 
pressure is a paradox, but in our ¢. 
perience a justifiable statement. 

Rating Practice Changed 

“From a medical selection standpoin: 
applicants who have no_ impairment 
other than abnormal blood pressure often 
present a most perplexing problem, anj 
due care must be exercised in not over. 
selecting this group. On the other hand 
from the mortality experience of variou; 

American companies it is obvious that 
there has been some misconception ané 
under-selection in that sufficient addi- 
tional mortality loadings have not beer 
provided. Blood pressures that five or 
ten years ago were accepted as standard 
are today rated, and some are even é- 
clined. 

“There are many questions to be cor- 
sidered from a life insurance selection 
standpoint in connection with applicants 
falling into questionable blood pressure 
groups. We know that life in our large 
cities is much more wearing than ina 
small town or a rural district, and this is 
reflected particularly in abnormal blood 
pressures and circulatory system dis- 
eases. In 1934 a large New York con- 
pany made a study of 8,000 policyholders, 
residents of and examined in New York 
City, who had matured their policies as 
death claims and who, when examined, 
had been first class in every respect ex- 
cepting for borderline blood pressure and 
had received standard insurance—the is- 
sues from 1923 to 1928. 

Mortality in Rural Group 

“The mortality of this group was 110%. 
For comparative study analysis was made 
of a similar group of an equal number 
of policyholders, but residents of smaller 
urban and rural districts throughout the 
United States, and the mortality for this 
group for the same period was 4%. 
In considering these data one must real- 
ize the probabilities that the metropoli- 
tan blood pressure group was examined 
by physicians presumably much more 
experienced and accurate in their blood 
pressure determinations than was the 


group selected from all parts of the 
United States. ; 
“Where an applicant for insurance, 


with a history or finding of abnormal 
blood pressure, has in addition other 
impairments, appraisal of the risk be- 
comes much more complicated. Amer! 
can studies show that the mortality of 
two or more impairments is greater than 
that indicated by the simple addition 0 
the mortality ratings for the individual 
impairments, and this is particularly true 
where one of them is a history or find- 
ing of abnormal blood pressure. 
Ratings Increased 
“Consequently it is necessary to step 
up the ratings where there is a bloo 
pressure question involved. In the fol- 


lowing paragraphs, short, incomplete re! 
erence is made to the effect on mortality 
of blood pressure impairments noted 0 
examination, when combined with cet 
(Continued on Next Page) 
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Great-West Life Will 
Base Reserves on 3% 


NEW METHODS OF SETTLEMENT 


Revised Dividend Scale Will Result in 
Larger Disbursements During 
Early Years of Policy 
In announcing new rates and a divi- 
dend schedule effective July 1, H. W. 
Manning, general manager, and F. D. 
MacCharles, general manager and ac- 
tuary, Great-West Life, issued the fol- 

lowing statement: 

“For the past five years we have been 
operating on a very low scale of par- 
ticipating premium rates based on a 
3%% reserve. We have now decided, 
in common with the action already taken 
by a number of other companies to 
change these premium rates to a 3% re- 
serve basis resulting, in practically all 
instances, in higher premiums and cash 
values alike. , 

“At the same time, an entirely new 
form of policy contract will be issued. 
This will be slightly smaller in size than 
the present contract. The most im- 
portant change is in the settlement op- 
tion clause whereunder, in addition to 
the present instalment income and 
period-certain options with interest at 
3%, monthly life incomes guaranteed 10, 
15 and 20 years and a refund annuity 
will be included. A joint life and last 
survivorship life annuity option will also 
be available upon request as an in- 
dorsement to the policy. All income 
settlements involving a life contingency 
will be based on a 3% annuity table. 

Dividend Apportionment 

“A new dividend schedyle which will 
take into account the prevailing rate of 
interest, and which will also give effect 
to our very favorable mortality and ope- 
rating expense figures, will become ef- 
fective July 1. As compared with our 
present scale, the proposed revision will, 
in general, result in larger dividends 
during the early policy years and smaller 
returns during later policy years. This 
new apportionment will result in a more 


equitable distribution under present con-., 


ditions. The interest rate to be allowed 
on accumulated dividends and on pro- 
ceeds of policies will remain at 3%4%.” 

In addition to the foregoing the com- 
pany also announces certain adjustments 
in the present regulations regarding 
agents’ contracts and in the application 
of some phases of the contracts, all 
tending toward liberalization. 





Heart Disease 
(Continued from Page 10) 


tain family and personal history, but no 
reference will be made to a history of 
alcoholism, excessive use of alcoholics at 
the time of application, occupation, bor- 
derline insurable interest from a finan- 
cial standpoint, morals or environment. 
“In appraising a tisk where the appli- 
cant has a blood pressure above the 
average, and his family history is a 
short one or shows existing circulatory 
system disease or deaths from heart or 
blood vessel disease, arteriosclerosis, ne- 
phritis, glycosuria, diabetes or syphilis, 
we know that the probabilities of aver- 
age duration of life in the group are 
remote. Consequently a numerical debit 
Is necessary for the family history. 
Numerical Debit Necessary 

_ “In cases where normal blood pressure 
is obtained on examination but there is 
a history of hypertension, and in addi- 
tion a history of some focal infection or 
theumatism, albuminuria, nephritis, gly- 
cosuria, diabetes, gal!bla‘’der disease, 
alcoholism or some recent general in- 
ection such as typhoid, scarlet fever, 
etc, without exception there is an in- 
dication of length of life less than the 
average. Consequently a numerical deb- 
It ls necessary to obtain an average mor- 
tality for the group. 

“Obviously those applicants who are 
found to have a rapid pulse rate or a 
Pulse disturbance, some cardiac lesion 


President Smith Breaks Ground for 
New England Mutual Home Office 





Foreground: President George Willard Smith. Background, left to right: Wm. 
H. Nye, Turner Construction Co.; C. N. Godfrey, Cram & Ferguson, architects; 
Dr. W. H. Hazard, editor of publications, New England Mutual; G. I.. Hunt, vice- 
president; J. A. Barbey, vice-president; J. L. Stearns, actuary; Walter Tebbetts, 
vice-president; W. A. Dupee, director; Dr. H. M. Frost, medical director ; c. B. 
Barnes, director; Prof. A. Casagrande, Harvard Graduate School of Engineering; 
James Dean, director; L. S. Homer, construction superintendent; Allan Forbes, 
director; W. E. Hays, director of agencies; A. W. Jones, purchasing agent; R. S. 
Willis, assistant real estate officer; T. F. Meagher, assistant secretary; J. W. Tuck- 
erman, Jr., assistant secretary; George Hoague, counsel; Dwight Foster, assistant 


treasurer; C. F. Collins, agency secretary. 


Officers and directors of the New Eng- 
land Mutual Life gathered on May 31 
to watch President George Willard 
Smith start excavating operations for the 
company’s new home office building at 
Boyleston, Clarendon and Newbury 
Streets, Boston. After first using the 
symbolical spade to break ground, 
President Smith donned the engineer’s 
cap and gloves and operated the con- 
trols of the power shovel for the first 
scoopful of earth. 

The new building will be erected on 
the site occupied by Massachusetts In- 
stitute of Technology's old Rogers Hall, 
already razed, and Boston University’s 
Walker Hall, the latter to be torn down 
this month at the close of the present 
college term. 

These two buildings are supported by 
some 1,300 wooden piles, which must be 
withdrawn. and it is estimate that three 
months will be required to remove these 
and the 100000 yards of earth necessary 
to prepare for the foundations. Another 
three months will be taken in pouring 
the 25,000 yards of concrete foundation. 

To Be Ready for Use in 1941 

The building, with its graceful New 
England Mutual Tower which is destined 
to be a shining new landmark in the 
Back Bay section, is expected to b 


or an abnormal blood pressure are dan- 
gerous risks and must be very highly 
rated. 

“In cases where there is a history of 
rheumatism combined with a finding of 
a functional murmur and_ hypertension 
the longevity cannot well be estimated. 

“Higher than average blood pressures 
when combined with a finding of albu- 
min or casts or glycosuria, regardless of 
normal kidney function or acceptable 
blood sugar curves, result in a shorter 
duration of life for the group. 

Minor Influences 

“Atmospheric pressure, altitude, diur- 
nal variations, climatic variations, nation- 
ality, height, digestion, menstruation, 
physical exertion, type of food taken, 
moderate use of alcohol, tobacco, etc., 
have such a slight effect upon average 
blood pressures that we do not, in the 
United States, consider their influence 
of sufficient import to affect the selec- 


ready for occupancy in the Spring of 
1941. 

Professor Casagrande, of the Harvard 
Graduate School of Engineering, was 
also present at the ceremony. He is an 
authority on soil mechanics and has been 
retained by the United States Govern- 
ment in connection with its great dams. 
Since the first preliminary studies on 
foundation problems he has been em- 
ploved as consultant by the New Eng- 
land Mutual architects, Cram & 
Ferguson. When questioned regarding 
the complexities of the excavation, he 
said, “The New England Mutual Build- 
ing will be outstanding, not only for its 
beauty and the modern columnless_ in- 
terior design, but also for the full utiliza- 
tion of recent developments of sol me- 
chanics in the design of its foundations. 
In the case of this building, it was de- 
cided to employ the floating type of 
foundation which requires the excavation 
of a mass of soil equal to that of the 
building. 

“The extensive and thorough soil in- 
vestigations which were necessary for 
this foundation design, together with the 
proposed careful observations on the 
building during and after construction, 
will provide valuable data not only for 
the design of the foundations for fu- 
ture buildings in Boston, but also for the 
further d velopment of the science of 
foundation engineering.” 


tion of business. Practically all com- 
panies, however, in considering cases 
where borderline or higher blood press- 
ures were observed before noon, require 
additional readings to be taken after 
noon. 

“In considering applicants with ab- 
normal or borderline blood pressures 
who have personal or family histories 
such as referred to, the numerical mor- 
tality debits we impose cannot be re- 
garded as an exact or scientific system 
of selection. Yet we have so far been 
unable to devise a better one. One of 
the principal obstacles is the unce: tainty 
that the blood pressures reported are 
the true ones. Had we a recording 
sphygmomanometer, simple of construc- 
tion and portable, and the graphs ac- 
curately and consistently interpretable, 
then our blood pressure selection p:ob- 
lem would be greatly simplified. 

“T have merely attempted in this pres- 


Tax Duplication 
Opposed in Canada 


MORE UNIFORMITY 


SOUGHT 
Present Levies Constitute Special Impost 
Against Only One Thrifty Section 
of Population 


No Canadian industry is subject to 
more multiplicity and duplication of taxes 
than is life insurance, which pays most 
of its taxes to provincial and even mu- 
nicipal governments in a variety of spe- 
cial licenses, assessments and fees, be- 
sides Federal taxes. 

While the life insurance companies 
have by no means been exempt from 
increase in taxation in recent years, the 
Canadian Life Officers Association em- 
phasized in a brief to the Rowell Com- 
mission the desirability of eliminating 
duplication of taxation and making taxes 
on life insurance uniform throughout 
Canada, rather than the increase in tax- 
ation. The insurance companies have 
stated their readiness to assume their 
Share of the taxes which are general in 
character but object to the numerous 
special taxes which are peculiar to the 
insurance business. 

The chief tax paid by the insurance 
business is on premium income which is 
levied by each of the provinces on vary- 
ing bases and at different rates. This 
premium tax accounts for nearly 90% 
of the special taxation imposed upon 
insurance companies operating within the 
Dominion. The companies hold that the 
principal of the premium tax is accept- 
able and that it should replace all other 
forms of special taxation of insurance 
companies by provinces and municipali- 
ties. But, it is also held, the premium 
tax should be calculated on a fair and 
uniform basis; its assessment, collection 
and distribution might be centralized, 
and the rate should be fixed as low as 
possible since the premium tax is a 
special tax not shared by all citizens 
of Canada generally but represents a 
charge upon one thrifty section of the 
population, 

Policyholders Pay 

In 1937, the last year of record, Can- 
adian life companies paid $5,204,469 in 
various forms of taxation, of which only 
about $210,000 was applicable against 
shareholders, while $4,100,000 was appli- 
cable against participating policies and 
$880,000 against non-participating policies. 
It is evident, therefore, that taxes on life 
companies are really indirect taxes on 
policyholders which reduce the dividends 
payable on participating policies and in- 
crease the premium rate on non-partici- 
pating policies. 

The major taxes collected from life 
companies are collected by the different 
provinces and not by the Federal gov- 
ernment. The principal tax is on pre- 
mium income. Some provinces impose 
a minimum tax and in Saskatchewan the 
tax is graduated to advance with increase 
in premium income. Between 1927 and 
1937 Prince Edward Island increased its 
premium tax by 100%, Alberta by 65%, 
Manitoba and New Brunswick by 50% 
and other provinces by lesser but still 
substantial amounts. 

Another factor peculiar to life insur- 
ance companies is that while taxes are 
subject to change at any time, the life 
companies are writing long term con- 
tracts which may remain in force for 
many decades. With participating poli- 
cies there is a cushion to take up the 
impact of higher taxes in that dividends 
can be reduced in proportion. With non- 
participating policies an increase in the 
tax may considerably affect the relatively 
narrow margin of profit allowed for by 
the company when the contract was writ- 
ten. Premiums on non-par business writ 
ten after the increase in tax would 
have to be adjusted in proportion. Ir- 
respective of type of insurance or com- 
pany, increased taxes mean higher cost 
of insurance. 





entation to outline very briefly, with as 
few references as possible, something of 
our concept, experience and judgment 
of hypertension.” 
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By Paul Troth 


| IDEAS that CLICK | 


No two agents sell insurance in exactly 
the same way, which also applies to the 
way they get prospects. What they sell 
and how they sell it is principally an idea. 
Some ideas which have proved successful, 
and which are now being employed, will 
be offered readers of The Eastern Under- 
writer in this column from time to time. 


No. 88 


\ tribute to his late father, for years 
general agent for the Berkshire Life in 
Pittsburgh, was paid by W. Rankin 
Furey, the present Berkshire general 
agent in that city, when he said: “My 
father didn’t let me in on the secret 
that a job could be done on less than 
100 cases a year. He taught me to sell 











“Tea last. 


is your life 


That razor reminds me, 
insured? 
the bootblack, the barber and the milk- 
man.” 
There is a lot of philosophy in that 


little speech and it lies close to the phil- 
osophy which is the foundation of the 
life insurance business. That it can be 
turned into a profitable philosophy with- 
out the aid of any $100,000 cases is eVvi- 
dent from this further comment of Mr. 
Furey: “The average salesman selling a 
$1,000 Twenty-Year Endowment every 
day will make $7,500 a year in package 
selling.” 


There are a lot of men in routine jobs 


who are making a living, enjoy good 
health and who need protection. These 
small business men are good prospects 
and they know many people. Here are 


some examples: 


An agent stopped in my home to talk 


to me about life insurance one evening 
recently and after some persuading I had 
him tell me where he got my name. 


laundryman is one of 
my policyholders. He gives me the names 
of all the people on his route that he 
thinks are good prospects for me.” 

I had lunch with an agent the other 
day who was particularly friendly with 
the waiter. I asked some questions and 
the agent answered: “I eat in here often. 
That waiter is one of my policyholders.” 
On another occasion I had lunch with 
an agent in a restaurant where he had 
placed a Group case. I know an agent 
who finds his barber a grand center of 
influence, sold him a policy on the basis 
of investing his tips. 

The other day I heard a story from 
an agent who had placed $10,000 on his 
butcher. At first the butcher said he 
didn’t believe in life insurance. “I told 
him,” said the agent, “that alive and 
producing income he was worth some- 
thing to his family but if he died with- 
out life insurance to continue that in- 
come, he’d be of less value than a piece 
of meat on the hook.” 


He said: “Your 


Texas Association 
Elects White Head 


SECTIONAL OFFICERS CHOSEN 


Program Replete With National Leaders 
as Speakers; Austin Gets 1940 Meet- 
ing, Dallas Midyear 
about 275 persons at the 
Texas Life Underwriters 
annual convention at San Angelo, It 
was the first time this meeting was held 
in the great western plains region of 
Texas and from all accounts it was a 

pronounced success in every way. 

R. M. White, Dallas manager, Jeffer- 
son Standard, was elected president. The 
new vice-presidents are Jul Baumann, 
Pacific Mutual, Houston; J. S. Yates, 
Great Southern, San Angelo; Lucian T. 
Jones, Amicable, San Antonio; J. Harold 
Sharpe, Southland, Fort Worth, and F. 
J. Kinane, Lincoln National, Austin. The 
president will appoint the secretary. 

Austin won the 1940 convention in a 
spirited contest with Dallas, and Dallas 
got the midyear meeting. 

The managers and general agents sec- 
tion perfected its organization. R. Bar- 
ney Shields, Dallas, is chairman; Hollis 
Manley, Abilene, vice-chairman; C. C. 
Burnett, Waco, secretary-treasurer. The 


There were 


Association of 


Leaders Round Table, another section, 
elected Alva Carlton, Houston, chair- 
man. Fort Worth was awarded the ef- 


ficiency cup given in a contest with San 
Angelo, Big Spring and Dallas. 

O. D. Douglas, San Antonio, was en- 
dorsed for National Association trustee. 
The association favored amendment of 
the Texas law to permit writing aviation 
exclusion on persons engaged in avia- 
tion or who are frequent users of trans- 
port planes. 

The speakers included Holg 
son, president, and 
man, vice-president, 
tion; E. B. 
agent New 
H. Harris, 


ar J. John- 
Charles J. Zimmer- 
National Associa- 
Thurman, Chicago general 
England Mutual, and George 
! public relations officer, Sun 
of Canada. Presence of O. Sam Cum- 
mings of Dallas put three outstanding 
leaders of the National Association on 
the floor at the same time, an experi- 
ence unique in association affairs for out- 
lying bodies. 


Lorentzen 
(Continued from Page 4) 


meet the need for security for one’s fam- 
ily and dependents upon one’s death.” 


Quoting him again: “Anything which 
reduces the loan or cash value of a 
life insurance policy necessarily reduces 


the reserve 
ment of the 
this reason 
should be 


and thus jeopardizes fulfill- 
primary purpose. is for 
that cash and loan values 
and have been protected by 


legislatures and courts, and it is for 
this reason that we, as life insurance 
counsel, should carefully guard against 


any attempts to treat the cash and loan 
values of policies the same as other 
forms of property. 
Lightens State’s Burdens 

“Principally because of the 
purpose of life insurance, courts have 
recognized it as being entitled to their 
protection as a matter of ‘public policy.’ 
Courts have recognized it as contribut- 
ing to the public welfare and as an in- 
stitution that relieves the state of addi- 
tional public charges. States have rec- 
og snized its dignity and worth by enact- 
ing statutes protecting it from being 
jeopardized by improper management, 
exempting the proceeds of insurance 
from certain claims of creditors and 
from certain taxes—personal, inheritance, 
and estate. Both statutes and decisions 
have placed it upon a plane with home- 
steads and in a class of property entitled 
to and demanding separate and distinct 
consideration. This primary purpose has 


primary 


been well expressed jin some of the deci- 
sions of our courts.” 
Attitude of Courts 
Lorentzen quoted from a number 
of these decisions, and added: 
icy of the law, 


“The pol- 
therefore, appears to be 
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to extend its arm of protection over life 
insurance to the extent of favoring in- 
sured and beneficiaries not only as 
against general creditors but as against 
assignees. It appears that the law rec- 
ognizes the following principles to be 
sound: 
That the 


to provide 


primary purpose of life insurance is 
one’s family and de- 
event of death. 

insurance is distinguishable from 
and so affects the pub- 
welfare that it is entitled to 
distinct 


security for 
pendents in the 

That life 
other forms of property 
lic interest and 
and * consid- 


separate and classification 


eration, 
That it is proper and desirable to protect life 


insurance and its primary purpose from the 


dangers incident to the ownership and use ot 
other forms of property. 


“Assuming that 


many 
these principles are 
sound, then we should do nothing which 
does not square with these principles 
and which might encourage the free use 
of life insurance for ordinary commercial 
purposes. “ay 


Collateral Assignment Form 


Mr. Lorentzen spoke on the proposed 
uniform collateral assignment form and 
said that it appears of little benefit to 
life insurance companies, insureds or 
beneficiaries but is primarily for the 
benefit of banking institutions. 


He explained in considerable detail 
what, it appears, endorsement of the 
form submitted would result in, saying: 


“It is doubtful whether the approval and 
putting into effect of the form submitted 
would enable life insurance companies to 
deal with the demands of assignees with 
more safety under such form than under 
forms which have heretofore been used.” 


Might Increase Litigation 


In a closing remark he said: “There 
is considerable doubt in many of our 
minds as to whether or not the uniform 
form submitted, if put into effect, nay 
not involve life insurance companies in 
a larger percentage of cases than if the 
form were not approved or placed in 
effect, as the form appears to relieve the 
assignees of difficulties and sources of 
contention in connection with such as- 
signments to a greater extent than it 
may relieve the insurers and thus leave 
the insurer to carry burdens which it 
has not voluntarily assumed and which, 
as a matter of right, ought to be borne 
by the parties to the assignment.” 





50 YEARS IN U. S. A. 

The Canada Life in November of this 
year will celebrate its fiftieth anniversary 
of business in the United States. It is 
understood special selling, publicity and 
advertising campaigns will be waged to 
celebrate the occasion. 
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opposed. The unsatisfactory experience 
of assessment companies was cited. The 
policyholder was told that he can get 
everything to which he is entitled in his 
contract without paying money to any- 
body. Mr. Pink closed with this: 

“Tf any of the agents or brokers mis- 
lead the policyholders, we want to know 
about it. If you are in any real trouble 
the Department is at your service. We 
cannot become a bureau of information 
to the detriment of our more important 
duties, but we are sympathetic with the 
difficulties of individual policyholders 
and shall do all that we can to help 
consistent with our main obligation 
which is to safeguard this great institu- 
tion of insurance.” 





MAY BUSINESS HIGHER 


Northwestern National Reports Gain 
Over Last Year and Also for 
First Five-Month Period 
Northwestern National Life recorded 
another production gain over last year 
in May when new business written ex- 
ceeded the May, 1938, figure by 19% 
For the year to date new written volume 
is 7% ahead of the first five months of 
last year. Paid business shows a 16% 
increase for the corresponding period 
Leading agencies in volume for May 


were the White & Odell agency, Minne- 
apolis; Texas State agency, Houston; 
A. W. Crary agency, Fargo; the Cleve- 


land agency, and the Detroit office. 





JOHN THRASH DEAD 
John Thrash, Chicago, one of the na- 


tion’s oldest active life agents and a 
veteran of the Massachusetts Mutual 
field force, died June 3, age 76. He 


joined the Cc hicago agency of Massachu- 
setts Mutual in 1897. He left a $94 
week bookkeeping job after om 
upon the benefits of a_ policy he had 
just purchased on his own life. From 
the start he was a consistent producer. 
The first man he wrote is still living an 
is 88 years old. A _ strong believer ™ 
direct mail advertising, he was a pioneet 
in that type of prestige building. 





DISCUSS PENSION TRUSTS 

Discussion of pension trusts under 
present conditions and in view of recent 
tax rulings was the feature of the Lo 
Angeles chapter, Chartered Life Under 
writers meeting, June 2, with Thomas G 
Murrell, general agent Mutual Benefit, 
leading .the discussion. 
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25 Years With Manufacturers 


A. KINCH 


A. Kinch, United States agency super- 


intendent for the Manufacturers Life, 
arrived in Los Angeles recently on the 
S. S. Monterey from Hawaii. During 
his visit to the company’s agency in the 
Islands, he celebrated the twenty-fifth 
anniversary of his first connection with 
the Manufacturers Life. The Hawaiian 
agency helped commemorate the _ oc- 
casion by more business in 
April than in any previous month in the 
agency’s history of over twenty-two 
years. As a memento of both his visit 
and his anniversary, the agency force 
presented Mr. Kinch with a beautifully 
carved tray of native Hawaiian wood 
with a silver plaque suitably inscribed. 


producing 


Mr. Kinch’s career with the Manufac- 
turers Life commenced on May 1, 1914, 
when he joined the agency force in 


Kingston, Ont. Later he became a mem- 
ber of the branch office staff and was 
transferred to head office as secretary of 
production clubs in 1920. He was ap- 
pointed agency superintendent in 1927 
and for the past ten years he has been 
engaged in the supervision of the com- 
pany’s branches in the United States. 





Best Issues 1939 Edition 


Of Life Insurance Reports 

The 1939 edition of Best’s Life Insur- 
ance Reports has been issued. This thir- 
ty-third annual edition is the largest and 
most complete that has been produced 
by the publishers, who are located at 
75 Fulton Street, New York. The re- 
ports and comments upon companies are 
based on the average of the life insur- 
ance business. Those companies which 
meet these standards receive specific 
recommendation. Difference in positions 
of companies falling within this recom- 
mended group, and of all companies re- 
ported upon, are indicated by the factual 
information presented, coupled with crit- 
ical comments. The 1939 edition has 
been entirely rewritten and rearranged 


to increase the availability of all infor- 
mation. 
The reports show, as annual conven- 


tion statements do not, all items collect- 
ed in cash; if not so collected, the re- 
port so states. Where information was 
furnished or could be ascertained by 
comparison, the actual cash yields are 
shown in each major type of investment 
for both 1937 and 1938 and comments 
on the bond holdings show the yield for 
two years and information concerning 
any defaults or refundings and ratings. 
Comment on mortgages also shows the 
net cash yield for a two-year period. It 
shows the amount of uncollected past 
due interest on mortgages and its ratio 
to the amount of mortgages reported in 
arrears. 

_ Much other information 
in these reports. 


is contained 


Larus Cites Flaws In 
Amer. Experience Table 


NON -MEDICAL GAINS DOUBTED 


Free Physical Check-Up May Produce 
Self-Selected Group; Effects of 
Wrongful Use of Statistics 


John R. Larus, vice-president and ac- 
tuary, Phoenix Mutual, said at the Home 
Office Life Underwriters Association 
meeting in Washington last month that 
the use of statistics through ignorance 
or malice is often the reason why they 
receive undeserved blame. He also found 
some fault with the American Experience 


Table. Excerpts from his address fol- 
low: 
“For annual statement purposes the 


American Experience Table may be satis- 
factory, but as a measure of current day 
mortality its use is full of pitfalls, as it 
overstates the mortality at the younger 
ages to such an extent as to introduce 
errors that may lead to serious mistakes. 
While it is still useful in determining 
whether a company’s entire mortality 
is progressing satisfactorily from year to 
year, it should never be used to compare 
results between companies. for grave 
errors will inevitably be introduced be- 
cause of differences between companies 
in the distribution by age of their pol- 
icvholders and in rates of growth. In 
order to illustrate the inadequacy of the 
American Experience Table (and to a 
less degree the American Men) as a 
measure of the mortalitv of newly se- 
lected risks, and to illustrate how much 
variation can be introduced through the 


choice of the ‘yardstick’ the following 
table shows mortality rates at sample 
aves, 


Mortality Rates 


Basic Table 1925-36 
Ave Select Ultimate 
25 1 2 
35 2 3 
45 4 6 
55 ) 15 
65 19 3 


Mortality Exaggerated 

“A ‘select’ risk is one which has just 
been accepted as a standard life insur- 
ance risk, while an ‘ultimate’ is one 
which has been on the books for some 
years. An individual policy starts out 
as ‘select’ and gradually, as the age of 
the insured increases, moves Over to- 
ward the ‘ultimate’ column. The Amer- 
ican Men and Basic Tables recognize 
the degrees of selection by having sepa- 
rate columns for different years since 
issue. The American Experience, how- 
ever, is not subdivided to show this dis- 
tinction, and is therefore unsuited for 
use as a measure of mortality, aside 
from the fact that, particularly at the 
younger ages, it exaggerates the mortal- 
ity even of ultimate lives. 

“The theory of statistics is many times 
blamed for erroneous conclusions where 
actually it is the operator who is at 


fault. Statistics can furnish sharp and 
accurate tools, but discrimination must 
be used to see that the right instru- 


is selected for the particular job. 

Non-Medical Advantage 

“By far the largest share of the un- 
deserved blame that is laid at the door 
of statistics arises from their use through 
ignorance or malice in connection with 
data that are not homogeneous, either 
within themselves or, in respect to fea- 
tures other than the particular one un- 
der observation, with the group with 
which comparison is being made. It is 
very difficult, for example, by sti atistical 
methods to compare a company’s mor- 
tality on its non-medical business with 
that on its medically examined, for it 
must be borne in mind that the two 


ment 





WRITINGS BY KNIGHT AGENCY 

Charles B. Knight Agency, Inc., Union 
Central Life, 225 Broadway, New York, 
reports May paid business $1, 903,758 com- 
pared with $1,895,649 in May, 1938. Total 
for five months was $10,318,102 compared 
with $7,027,714. 


differ in distribution by age, amount, 
plan and sex. Most companies, more- 
over, include in their medical business 
cases which, had they been absolutely 
free from suspicion, would have fallen 
in the non-medical group. All of these 
factors of difference may well intro- 
duce disturbing elements, so that any 
apnarent advantage of non-medical mor- 
telity over medical is almost certainly 
fallacious. 
Self-Selected Risks 

“Another problem which statistics have 
been unable to settle relates to the ad- 
vantage of the free medical check-up 
offered under certain conditions to policy- 
holders of some companies. No one 
questions the accuracy of statistics which 
show an unusually low mortality among 
policvholders who take advantage of the 
service. The difficulty, however, in meas- 
uring the financial return on the invest- 
ment lies in the fact that it may well 
be claimed that those accepting the ser- 
vice are a group self-selected for the 
care they take of themselves, for many 
of them would if the free check-up were 
not available undergo periodic examina- 
tions at their own expense. Lack of 
homogeneity between the two groups 
makes valid statistical evidence difficult 
to obtain. If we could, however, divide 
those receiving and those not receiving 
the service into two homogeneous groups 
by some such device (which would cer- 
tainly have practical difficulties!) as of- 
fering the check-up privilege to a large 
number of equally eligible policyholders 
and then actually giving the service to 
only half of those that applied for it, we 
could obtain our two comparable groups 
—one of which, however, unless very 
clever sales work had been done, would 
feel somewhat affronted at the cavalier 
treatment it had received!” 


Per 1,000 Exposed 


American Men \merican 


Select Ultimate Experience 
E 4 8 
3 5 9 
5 8 11 
10 17 19 
23 40 40 





OLIVER D. WEED DEAD 

Oliver D. Weed, manager actuarial de- 
partment, Provident Mutual Life, died 
of a heart attack at his home in Lans- 
downe, Pa., on May 29. He had been 
with the Provident more than fifty-three 
years, having entered its service at the 
age of fourteen. Mr. Weed is survived 
by his wife, Marie; a daughter, Mrs. 
J. L. Buckley of Villanova, and two 
brothers, Frank H. Weed, manager of 
the mortgage loan department of the 
Provident, and Will Weed of Chicago. 


HOFFMAN DISTRICT MANAGER 





C. John Hoffman, formerly of Chi- 
cago, has been named by William H. 
Meub, Indianapolis general agent, as 


manager of the South Bend district of 
New England Mutual Life. 
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Study 
Terminology 


in Picturesque 


Pankerslife Agency Managers, keenly 
aware of the importance to Agency 
development in regularly issued Agency 
bulletins, have exercised ingenuity, 
cleverness and imagination in naming 
their individual publications. In evi- 
dence, we submit this roster: 

Veteran on the list is Madison, Wis- 
consin’s, “On Wisconsin,” an adapta- 
tion of the state university's far-famed 
football song. 

Another old-timer—Indiana’s ““Hoos- 
ier Warrior.” 

Tom Curtin skippers the Syracuse, 
New York, Agency; hence the “Syra- 
cuse Tommy-Hawk.” 

Almost as old as the Company is the 
Cedar Rapids “Hawkeye Roost.” 

“Cleveland Ensign” is a natural for 
Agency Manager G. E. Ensign 

Same thing goes for Frank Wiggin- 
ton’s “Pittsburgh Wig-Wam.” 

Buffalo, New York, has the 
Knights.” 

Play-on words is the Wichita, Kan- 

as “Wich-I]-Kan.” 

Kansas City’s best known monument 
inspired “Kansas City Scout.” 

Oklahoma's could hardly’ be any- 
thing but the “Sooner” bulletin. 

“Kaintuckee Kards” goes out from 
Louisville to Bankerslifemen in the 
Blue Grass state. 

Montana's “Grizzly” talks weekly to 
the lads in the Land of the Shining 
Mountains. 

Another animal, a little tamer, 
prompted the Spokane “Bulldog.” 


Lewis and Clark blazed the western 


“Niagara 





trail from St. s Agency 
has its ““Trail-Blazer.” 

Grand Rapids, Michigan, salesmen 
live up to “The Hustler.” 

John Michie in Durham speaks 
through the “Carolina Broadcast.” 

Southern and western Nebraskans 


have for years been avid readers of the 
“Cornhusker.” 

In another section of the same state 
it is the “Omaha News Flash.” 
Up in northern Wisconsin, 
comer in the field is the 

Viking.” 

Not far west of there, the mimeo- 
graph turns out the Chippewa Falls’ 
“Land-O’-Lakes.” 

And to the 
“Heart of Illinois. 

Toledo’s “Saleboat’” hails from a 
Great Lakes port of prominence. 
Texas, Dallas salesmen 
“Dallas Longhorn.” 

Coloradoans read regularly Denver 
Agency “Gold Miner.” 

Cincinnati's “Queen City” bulletin 
title came from that Ohio city’s boast. 


a new- 


“Appleton 


south, Peoria has the 


Down in 
swear by the 


Its state university suggested the 


Seattle Huskies.” 


3.0 


BANKERS LIFE 
DESMOINES COMPANY 


Established 1879 
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Monopoly Committee 


(Continued from Page 1) 


by the New York Insurance Superin- 
tendent. All day Tuesday Messrs. Cam- 


mack and Flynn struggled to keep the 
true picture of Group Association func- 
tions in the record. 

Early Days of Group 

In the early days of Group life insurance 
when the few companies writing these 
risks were just getting their experience 
in the new line on which to base rates 
and practices, a committee of actuaries 
was formed to guide all of them by com- 
bining their experience on the different 
occupations and industries. Early in 1926 
the Group Association was formed when 
a set of rules was adopted to which the 
members subscribed. When this point 
was reached, Examiner Gesell introduced 
into evidence memoranda and _ letters 
from company files discussing whether 
such an organization might be construed 
as in violation of anti-trust laws in sev- 
eral states. Several such memoranda 
by the late William BroSmith, general 
counsel of the Travelers, were read into 
the record. Mr. BroSmith had for many 
years been active in different kinds of 
insurance company organizations, cas- 
ualty and accident as well as life, and 
he was regarded as an authority on such 
matters. For example, the following 
opinion written by Mr. BroSmith in 1922 
was read into the record: 

Opinion by BroSmith 

“At various times since 1911 I have 
had occasion as a member of the Legal 
Committees representing different insur- 
ance organizations to examine into the 
laws which prohibit trusts and combi- 
nations. My study of these laws and of 
the constructions given to them by the 
courts in various states brought to me 
the conviction that in most of the states 
these anti-trust and _ anti-combination 
laws do not apply to the business of 
insurance. Of course, I realize that a 
combination or conspiracy on the part 
of a number of insurance companies to 
maintain premium rates would offend 
against common law without regard to 
any of these statutes. However, in my 
opinion, there is nothing in any of the 
statutes referred to or at common law 
which would make it unlawful for a 
number of companies engaged in any 
particular kind of insurance to associate 
for the purpose of developing experience, 
ascertaining adequate pure premiums ac- 
quisition cost and rates and ethical prac- 
tices for the conduct of the business. 
Such association protects the interests 
of policyholders as well as the interests 
of the company and it is through such 
association and by reason of collabora- 
tion with regard to experience, loss cost, 
acquisition cost and all of the other fac- 
tors that we have obtained the rate tables 
upon which the security of the policy- 
holder as well as the integrity of the 
company has been established. Indeed, 
the laws in a number of the states now 
recognize not only the propriety but the 
necessity of such association and this is 
evidenced particularly by the statutes 
which provide for the supervision and 
regulation of insurance rates and insur- 
ance rating organizations. 

“Altogether apart from any such statu- 
tory recognition, I can see no reason 
why any company should hesitate to take 
part in and enjoy the advantages of an 
association for the purpose of finding 
the right basis for rates and practices 
and where the companies are free to ac- 
cept or reject the recommendations 
made.” 

Group’s Good Performance 

How far the Group Association was 
from controlling the cost to the Group 
insurance buyer was brought out force- 
fully by Mr. Cammack. He said the 
initial rate, which is the figure agreed 
upon, was really only a deposit. The 
final cost to the Group buver is not de 
termined until the end of a year when 
the experience determines the cost. The 
Group Association, as such, does not gov- 
ern rates, insisted Mr. Cammack, 

Chairman Joseph C. O’Mahoney asked 
what protection the public had . the 
functions of the association. Mr. Cam 


‘record with 


Statement by SEC Chairman 


The opening statement of Jerome N. 
Frank, chairman Securities and Ex- 
change Commission, at the hearings on 
insurance before the Temporary National 
Economic Committee, Tuesday follows : 

“I should like to make a very brief 
opening statement in order to acquaint 
the committee in a general way with the 
subject matter of the hearings which 
are about to commence. In President 
Roosevelt’s message recommending that 
Congress initiate and carry out the pro- 
gram upon which this committee is now 
engaged, he urged that there be a study 
of insurance companies. He also spoke 


of the necessity of strengthening and 
enforcing anti-trust laws, placed _con- 
siderable emphasis upon price-fixing, 


and urged that all forms of price-fixing, 
without regard to their degree or to 
whether or not they fell within the 
“traditional anti-trust field,” be examined. 
Accordingly, the Securities and Ex- 
change Commission is now prepared to 
present considerable evidence concerned 
with price-fixing and other forms of 
anti-competitive arrangements affecting 
many departments of the life insurance 
business. In doing so, I wish to make 
it clear that our approach is objective. 
We have not reached any conclusion as 
to the social or economic rightness or 
wrongness of these activities. That is 
the province of the committee, not the 
SEC. The activities and arrangements 
to be described are for the most part of 
recent origin, and evidence will be pre- 
sented as to whether or not they affect 
the price which the policyholder pays 
for his insurance.’ 





mack came right back with the state- 
ment that the protection was in the 
performance. Low expense is the result 
of competition of service and the buyer 
can select the carrier with the best actual 
similar risks. He said the 
Aetna operated on an expense rate of 
9%. Expense rates of companies varied 
from 7% to 15% which indicated the 
competitive range. 
Highly Competitive 

Thurman W. Arnold, assistant attorney 
general, a member of the committee, 
return repeatedly to the theme of the 
nineteen companies members of the 
Group Association which set rates fol- 
lowed by 105 Group writing companies. 
As explained again and again by both 
Mr. Flynn and Mr. Cammack, no branch 
of insurance is so intensely competitive 
as Group. In spite of initial rates ulti- 
mate cost varies widely. Without under- 
writing guidance the nine million wage 
earners now protected by Group insur- 
ance could not be sure of that insurance 
when it was needed. The basis of that 
insurance, Mr. Cammack explained, was 
a year’s earnings. The companies scale 
the amounts they will accept on each 
worker covered, They will not write an 
excessive amount on an individual. Asked 
by Mr. Arnold why not have an open 
competitive system, Mr. Cammack said, 
“The object of competition is to protect 
the public from excessive cost. The 
present plan works better for the policy- 
holder because the net cost to him is 
very low, would not be any lower under 
any other method than it is today.” 

Leon Henderson, recently appointed a 
member of the Monopoly Committee by 
the president, asked Mr. Cammack what 
he would think of the accountants for 
the public utilities setting rates for the 
industry. 3ut Mr. Cammack declined 
to be drawn into an expression of views 
on the matter. “I wouldn’t know about 
accountants,” he said to the accompani- 
ment of smiles all around. 

Why “Transfer” Rule 

“Transfers,” that is, the transfer of a 
Group case from one company to an- 
other. got considerable attention while 
Mr. Flynn was on the stand. He ex- 
plained that “transfers” if commonly 
practiced would be disastrous and demor- 
alizing to the business with big Group 
cases being constantly lifted from one 
company to another for the commission. 
For this reason the Group Association 
had a rule that no commission would 
be paid on transfers. Repeated first year 


Monopoly Committee Puts in Second 


Day on Ordinary, Annuity Ratemaking 


Having gotten into the record the vari- 
ous memoranda from life insurance com- 
pany files over a period of twenty years 
on making of rates for Group insurance, 
the Monopoly Committee set out in its 
session Wednesday to do the same for 
Ordinary insurance and annuities. Wit- 
nesses called were Benedict D. Flynn, 
vice-president of the Travelers, who was 
on the stand the previous day; John M. 
Laird, vice-president Connecticut Gen- 
eral; H. S. Beers, vice-president and 
actuary Actna Life; Valentine Howell, 
vice-president and actuary Prudential. 

Mr. Flynn bore the brunt of SEC 
Examining Attorney Gesell’s efforts to 
show that the companies made agree- 
ments among themselves as to rates. 
This was attributed to the circumstance 
that Mr. Flynn followed a practice of 
writing frequent memoranda to _ the 
Travelers’ late President Butler and to 
President Zacher over a long period of 
years. He sometimes wrote quite fully 
and frankly, quoting views or comments 
of officers of other companies and oc- 
casionally putting in a bit of local color 
that gave zest to their public reading in 
the Senate Caucus Room. The objec- 
tives of the Monopoly Committee being 
what they are, Mr. Flynn’s_ two-day 
ordeal was not envied him by any of 
the large number of company executives 
present. 

Hear Beers, Laird, Howell 

On several occasions Mr. Flynn was 

asked to step down while Attorney Ge- 


sell filled in the picture with another 
witness. Such a break in the testimony 
brought before the committee H. S. 


Beers, vice-president and actuary Aetna 
Life. Mr. Beers has an engaging ner- 
sonality, a ready if fleeting smile, in- 
triguing mannerisms, which gave every- 
one including members of the committee 
a respite from the rather dull subject of 
rates. Although Gesell hewed close to 
his line of questioning, Beers soon had 
the committee smiling. He would re- 
fute inferences of their questions and 
even correct them with such charm that 
they were amused rather than resent- 
ful. Once in responding to a question 
by Monopoly Chairman O’Mahoney the 
quick-on-the-trigger Mr. Beers said: “I 
believe, Senator, you have not phrased 
your question the way you intended.” 
Amiable Senator O’Mahoney with a wry 
smile observed: “That is frequently the 
case.” General laughter echoed around 
the marble walls of the Caucus Room. 


Asked about discussions among the 
three Hartford non-par companies— 
Travelers, Aetna and Connecticut Gen- 


eral—looking to a raise in rates, Mr. 
Beers stated with engaging frankness: 
“We were selling life insurance at rates 
we knew were inadequate. We sought 
to increase them to cut our losses, not 
to add to profits. We sought agreement 
because each very much disliked to be 
the first to increase rates.” 

Tohn M. Laird was a witness briefly 
telling persistent Examiner Gesell that 
the interchanges among the three Hart- 
ford companies were for the purpose of 
establishing the best rate to make the 
contract safe so the contractual obliga- 
tion could be fulfilled. As a matter of 
fact, Mr. Laird informed the committee 
rates were not pitched high enough as 
events have shown. 

Valentine Howell seemed to put the 





commissions, said Mr. Flynn, would make 
high costs and disrupt experience. When 
a Group risk remains with the same 
carrier there is an accumulative good 
experience which is taken into account 
on renewal of the Group contract, where- 
as in the case of transfer that record 
of experience would have to be built up 
anew with the new carrier. On_ the 
other hand, said Mr. Flynn, in answer to 
a question by the new SEC chairman, 
Jerome N. Frank, if it was shown to be 
to the advantage of the policyholder 


to transfer, it would be done. 


finishing touch to an angle that was 
repeatedly brought up by either Leon 
Henderson, new member of the commit- 
tee and its former executive secretary, 
or Thurman Arnold, assistant attorney 
general. As put by Mr. Henderson: 
“The committee is tremendously inter- 
ested in the relation between cost and 
prices.” 

Said Mr. Howell: “I think you over- 
look the peculiar nature of life insurance, 
A life insurance contract is a continuing 
contract and not like commodities the 
prices of which change from day to day. 
We must set rates that will be adequate 
for years into the future.” 

Senate business requiring the presence 
of Chairman O’Mahoney Wednesday 


afternoon the chair was occupied by 
B. Carroll Reese, representative from 
Tennessee. Vice-Chairman Hatton W. 


Sumners of Texas, who usually presides 
in the absence of Senator O’Mahoney, 
is recovering from an operation. 


BORAH’S FIRST APPEARANCE 


Making his first appearance at any 
Monopoly Committee session, Senator 
William E. Borah was present for a 
time Tuesday. It has been said _ that 
he is particularly interested in the life 
insurance phase of the Monopoly Study. 


BRACKETT EXECUTIVE SEC’Y 

Jmes R. Brackett was recently ap- 
pointed executive secretary of the Tem- 
porary National Economic Committee 
succeeding Leon Henderson, now a mem- 
ber of the committee. ~ 


INCOME UP; COSTS DOWN 











Northwestern National Life Survey Re- 
veals Average Wage-Earner’s Family 
in Better Spot Than Year Ago 


With pay checks partially recovered 
and living costs still down, the average 
wage-earner’s family is now as well off 
financially as in the Spring of 1937 and 
is definitely ahead of its situation as of 
a year ago, according to a current study 
of family buying power just completed 
by Northwestern National Life. 

Average monthly wages per worker 
rose gradually from last November 
through March of this year, with a dip 
in April, the study shows, while cost of 
living has declined with little interrup- 
tion since October, 1937. 

A typical family earning $120 a month 
at average wage rates of 1933 and spend- 
ing the same sum for living at 1933's 
average prices had to pay $140.86 to 
maintain the same standard of living in 
April, 1937, the report shows, but mean- 
while its monthly pay check, based on 
industrial pay roll figures, had climbed 
to $147.36, leaving a surplus of $7.50. 


LOUISVILLE LIFE CHARTERED 

Louisville. Life, with capital stock of 
$100,000, has been granted a charter, The 
incorporators are A. E. Funk, Shep- 
herdsville; George D. Duncan, Frank- 
lin; W. a Matthews, Bowling Green; 
Ben E. Niles, Henderson; R. D. Woods, 
Lexington; Herbert Tinsley, Warsaw; 
George W. Biggerstaff, and Thomas S. 





Dawson, Louisville; Hubert Meredith, 
Greenville; C. M. C. Porter, Shepherds- 
ville; J. R Dorman, Lexington; Joe T 


Lovett, Murray, and William Shallcross, 
Louisville. 


A. E. MILLER PRESIDENT 
Arthur E. Miller, general agent Union 
Central Life, St. Louis, was elected presi- 
dent of the St. Louis Life Insurance & 
Trust Council at the annual meeting 


June 5. 


TWO MICHIGAN MEN DINED | 








A testimonial dinner was given In 
Lansing, Mich., June 2, for Earl Howe 
of that place and Sherman Jubb of 


Howell, who were observing their eighth 
anniversaries with the Dominion Life of 
Canada. 


J 


une 9 


—S+— 


R. S. 
For | 


TWO 


Nomina 


Con 


The 
ife L 


week I 
ing 
Maech 
Maech' 
Cc &. 
New Y 
suranct 
and we 
the Ne 


lesigni 


chapte: 
presen 


An a 


at the 


fficers 


dents. 


Maech 
J. Fre 


able S 


educat 
path, 

ern M 
the c¢ 
pender 
Jerna! 
Nor 
beside’ 
Guard 
matica 
Proct« 
George 
Provic 
Warn 
Levi I 
Annui 
E. Br 
Benefi 
comm 
Pre VV i 
Ce »p 
pany 

come 


gener 
burgh 
head 
shire 
In 
the : 
home 
again 
He si 
the | 
rangi 
need: 
neces 
eratic 





optio 
Sor 


| were 
| prog: 


by v 
willis 
neve 
think 
is, a 
sure 
else : 
hims 

M: 
com) 
Terr 
pren 
pren 
a li 
last 
fore 
tyin, 








ing 


it was 
Leon 
»mmit- 
retary, 
torney 
erson: 
inter- 
st and 


Over- 
irance, 
inuing 
S the 
oO day, 
>quate 


sence 
lesday 
“d by 

from 
n W. 
esides 
loney, 


ICE 

any 
nator 
for a 
that 
e life 
study, 


~~ | 
ap- 
Tem- 
uttee 
nem- 


Re- 
ily 


‘ered 
Tage 
1 off 

and 
is of 
tudy 
leted 





June 9, 1939 







THE EASTERN 
UNDERWRITER 












Page 15 








R. S. Maechtel Slated 
For New York CLU Head 


Two VICE-PRESIDENTS ADDED 





inating Committee Reports; New 
ge Ready; W. Rankin 
Furey Guest Speaker 





The New York Chapter of Chartered 
Life Underwriters at its meeting last 
week heard the report of the nominat- 
ine committee placing Raymond _ S. 
\Maechtel in line for the presidency. Mr. 
Maechtel is brokerage manager for the 
C. B. Knight agency, Union Central, 
New York City. He has been in the in- 
surance business here for fifteen years 
and was one of the charter members of 
the New York Chapter getting his CLU 
designation in 1931. He has served the 
chapter as secretary-treasurer and at 
present is vice-president. 

An amendment to the by-laws adopted 
at the meeting increased the number of 
officers of the chapter by two vice-presi- 
dents. The complete slate is this: Mr. 
Maechtel for president; vice-president, 
|. Fred Speer, Dunsmore agency, Equit- 
able Society; vice-president in charge of 
educational activities, Robert U. Red- 
path, Jr, McMillen agency, Northwest- 
ern Mutual; vice-president in charge of 
the compendium, Carl M. Spero, inde- 
pendent; secretary-treasurer, Robert A. 
ernard, Luther agency, Aetna Life. 

Nominated to the executive committee 
besides James Elton Bragg, manager, 
Guardian, who as retiring president auto- 
matically takes office, are Robert B. 
Proctor, Bethea agency, Penn Mutual; 
Georce P. Shoemaker, genera: agent, 
Provident Mutual; Harper R. Dowell, 
Warner agency, New England Mutual; 
Levi E. Bottens, Teachers Insurance and 
\nnuity Association of America; Charles 
E. Brewer, Jr., DeLong agency, Mutual 
Benefit. Chairman of the nominating 
committee was William R. Julius of the 
Provident. 

Copies of the new compendium on com- 
pany practices, a work which has_be- 
come an annual publication of the New 
York Chapter for its members and other 
CLU’s, were distributed at the meeting. 
Mr. Spero said 750 copies were printed. 


Says Everybody Needs Program 


Guest speaker was W. Rankin Furey, 
general agent, Berkshire Life, Pitts- 
burgh, and he was accompanied at the 
head table by S. Samuel Wolfson, Berk- 
shire general agent here. 

In a world gone highly technical on 
the surface, but which is still pretty 
homely at the core, Mr. Furey cautions 
against the technical aspect in selling. 
He says: “We are not doing enough on 
the basis of simple programming, ar- 
ranging a man’s insurance to fit his 
needs. To each individual a program is 
necessary. What we have to put in op- 
eration is our knowledge of settlement 








options.” 
Some other comments by Mr. Furey 


| were these: All insurance is going to be 
| programmed. The question is when and 


by whom? Ask a man if he would be 
willing to take $50,000 today and promise 
never to work again; that will start him 
thinking along program lines. A budget 
is, after all, only a method of making 
sure that every cent will go to somebody 
else; the prospect should be told to put 
himself in the budget. 

Mr. Furey doesn’t believe in trying to 
complete the entire program by using 
Term insurance. He said: “I sell high 
Premium policies to the poor and low 
premium to the rich.” Also he suggested 
a living income for as long as it will 
last rather than an inadequate income 
lorever, leaving the principal liquid, not 
lying up settlement options too tight. 


WRITINGS BY MYRICK AGENCY 
Julian S. Myrick, manager, Mutual 


Life of New York, located in Manhat- 
tan, reports the paid business for that 
one office of the company in May $745,- 
663 compared with $1,281,588 for Mav. 
1938. For the present vear the paid 
business amounted to $5,474,834 com- 
Pared with $8,107,749 for 1938. 


Brooklyn Supervisors Elect 
H. F. Alexander President 


The Life Supervisors Association of 
Brooklyn held its outing and annual 
meeting at the Island Hills Country Club, 
Sayville, Long Island, last Friday and 
elected Harold F, Alexander, agency 
organizer George A. Kederich agency, 
New York Life, as its new president. 
Mr. Alexander has served the associa- 
tion during the past year as chairman 
of the program committee. Chairman 
of the nominations committee was Jerome 
Siegel, McGeorge agency, Prudential. 

Other officers elected are Edward Ros- 
enbaum, Peacock agency, Equitable So- 
ciety, as vice-president and Clive I. 
Thompson, Correll agency, New England 
Mutual, as secretary-treasurer. 

This was the second time that the 
association has held its outing at the 
Island Hills Club, of which the enter- 
tainment chairman, Herbert F. Austin, 
Jr., is a member. A soft ball game in 
the morning and golf and tennis in the 
afternoon was the order of the day with 
prizes for nearly everyone in the eve- 
ning. Carl E. Haas, Mutual Benefit, 
retiring president, presided at the busi- 
ness meeting at noon. Prizes were do- 
nated by these Brooklyn general agents 
and managers: 

A. B. Peacock, Equitable Society; George A. 
Kederich, New York Life; Gilbert V. Austin, 
Aetna Life; Gibson Lewis, Massachusetts Mu- 
tual; William H, Kee, Mutual Life of New 
York; Daniel J. Quinn, Prudential; Major R. 
F. Migdalski, Mutual Benefit; Alfred G, Cor- 
rell, New England Mutual; Walter F. Mc- 
George, Prudential; Jack Warshauer, Guardian; 
S. H. Goldberg, Travelers. 





WALTER E. BARTON RETURNS 





Visited Cities in Six Countries; Found 
People Calm and War Tension 
Easing Off 
Walter E. Barton, president of Charles 
B. Knight Agency, Inc., Union Central, 
New York, returned Monday on the 
Queen Mary. It was his first European 
trip and he wanted to visit as many 
countries as possible, even if his so- 


journ in a city be brief. 


First city visited in Europe was Naples. 
After an Italian tour the Bartons went 
to Austria, Hungary, Germany, France, 
Switzerland and England. In all coun- 
tries they were hospitably received and 
it was a relief for them to note the 
easing down of war scare tension. Fel- 
low passengers on the boat going over 
were Dr. Samuel B. Scholz, medical direc- 
tor, Penn Mutual, and Mrs. Scholz. 


WILL ADDRESS CLAIM MEN 








F. B. Wilde, Connecticut General, and 
W. E. Hein, State Mutual, on Rye 
Program September 11-13 
Frazar B. Wilde, president Connecticut 
General Life and board of managers 
chairman, Institute of Life Insurance, 
is to be one of the principal speakers 
at the International Claim Association’s 
convention at Rye, N. Y., September 11, 
12 and 13. His talk will deal largely 
with the purposes and activities of the 
institute. Willard E. Hein, supervisor 
of claims, State Mutual Life, will pre- 

sent a paper on rehabilitation. 

Godfrey M. Day, assistant manager 
claim department, Connecticut General, 
is chairman of the program committee. 





Life Agency on Ground Floor 
Formally Opened in Brooklyn 


Alfred J. Johannsen, general agent, 
Northwestern Mutual Life, for Greater 
New York and Long Island, held the 
formal opening of his new ground floor 
offices at 161 Remsen Street, Borough 
Hall -Square, Brooklyn, on last Friday 
afternoon, entertaining a number of 
policyholders and insurance men. Across 
the front of the building is “Northwest- 
ern Mutual Life Insurance Co. A. J. 
Johannsen Agency.” <A ground floor of- 
fice for a life insurance agency is un- 
usual here. Mr. Johannsen’s agency, 
which occupies two floors, is an unusual- 
ly attractive one. 





94 Fulton Street 





AN OPENING EXISTS: 


WANTED, by a live New York City General Agency, a 
man over 30 who has demonstrated his ability to sell 
Life Insurance; if in joint work, all the better. 


If you are such a man and have been harboring a 
desire to get into Life Insurance organization work, write 
and tell us from whence you came, what you have done 
and what you hope to do; a full story, please. 


All replies will be treated in confidence. 


Address Box 1353, THE EASTERN UNDERWRITER 


New York 








Bleetstein Agency First 
For Year to Date Here 


The Abraham _ Bleetstein agency, 
Equitable Society, New York City, is in 
a “keep the lead campaign” which sees 
that agency ahead of last year by $1,- 
217,000 of new business for the first five 
months of 1939. The agency both at 
the end of April and at the end of May 
was first in the New York Department 
of the Equitable for total production 
since January 1, 1939. For the first five 
months of the year the Bleetstein 
agency was first in the New York De- 
partment and thirteenth in the entire 
company. 


N. Y. MIDTOWN MGRS. OUTING 

The Midtown Managers Association of 
New York City enjoyed one of the finest 
outings that association has ever held at 
the all day affair last Friday, June 2. 
Isadore Freid, New England Mutual, was 
chairman and the affair was held at his 
club, the Metropolis Golf Club in White 
Plains, N. Y. About twenty men were 
present for lunch and nearly thirty for 
dinner. Golf was the order of the day. 
A guest was J. P. Fordyce, vice-presi- 
— and director of agencies, Manhattan 

ife. 


KEE AGENCY SUMMER PLANS 

The William H. Kee agency, Mutual 
Life of New York, Brooklyn, on Monday 
launched plans for a “lucky thirteen” 
campaign which will carry through the 
thirteen weeks of Summer. Prizes in- 
clude silk stockings for the agents’ 
wives. 


EQUITABLE MANAGERS OUTING 

The Equitable Society Board of Man- 
agers of New York City held its annual 
golf party at Garden City Country Club 
yesterday. William J. Graham, vice- 
president, was invited as guest of honor. 
A. V. Ott was chairman. 


CAIN FIELD ASSISTANT 
Paul D. Cain, Cincinnati, has been 
appointed field assistant in the life, acci- 
dent and Group department of the Trav- 
elers’ branch there. 


Eric Wilson 


(Continued from Page 5) 
rancher in the Antipodes, a vaudeville 
actor in England, a department store 
clerk, a bushman in Tasmania, an emi- 
grant ship welfare officer on the high 
seas, a member of a gymnast team in this 
country—these are but a few of the high 
spots in the career of a man who has 
finally found himself; who traveled 35,000 
miles before getting correctly set.” 

In the six years since that time Mr. 
Wilson has proved that he has ability in 
the management end of the business and 
in the training of men as well as in sell- 
ing. His appointment to a general agen- 
cy fills an ambition that he has had for 
some time. 

Mr. Wilson is married. His wife, Ena, 
is a native of Scotland. They have a 
son, Eric, Jr. 

















OTT AGENCY FIRST IN MAY 


Led N. Y. Department of Equitable So- 
ciety; Month Started Twenty-First 
Year for A. V. Ott 

After leading the New York Depart- 
ment of the Equitable Society for the 
month of April, its anniversary month, 
the A. V. Ott agency, New York City, 
repeated its performance by finishing 
first in amount of business during May. 
May marked the beginning of the tenth 
year of the A. V. Ott agency and the 
twenty-first year of Mr. Ott with the 
Equitable. He entered the business in 
Minnesota, building one of its largest 
units there. 

Mr. Ott reported that the agency’s 
business in May consisted of Ordinary, 
Group, annuities and business insurance 
and that the cases included some high 
class programming. 


PRUDENTIAL RULES ON WOMEN 


The Prudential announces, effective 
immediately, changes in its underwriting 
rules pertaining to women applicants. 
These changes tend to liberalize pres- 
ent practices and make eligible for the 
lower premium plans of insurance many 
business women whose applications here- 
tofore have been restricted. Prudential’s 
new underwriting rules for women fol- 
low: Self-supporting women, or those of 
independent means, whether married or 
single, will hereafter be eligible for 
Modified Life “5,” Modified “3-20” and 
Term policies, and for Preliminary Term 
insurance upon the same basis as for 
male lives. 


BROWN GOES TO CHATTANOOGA 
Assistant Manager A. D. Brown, Inter- 

state Life & Accident, has been trans- 

ferred from Nashville to Chattanooga. 


Says Big Bill 


(Continued from Page 17) 
such a ministry would at once be recog- 
nized and it would come into being. 

In discussing the German-Italian mili- 
tary pact King-Hall says that the Ger- 
man press regards it as “a great blow to 
encirclement.” He does not think that 
Italy is in a position to take part in a 
major war, and that it is sympathetic 
with the Vatican’s activity in bringing 
about some understanding. 

“The Germans were determined to get 
the alliance,” he said, “not because they 
have a high opinion of Italy’s economic 
or military strength, but because they 
were afraid that at the last minute when 
the bombers were over their airdromes, 
with the propellers ticking, Italy might 
withdraw from the axis.” It is not King- 
Hall’s opinion, despite the signing of 
the military alliance, that the Italians 
are completely lost to the anti-axis coun- 
tries. In his letter of May 12 he said 
that in an acute crisis the Anglo-Italian 
pact might not be forgotten. 

In the meantime, German officers have 
been pouring into North Italy by the 
thousands and have taken control in 
many aspects. The mass of the Italians 
do not like the Germans. 
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HARTFORD'S INSURANCE 
COLLEGE 


The newly chartered Hartford College 


Insurance will open its doors in Sep- 


tember, and for a time will use the 
building and facilities of the Hartford 
College of Law in the Connecticut me- 


tropolis. The announcement of the new 


college caused nation-wide interest judg- 


ing from the letters which have been 
received by the trustees. They have 
been many and enthusiastic. 

In addition to the board of trustees 
there will be established an advisory 
board in order to gain the benefit of 
counsel from sources beyond the board 
of trustees. This advisory board will 


meet several times a year. It is report- 
ed that of the leading insurance 
men in Hartford have signified their 
willingness to serve in this capacity and 
there will probably be a few from out- 
the city. 

Anyway, it 
strated that 
able national 
project be a measure for prophecy the 
Hartford College of will not 
only make start under unusually 
favorable auspices, but indi- 
later becoming 


many 


side 
been demon- 
if keen local and consider- 
interest in educational 


has already 
an 


Insurance 
a fine 
with every 
an institution 

field 
not 


cation of 
of real 
knowledge 


where 
been 


importance in a 


for students has 


easily available. 


NEW EDITION OF JOSEPH B. 


MACLEAN BOOK 
latest edition of “Life Insur- 
a volume used as a text book in 


In the 
ance,” 
many colleges and its au- 
thor, Joseph B. Maclean, associate actu- 
ary, the Mutual Life of New York, re- 
views in his concluding chapter problems 
confronting the life 
and does it optimistically. 

The 


today 


universities, 
insurance business, 


main problem of the 
is dearth of suitable 


companies 
investments, 


and the serious reduction in the inter- 
est rate obtainable. He finds that in- 
terest rates are still substantially in ex- 


cess of the amounts needed to maintain 
reserves, and finds no cause for anxiety. 


While 


have 


lower interest bases for reserves 
been he 
for a life 


adopted in many cases 
notes that it is not necessary 
insurance 
all its 
of. the assets is held against non-inter- 
est liabilities. Moreover, the net 
rate required to be earned reserves 
(for insurance policies, annuities and sup- 


company to earn interest on 


assets. A substantial percentage 
actual 
on 


plementary contracts) is, in general, 


lower than the rates now being realized, 
which, it is hoped, have touched bottom. 

To Mr. Maclean the situation demon- 
strates the great strength and soundness 
of the and ability to 
stand the unfavorable 
present situation has 
times in the 


companies their 


against most 
The 
duplicated 


up 
conditions. 
been 
past. 
“Looking back the 
years and those which followed one can- 
not but be impressed by the fine record 


several 


over depression 


of life insurance as compared with other 
forms of investment savings,” he 
“Another striking fact, taking life 
as a whole, is that throughout 
and since the depression, in spite of re- 
duced and greatly 
and expenses and, 
abnormal demand _ for 

values amounting almost to a 
met from 
and assets have never 


or 
said. 
insurance 
income increased 
for a time, an 
surrender 
‘run,’ all 
income, 


claims 
cash 
payments have been 
decreased. 

“The situation at present is not with- 
out its anxieties and difficulties, but the 
record of the past justifies the greatest 
of confidence in the future.” 
Publishers of the new edition of “Life 


McGraw-Hill B« 0k Co. 


degree 
Insurance” are 


FREDERICK 
After fifty 
Frederick Ackermann, 
New Jersey of the 
retired. The 


ACKERMANN 


years in fire insurance 
agent in 


Union, 


general 
National has 
estimate of him 
is that he model fieldman. 
While the routine of 
appointments, inspections, premium build- 


general 
has been a 
never neglecting 
ing and follow-ups he has had an extra- 
ordinary institu- 
public 

half 

Mr. 


has been a good-will builder. 


comprehension of the 
of fire from its 
relations all the 
career 


tion insurance 


aspect. During 


century of his insurance 
Ackermann 
Always his visits to insurance offices have 
been welcomed, while 
tacts, 


carried 


in his public con- 
which have been numerous, he has 
the banner in a manner which 
won respect and friendship for the busi- 
ness, his company and himself. 


George R. Teeson, prominent Alexan- 
dria, Minn., local agent and president 
of the Insurance Federation of Minne- 
sota, is anticipating a busy but memor- 
able day June 10. On that day the 
Crown Prince and Princess of Norway 
will visit Alexandria and Mr. Teeson has 
been named on one of the important 
committees to welcome them. Alexan- 
dria is in the center of a Norwegian 
community and Mr. Teeson is himself of 
Norwegian ancestry. 

















President Cerard S. Nollen, Bankers Life, at cornerstone laying of 
Bankers Life’s new home office building in Des Moines. 


Gerard S. Nollen, 


pres‘dent of 


stone of the new home office 


to the building. It bears the inscription, 


left of the entrance is inscribed, 


newspapers, and various Bankers Life 


Charles H. Holland, former president 
of three casualty companies, and now 
with Bennett & Palmer, members of the 
New York Stock Exchange, was a guest 
at the garden party given in Washington 
yesterday by the British Ambassador in 
honor of King George and Queen Eliza- 
beth. 

* * * 

Major C. R. Redgrave, head of the 
managerial statistics department of the 
Royal-Liverpool Groups, and who re- 


cently was made an officer of the Order 
of the British Empire, will be in charge 
of the guard of honor of British war 
veterans at the British pavilion of the 
World’s Fair during the visit to the fair 
tomorrow by King George and Queen 
Elizabeth. The war veterans will num- 
ber 250. 
x * * 


Richard Fondiller, consulting actuary 
of New York City, an alumnus of Colum- 
bia University, welcomed his son, Leon- 


ard, as a fellow alumnus on June 6 upon 


his graduation with the bachelor’s de- 
gree from Columbia’s School of Busi- 
ness. Leonard, who is 20 years old, has 


entered his father’s office and subsequent 
ly will receive training in insurance com- 
panies. His brother, Harvey, who will be 
19 years old in December, is a senior in 
Columbia. 

* * * 


Thomas V. Barry, 
3righton, Staten Island, N. Y., is named 
by the Glens Falls as being one of the 
best advertisers of the company’s name. 
In his agency he displays several enamel 
signs, framed pictures and wall signs. 
He has represented the Glens Falls for 
almost twenty-five years. 

* * x 


Harvey Stegman of the Stegman 
Agency, Inc., Dunkirk, N. Y., has been 
endorsed as a candidate for the post of 
county commander of the American Le- 


agent at New 


gion. During the war he was cited for 
bravery and now is the choice of the 
Dunkirk Memorial Post for honors. 

x * x 


C. W. C. Tyre of Montreal has been 
appointed chief agent in Canada for the 
Columbia of New York. 


Bankers Life of 
panying picture placing box of records to be preserved at the laying 
building of the 
Iirectors and officers were among those attending the ceremony. 
of highly polished Minnesota rainbow granite, 
“Erected 1939.” 
“Founded 1879.” 
a sealed cop per box in which are copies of the board of directors’ resolution author. 
izing construction of the building, contracts with the architects and builders, curren: 
publications. 


is shown in the accor 
of the corner 
Moines on May } 
The cornerstor 
right of the main entrane, 
A companion stone at th 
Within the cornerstone was place 


Iowa, 
company in Des 


is at the 





H. W. Linton of the Mutual Life A 
surance of Canada recently celebrate! 
his thirty-fifth year of service with th 
company. 

x * Ok 

Joseph W. Russell, resident vice-pre:- 
ident at New York for the Aetna (Fire 
Group, and Mrs. Russell have moved t 
their Summer home at Madison, Conn 
where their daughter, Louise, will } 
married June 17 to Paul Macdonald 
Washington. 

* * x 

Judge W. Calvin Chesnut, who cor 
ducted the trial last week in New York 
of ex-Judge Martin Manton, was at on 
time well known in Baltimore as an at- 


to:ney for insurance companies. 
* * * 

E. H. Mulock, president Central Lif 
of Des Moines, has been honored } 
election to the Drake University boar! 
of trustees. He will serve a three-yea 


term. 
* ok * 
William J. Graham, vice - president 
Equitable Society, delivered the Con- 
mencement address at Parsons College 
Fairfield, la. President Hibbard of Par- 
College was formerly associated 
with Mr. Graham in the Equitable. While 
in Iowa Mr. Graham also attended 4 
luncheon at the Des Moines Club. 

* * * : 

Miss Anita L. Wiegand, daughter 0! 
William B. Wiegand, chief insurance ex 
aminer, New Jersey Department of Bank- 
ing & Insurance, will be graduated June 
12 from the University of Vermont. In 
addition to majoring in commercial edu- 
cation, adjuncts of which were the eco- 
nomics, banking and accounting courses, 
Miss Wievand was on the editorial staf 
of The Vermont Cynic, the university 
weekly. She contemplates entering the 
Graduate School of New York Universit) 
in September as a candidate for the 
Master’s degree. 


sons 


* * + 

Robert Lecky, Jr., well known local 
agent of Richmond, Va., who was taken 
recently {of 
ill at his 


to a hospital in that city 
observation, is 
home. 


now critically 
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Londoners Talking Mostly About 
Sports; War Tension Down 





bail The first thing an American visitor to 
England and France observes nowadays 
upon his arrival in those countries is an 

1€ acco E absence of the international jitters. It 

1e corner ; ; : : 

. May wf Was certainly the first thing which 

‘nerston | struck me when I reached London from 

entranef New York City a few weeks ago, sat 


ne at th 
‘as place 
n author. 
5, Curren 


down to breakfast, and took a look at 
the front page of the London Daily Mail. 
The day I left New York the 
tion of the World Telegram, 
the other noon editions, used the scream- 


noon edi- 
as in all 


ing headlines as they had been appear- 


Life As ing for a long time about central Euro- 
elebrate! pean tension, practically telling readers 
with th not to be surprised if the World War 
would break out almost any time. Not 
ice-pre J only the front pages were loaded to the 
1 (Fite J guards with ominous forecasts and no- 
noved t way-to-avert-a-holocaust articles, but 
Conn} columnists by the dozens were adding to 
will bef the gloom of this nation in their daily 
onald outpourings in the American press. 
It was, therefore, something of a 
shock, to say nothing of relief, to note 
-ho con-| that the leading article in the Mail, (and 
ew York] taking most of its front page space), 
s at one} Concerned a visit to the London Zoo of 
s an at} two unusually active and charming young 
girls—the Princesses Elizabeth and Mar- 
garet Rose—who were fascinated by play- 
cal Lik ing with a panda with which they were 
need * photographed. A panda is a rare animal 
| from the Orient which first attracted at- 
y boar tention, I beli l tl resent Col 
EES ¢ a eve, when the present Col. 
ree-ye" | Theodore Roosevelt managed to capture 
one alive while on a hunting trip in the 
iia Far East. 
recom. | ..| glanced through the Daily Mail look- 
Colts ~ for war scare articles. Buried on 
of Par. other pages were a few items, none of 
. <1 them of a type, however, which would 
Sortie cause a person to postpone a trip of 
ar some thousands of miles because of an 
“| impending crisis which would start Euro- 
> pean armies marching against each other. 
Next to the zoo story there was a long 
hter off account of the British monarchs’ so- 
ince ex: J Journ among the ic bergs of the Atlantic 
f Bank- } as the Empress of Australia marked time 
sd June} Waiting for the waters to clear. It had 
mnt, In} 'Mpressed me in America that if England 
al edu-J and France really thought there were 
he eco-} £0Ing to be a World War King George 
-ourses, | 22d Queen Elizabeth would not have left 
al staff Windsor Castle for a trip overseas. The 
iversity | Mere fact that such a trip had not been 
ing the} Canceled should have told the American 
versity | Public that the high tension had slowed 
or the} down to a point where the rulers felt 
that nothing would happen while they 
Were away that would make them sorry 
1 od cad were not at home. Among other 
to “pee the trip really served notice on 
tly for € world that the central European vol- 
y ). gcano had died down to a very slow lava 
at his movement. : 











People Do Not Look Worried 

Walking out in the street I could not 
see any difference in mien of pedestrians 
to the customary scenes. People did not 
look hurried, harried or worried. Um- 
brellas were being carried at the cen- 
turies-old angle; conversation was at the 
same pitch as in former years. Snatches 
of conversation eavesdropped were main- 
ly about the Derby, the great British 
racing classic at Epsom Downs to be 
run a few days later as it had annually 
for generations. This was reassuring 
too. I had gotten an impression in 
America that the streets would be torn 
up so that they would resemble some- 
thing of a shambles as a result of the 
building of safety places where the pub- 
lic in the event of the retreat could rush 
to safety after the sirens warned of im- 
pending air raids, but I didn’t see any 
evidences of such safety zones in any 
street; no visible reading signs of direc- 
tion. In the parks the situation was dif- 
ferent as one could observe indications 
of what had been done in the way of air 
raid precautions. Next week this page 
will be devoted to the air raid precau- 
tionary measures which are extensive 
and unique. What the Employers’ Lia- 
bility, in particular, has done at its home 
office building, “Hamilton House,” will 
be reviewed as an illustration. 

While the British public is not in jit- 
ters at the present time, that certainly 
was not its mental state some months 
ago during the height of the appease- 
ment program. As one rapid move of 
the dictators followed another in rapid 
succession the mood of England and 
France was gloomy. In fact, many na- 
tions became more and more depressed. 
At the same time, it would not have been 
possible to rally the ‘so-called democratic 
nations” to a war for the defense of the 
Sudeten. However, when Hitler took 
over all of Czecho-Slovakia the situation 
changed speedily not only in England 
but in France. Those countries stiffened 
backbones; began to show their teeth. 
Chamberlain’s attitude was an about 
face; his critics in Parliament began to 
support him. The government showed 
it meant business; conscription was 
adopted; it launched into a bigger pro- 
eram for national defense, both Army, 
Navy and aircraft; there were weedings 
out and reorganizations in the defense 
services; the country became more air- 
minded; tremendous air raid precautions 
were adopted; 60,000,000 gas masks were 
distributed to the populace. The people 
had made up their minds to fight, if 
necessary. 

In France there was a similar reverse 
of administration activity. Daladier, 
Minister of National Defense and Pre- 
mier, who had been very much to the 
Left, and who at Munich had reached a 
pretty low level in public esteem—the 
lowest in his administration, began to 
swing to the Right. He did away with 
the forty-hour week and cemented his 
dictatorial When the Italians 


powers. 


staged their anti-France demonstrations 
in which they demanded that France re- 
turn to them Tunisia, Corsica and some 
other territory, the nation went behind 
him to a man. 
Then became 
negotiations with 
Nazi-Fascist bloc. 
quickly entered into, 


intensified a series of 
states to hedge the 
Agreements were 
and others are un- 


“er way. The first important ones were 
Turkey and Greece. Hitler and Mus- 
olini countered by making agreements 
ith some neighboring nations. In 
meantime, the Poles had put their foot 
down and sa‘d they would resist any 
Nazi ageression in territory where they 


had an interest. The te-mination of the 
Spanish War, br'nging vith it the return 
to Germany and Italy of troops and avin- 
tors, also helped calm people down. At 
the present time the Vatican is sound- 
ing out various nations in the interest of 
peace. 
* * * 


The Reaction 


The reaction of the people of England 
and eum to the jitters era is interest- 
ing to observers. In England the people 
turned again to sports. There are few 
periods of English history during the 
past half-century when sports have been 
elbowed to one side. They may take 
secondary position for a time, but it is 
not long before they are principal sub- 
jects of conversation again. The lure of 
the Derby is difficult for foreigners to 
understand because of the half-million 
people who went to this great racing 
event only a few thousands were able to 
see the finish. Reason for blocking of 
the view is the large number of buses 
which carry people to the track and 
then are parked right up against the rail. 
The Derby, however, is the greatest 
sporting event of the British public and 
it is really a holiday outing for most of 
them. Furthermore, no matter in what 
straightened circumstances they are it 
is possible to lay down some sized bet. 

The history of the race is fascinating 
to the public because often the winner is 
a long shot. At one time the winner 
of the Derby was a theatrical man and 
the entire cast of one of his companies 
pooled their resources on his horse, the 
odds being 40 to 1 against the horse 
coming in first. Picturesque figures, such 
as the Aga Khan, East Indian potentate 
who is also head of the Moslem Church, 
has won the Derby on more than one 
occasion. The scene at the Derby, with 
hundreds of gypsies and tens of thou- 
sands of costers in the center field, is an 
unusual sight, not to be duplicated any- 
where in the world. 

* * * 


The Radio Duel 

One of the amusing things in London 
from the standpoint of an American is 
the duel on the short wave radio be- 
tween England and Germany. Each is 
putting over its own propaganda. The 
Germans have a broadcaster who speaks 
perfect English, and the English have a 
broadcaster who speaks perfect German. 
The latter’s principal propaganda is to 
convince the world that the German- 
Italian-Japanese bloc is not invincible, 
and that in case of war the Germans 
would soon be distressed by lack of raw 
materials and food supplies. Also, the 
advantages of being a free people are 
played up. 

In Germany it is not permitted to in- 
vite neighbors to hear the British radio 
or the French one, nor is it legally per- 
missible for a set owner to listen him- 
self to those broadcasts. While it is 
done surreptitiously there is always the 
fear that some one is going to tip off 
the authorities, the penalty being in- 
carceration in a concentration camp. The 
British are fed up with the radio talks of 
Hitler and Mussolini, while in the music 
halls and musical comedies characters 
burlesquing the two dictators abound. 
Even George Bernard Shaw’s newest 
play, “Geneva,” satirizes them. Shaw, by 
the way, although &2 years old, has two 
comedies running in London, while his 


c'nema, “Pygmalion,” is the biggest mo- 
tion picture hit in the world at the 
present time. 

Outside of the emphasis placed on 


“atrocities” undergone by Germans _ in 





With British Gov’t 

















HAROLD A. FORTINGTON 


Harold A. Fortington, who for some 
years in New York was financial secre- 
tary of the Royal-Liverpool Groups, and 
who is now living in England, has been 
given an important post in reorganizing 
the munitions division of the British 
War Ministry. 

When Mr. Fortington left the Royal- 
Liverpool he went with Paramount Pic- 
tures as chairman of its executive com- 
mittee, later resigning that place. He 
had leased one of the Channel Islands 
from the novelist, Compton McKenzie, 
and has spent considerable time there 
since leaving America. 





Poland—which was a feature of the Ger- 
man broadcasts I heard—the principal 
point made by the German radio is that 
the so-called democratic nations are try- 
ing to stifle Germany with an economic 
and psychological blockade. On the boat 
coming back from France I met some 
Americans who had spent some time in 
Germany and they were surprised to be 
asked by a number of Germans: 

“Why does your President want war? 
Why is he marshalling all his resources 
against us? Why is he speaking against 
us so much ?” 

In France the people also seem calm 
as if the worst storms have blown over. 
I was especially struck by the absence 
of army officers on the boulevards. | 
did not see half a dozen of them in uni- 
form on the streets all the time I was 
in Paris. 

* * * 


Weekly News Letter 


London is the ap- 
pearance of a weekly letter of the Kip 
linger and Whaley-Eaton type, which is 
called the K-H News Letter, and which 
I am informed is now purchased by 
50,000 individuals. The letter was found- 
ed by Stephen King-Hall, and had its 
origin in dissatisfaction with the B. B. C. 
broadcasts in German which King-Hall 
says stress too much the ideas of 
democracy. He says: “The transmis- 
sions work too much with those ideas. 
They are hardly understandable to the 
greater part of the German people who 
have forgotten them since years, Many 
of them are disappointed and embittered 
against the government and seem to be 
inclined to set violence against violence. 
It is, for example, useless to hold a 
ereat lecture on the liberty of the press 
That is theoretical and abstract and even 
fit to deter the average listener.” 
King-Hall also argues strongly for a 
Ministry of Information in order to com- 
bat the axis’ propaganda. He says that 
if there were a war the importance of 
(Continued on Page 15) 
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Pink Has Compromise 
Plan on Examinations 


OFFERED TO COMMISSIONERS 
Reduces Zones, Limits Expenses and 
Defines Experience and Qualifica- 
tions of Examiners 


Hope for settlement of the long-stand- 
ing problem of insurance company ex- 
aminations within the ranks of the Na- 
tional Association of Insurance Commis- 
sions rose again this week when _In- 
surance Superintendent Louis H. Pink 
of New York ttiade public a compromise 
proposal whiehshe has made to the heads 
of the state insurance departments. The 
complaint of*many commissioners has 
long been that* the New York Depart- 
ment has failed to cooperate with the 
association. Superintendent Pink, on the 
other hand, has argued that he has gone 
as far as possible under the New York 
State laws. : 

The problem of convention examina- 
tions will be again taken up at the an- 
nual meeting of the National Associa- 
tion of Insurance Commissioners to be 
held in San Francisco on June 21-24. 
In addition to the amendment to the 
by-laws proposed by Commissioner Earle 
of Oregon, which makes convention ex- 
aminations compulsory, another plan is 
also to be considered. 


Features of Pink Proposal . 

On April 25, in the hope of finding 
some fair compromise, Superintendent 
Pink forwarded a proposed resolution 
for the consideration of the commis- 
sioners at their June meeting. The 
principal features of the plan are first, 
that it is in the form of a resolution 
and not in the form of an amendment 
to the existing by-laws which, in Super- 
intendent Pink’s opinion, are workable 
and satisfactory; second, the plan re- 
duces the number of zones to four, lim- 
its expenses and contains provisions de- 
fining the requisite experience and quali- 
fications of examiners. The plan in 
detail is as follows: 

“Whereas, for the past several years 
there has been much discussion in the 
association concerning the subject of 
-~ cron or ‘convention’ examinations 
an 
_ “Whereas, it seems desirable in the 
interest of the institution of insurance 
and its supervision to clarify and simpli- 
fy the association’s attitude thereon, 

“Therefore Be It Resolved, that all 
examinations of insurers called pursuant 
to Section 3 of the by-laws of the asso- 
ciation shall be so called with due regard 
to the following: 

Four Zones in Country 


“1. For the purpose of participation in 
such examinations, the country shall be 
divided into four examination zones as 
follows: 

“Zone 1.—Maine, New Hampshire, Ver- 
mont, Massachusetts, Connecticut, Rhode 
Island, New Jersey, New York, Pennsyl- 
vania, Delaware, Ohio, Maryland. 

“Zone 2.—Virginia, West Virginia, 
North Carolina, South Carolina, District 
of Columbia, Florida, Alabama, Missis- 
sippi, Louisiana, Tennessee, Missouri, 
Kentucky, Georgia. 

“Zone .3.—Illinois, Indiana, Michigan, 
Minnesota, Iowa, North Dakota, South 
Dakota, Texas, Arkansas, Oklahoma, 
Kansas. 

“Zone 4.—Nebraska, New Mexico, Col- 
orado, Wyoming, Washington, Oregon, 
California, Montana, Idaho, Utah, Ari- 
zona, Nevada. 

“2. At each annual meeting of the 
association, the insurance supervising au- 
thorities of the states comprising each 
zone shall elect one of their number 
to serve as zone chairman. In the 
event no such chairman is so selected 





or in the event a vacancy occurs and 
is not filled by election within thirty 
days thereafter, the president shall ap- 
point one of the supervising authorities 
of a state within such zone to serve as 
chairman until the next annual meeting. 


Number of Zones Participating 


“3, Whenever an examination is called 
pursuant to Section 3 of the by-laws 
of the association at the request, invita- 
tion, or with the consent of the domicil- 
iary insurance supervising authority, zone 
participation shall be in accord with the 
invitation of such authority, but the 
domiciliary authority is requested to in- 
vite as many zones to send a representa- 
tive as the size of the company and 
spread of the business will justify. 

“4. The chairman of the examinations 
committee shall be notified of all exami- 
nations called pursuant to Sectidn 3 of 
the by-laws and shall immediately notify 
the chairman of each zone requested or 
entitled to participate. Such zone chair- 
man shall thereupon select one state to 
send one qualified examiner to represent 
the zone. 

“5. Every examination called pursuant 
to Section 3 of the by-laws shall be 
in charge of an examiner-in-chief, desig- 
nated by the domiciliary insurance su- 
pervising authority. In the event no such 
designation is made within ten days after 
such examination is begun, such designa- 
tion shall be made by the chairman of 
the examinations committee. 

Full and Part Time Examiners 

“6. Representation in examinations 
called pursuant to Section 3 of the by- 
laws shall be by civil service or regu- 
larly employed examiners of the states 
designated. This contemplates examin- 
ers Officially connected with insurance 
departments, who are paid on an annual 
or other comparable basis from a legis- 
lative appropriation for the support of 
government. 

“In the absence of civil service or regu- 
larly employed examiners and where a 
department is employing outside individ- 
uals or agencies for examination pur- 
poses, such individuals or agencies in 
order to be eligible for participation in 
such examinations, shall be competent 
and experienced insurance examiners who 
are regularly employed by the depart- 
ment making the designation in the ex- 
amination of companies in that state. 

“7. Compensation shall be allowed to 
an examiner for his services in an amount 
not to exceed $15 for each full day he 
is actually engaged in examination work 
and in the event he is employed on an 
annual salary basis his daily compensa- 
tion shall not be in excess of that pro- 
duced by dividing the number of days 
actually employed in such examination 
into his annual salary. The maximum 
charge of $15 per day shall not apply to 
a life insurance actuary who is a member 
of one or more recognized actuarial so- 
cieties. Such an actuary may be per- 
mitted to charge on a basis not in excess 
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of $25 per day for such time as he is 
actually engaged in actuarial work in the 
examination of an insurer issuing life 
insurance contracts. 

“8. The maximum allowance for the 
sustenance of examiners shall be as fol- 
lows: 

“(a) In cities with populations 
than 50,000, $6 per day. 

“(b) In cities with populations over 
50,000 and up to 500,000, $7 per day. 

“(c) In cities with populations over 
500,000, $8 per day. 

“Expenses of railroad transportation 
shall not be in excess of regular rail- 
road fare plus Pullman or sleeping car 
accommodations, whichever the situation 
requires. If necessary to travel over 
night, nothing in excess of the regular 
railroad fare plus the charge for a lower 
berth will be allowed. 

“Acceptable vouchers for hotel accom- 
modations and for Pullman or sleeping 
car accommodations shall be submitted. 

“9. This resolution does not in any 
respect waive or impair the right of any 
insurance supervising authority to inde- 
pendently examine in his discretion any 
foreign insurer authorized in his state.” 


less 


j G. Z. Day, President 








Statement December 31, 1938 





CAPITAL . . ° ° ° ° e ° e $1,500,000.00 
PREMIUM RESERVE ‘ ° ° ° é ‘ 1,486,537.96 
OTHER LIABILITIES. ° ‘ 274,859.85 
NET SURPLUS : ° ° ‘ . m ° 3,290,684.37 
*TOTAL ASSETS. ° ‘ . ° ° ° 6,552,082.18 
* New York Insurance Dep Val Basis. 

Securities carried at $248,633.31 in the above are deposited in various 


States as required by law. 


On the basis of December 31st, 1938, Market Quotation for all bonds and stock 
is Company’s total Admitted Assets would be $6,583,347.12 and the Surplus 


owned, this 
would be $3,321,949.31. 


Standard Insurance Company 
of New York 


Head Office: 80 John Street, New York 


S. C. Kunz, Secretary 



































MARYLAND LEGISLATION 


New Insurance Companies Must Be 
Either Stock or Mutual; Agents’ 
Qualification Bill Vetoed 
Three more insurance bills passed bj 
the Maryland legislature, which a 
journed in April, have been signed by 
Gov. Herbert R. O’Conor. At the same 
time the governor vetoed an agents 
qualification bill which was _ passed on 
the ground that it was technically de- 
fective, the title failing to set forth ex 
emption of life, accident and_ health 
agents, as provided in the bill itself. | 
Under one of the new laws companies 
incorporated in Maryland will have to 
be either stock or mutual companies. 
Under the law before it was amended 
by the legislature companies could be 
incorporated as both mutual and stock 
companies. In urging favorable action 
on this measure the State Insurance De- 
partment said that the old law was difi- 
cult to interpret, since insurance com- 
panies are presumed to be and should 
be either mutual or stock. 
The State Law Department recom- 
mended veto of the agents’ qualification 
bill because of the fact that the title 
and bill did not conform. The bill 
which did not have the backing of the 
Insurance Department, would have made 
it necessary for those wishing to become 
agents, brokers, or solicitors to pass 40 
examination given by the Insurance 
Commissioner and for which a fee o% 
$5 would have been levied. The Insur- 
ance Department was to pay the cost 
of the examinations and other expenses 
from the license fees received and tt 
told the governor that there was com 
siderable doubt of the income meeting 
the expenses. 


N. Y¥. SOCIETY HOUSING PLANS 
A new housing proposition for te 
New York Insurance Society was . 
cussed Wednesday at a luncheon givel 
by President John J. King. It recetvee 
strong support, 
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Many Credit Men Will 
Hear Insurance Talks 


CONGRESS IN GRAND _ RAPIDS 


Specialists in Many Branches of Under- 
writing Will Address Wide Va- 
riety of Trade Groups 


insurance speak- 
talks on a 


Nine representative 
give educational 
variety of insurance subjects before 
seventeen of the twenty-nine trade 
group divisions of the National Asso- 
ciation of Credit Men, at their credit 
congress of industry and annual con- 
vention at Grand Rapids, Mich., June 
11 to 15. This is the largest number’ of 
trade groups in the history of insurance 
public relations and educational endeav- 
ors by credit men that have ever in- 
vited educational participation on their 
programs. 

The speakers representing the insur- 


ers. will 


ance group, of which Don Campbell, 
Chicago, America Fore companies, is 
chairman, are woiking with Assistant 


Manager Wallace Rodgers of the West- 
ern Underwriters Association, who is 
chairman of the speakers’ committee. 
They will be assisted in open discussion 
by a number of representative local 
agents headed by James M. Crosby, Jr., 
Grand Rapids. 


Divisions to Be Addressed 


H. O. Snediker, Western Actuarial 
Bureau, will speak on the relation of 
insurance to credit before the drygoods 
division, and on new forms and rules of 
insurance cover to the confectionery di- 
vision, the machinery division, the food 
products division and the plumbing and 
heating division. 

The meat packing group will hear T. 
Alfred Fleming of the National Board 
of Fire Underwriters, and Mr. Crosby 
on insurance in relation to credit. A. L. 
Pappenfuss, Employers Mutual Liability, 
will address the stationery division on 
insurance in relation to credit, and the 
hardware manufactuers division on ade- 


quate insurance in its true relation to 
credit work 
Business interruption and extra ex- 


pense insurance will be the subject han- 
died by Emil J. Hepp, Springfield Fire 
& Marine, before the footwear division 


and the coal and solid fuel division. 
’. €. Daniels, America Fore Group, 
will talk to the brewers and distillers 


group on the value of extended cover to 
the liquor industry and on insurance in 
relation to credit to the textile division 
and the automotive supplies division. 


Other Speakers 


Relationship of credit insurance to the 
credit executive will be the subject of 
an address by Paul M. Millians, special 
representative, American Credit Indem- 
nity, and former national director, Na- 
tional Association of Credit Men, before 
the paper products division. Harry M. 
Terry, of Michigan Millers Mutual, will 
speak on new forms and rules of insur- 
ance cover to the drug and chemical 
group, and on insurance in relation to 
credit to the electrical and radio group. 
Larned V. Eklund, Hartford Accident & 
Indemnity, will address the building ma- 
terials group on contractual fidelity and 
surety coverage. 


Appoint Hurt & Quin, Inc. 


The London & Lancashire Group an- 
nounces the appointment of Hurt & 
Quin, Inc., well known Atlanta general 
agency, as their represcntatives for 
Georgia. The appointment will include 
the supervision of both the London & 
Lancashire and Orient. The field was 
formerly supervised by Special Agent 
Roy (¢ . Wicker, r cently deceased. 


CHICAGO FIRE DEP'T ‘RELAXES 


The Chicago a 


: department on last 
Friday sat around 


and waited for some 
thing to happen. Only six alarms were 
turned in, and it was the first time in 
six years when it did not lay a single 


foot of hose. 


Kasas Succeeds Ackermann in 
New Jersey for the National Union 


President John M, Thomas of the Na- 


tional Union Fire of Pittsburgh, an- 
nounces the retirement of Frederick 
Ackermann, general agent, to the re- 


serve force in recognition of thirty-five 
years of loyalty and industry. 

Mr. Thomas has also announced the 
appointment of Joseph Kasas as state 
agent to succeed to the supervision of 
the New Jersey field. The latter was 





PREDERICK ACKERMANN 


born in Newark and educated in that 
city. He started in insurance May 23, 
1916, with Atlee Brown in the Schedule 


Rating Office and was there ten years in 
various departments, being counterman 
at the time he joined the National 
Union as special agent on September 3, 
19260. 

Mr. Kasas has had the benefit of sev 
eral years’ tutelage under Mr. Acker- 
mann, which training, together with his 
natural ability and industry, qualifies him 
to take complete charge of the field. 
“Joe,” as he is more familiarly known, 
has a wide acquaintance throughout the 
state and is at present a member of the 
executive committee of the New Jersey 
Field Club. He is also a member of the 
New York City Pond of the Blue 
and of the New Jersey Special 
Association. 

In agency and company circles alike 
Mr. Kasas is held in high esteem by a 
wide circle of friends. His integrity, 
knowledge of the business and cordial 
personality have made him a_ valuable 
member of the National Union staff. 

Career of Mr. Ackermann 

Mr. Ackermann joined the National 
Union on June 1, 1904, as special agent 
for New Jersey and, with the exception 
of about a year when he was at the 
home office, has continuously supervised 
that field. In addition, his duties took 
him throughout the country and because 
of his ability he was assigned to care for 
the company’s interests at practicaily all 
the major catastrophes. 


Goose 


Agents 


As Mr. Thomas aptly put it, Mr. 
Ackermann has well earned and _ richly 
deserves release from active duties and 


retires with the affectionate regard of 
his many friends, although not without 
much personal regret on the part of 


and field and agency force. 

Mr. Ackermann was born in Newark, 
N. J., has continuously resided in that 
city, and celebrated a half-century in 
business in last September. He received 
his early insurance education with the 
Miccehenate of Newark, subsequently 
joined, the Manchester Fire as special 
agent, and on June 1, 1904, became 
ciated with the National Union. He has 
been a member of the New Jersey Spe 
cial Agents Association for many years 
and is one of the most active members 


home office 


ASSO- 


of the New York City Pond of the Blue 
Goose, primarily responsible for the re- 
organization of the pond several years 
ago and in charge of its fellowship fund. 

Announcing the change in New Jersey 
President Thomas pays the following 
fine tributes to Messrs. Ackermann and 
Kasas: 


Tribute from President Thomas 


“Every day since June 1, 1904, Gen- 





JOSEPH 


KASAS 


eral Agent Frederick Ackermann has 
been zealous in promoting the interests 
of National Union, has never faltered in 


loyalty and industry, has never tailed to 

give to our company and its agents the 

fullest measure of service of which he 

was capable. This is a fine record of 

achievement, for which we are grateful 
. thirty-five years is a long time. 


“So, having well earned and richly de- 
serving release from active duties, his 
request for transfer to the reserve force 
has been cheerfully granted, although 
not without much personal regret on the 
part of home office and field and agency 
force. 

“Mr. Ackermann retires from active 
duty with the affectionate regard of his 
many friends in company ranks, who sin- 
cerely hope he may be spared to his 
family and friends for many hz uppy years 
to come. 

“Fortunately, State 
Kasas has had the benefit of several 
years’ tutelage under Mr, Ackermann, 
which training, together with his natural 
ability and industry, especially qualify 
him to take complete charge of the New 
Jersey field, and assures a continuance 
of the same policy and service to which 
you have become accustomed during our 
many years of association 


Agent Joseph 


Fire Acquisition Cost 
Ruling by Palmer Expected 
Director of Palmer 


Insurance Ernest 


of Illinois is expected to make a rulin: 
in the fire involy 


ing Cook County 


acquisition Cost issue 
before the end of the 


month, it is reported at Chicago. this 
week. Mr. Palmer was quoted some 
time ago as saying that uniess the Chi 


cago factions could reach an agreement 
by June 17 he would make a_ ruling 
based on the data furnished his office by 
the questionnaires which were sent out 
earlier in the year. Reports as to con 
ferences toward an agreement are that 
each group has attended the meetings 
with an “open mind” to listen to anything 
the others might have to say but have 
offered nothing of their own. This, it 
is reported, has résulted in a dead end 
as far as reaching an agreement is con- 
cerned, ' 


AETNA FIRE PROMOTES TATE 


State Agent for World in Maryland and 
Virginia Becomes General Agent 
at the Home Office 


H. C. Tate, for the past year and a 
half state agent for the World Fire 
& Marine in Maryland, District of Co- 


lumbia and Virginia territory, has been 
appointed general agent in the home 
office Southern department of the Aetna 
Fire and its affiliates, World Fire & 
Miz gg: and Piedmont Fire. 

Tate joined the Aetna Fire Group 
in. M26. and since completing the com- 
pany’s training course has served as 
special agent in Arkansas and Louisiana 
In January, 1937, he was promoted to 
state agent for the World with headquar- 
ters at Baltimore, from which position 
he has been called to the home office in 


Hartford. Mr. Tate is a native of North 
Carolina and is a graduate of North 
Carolina State College 


WARNING AS TO FLOATERS 





Companies Cautioned Against Granting 
Coverage in Permanent Residence 
Under Certain Conditions 
The Committee on Inte rpretation and 
Complaint has issued a bulletin in which 
it warns companies to avoid granting 


coverage in the permanent a ce of 


an assured under tourist and personal 
effects floaters and silverware floaters 
in states which permit such coverage 
under personal property floaters 


\fter directing attention to the ex 
clusions and qualifications in the Na- 
tional Definition the bulletin continues 
“Where no definite order has been is 
sued by the insurance departments of 


the various states, other go the can 
cellation of the provisions contained in 
IT. G. (personal property Soha’, signa- 
tory companies should be careful not t 


violate E. 1 (a) or E, 2 (t) by ineludin 
coverage for any peril while in the per 
manent residence of the assured under 


these types of nesiccenn 


Companies Tell Since’ Of 


Readiness to Return Funds 

\ Federal court in 
dered 137 fire insurance companies to 
submit to the court’s custody the $8,000,- 
000 distributed to them in the O'Malley 
rate settlement four years ago. A hear 
ing has been set for June 15 at which 
time the companies are ordered to show 
cause why the funds should not be re 
turned to the policyholders. Both Boss 
Pendergast and former Superintendent 
O'Malley have admitted guilt to income 
tax evasions of which alleged bribes 
formed_a part and are now in Leaven 
worth Penitentiary. 

Insurance Superintendent Ray 
indicates that he will seek a complete 
revision of fire insurance rates in Mis 
souri. He will not reveal his complete 
plans. General Counsel William M. Bul 
litt for the companies told the Federal 
Court on May 29 that the companies 
would not resist the order for the re 
turn of the funds and that they would be 
able to comply with this order by July 1 

However, he said that the question of 
redistribution of the funds to the policy 
holders raised other legal questions that 
would, require careful consideration. He 
also indicated the companies might re 
sist an order compelling them to pay a 
of the costs of the litigation, estimate 
at upwards of $1,000,000. 


Missouri has or- 


B. Lucas 


POLICIES IN HONOR OF VISIT 
In Canada the North British & Mer 
cantile, in honor of the Royal visit, has 


issued a special series of royally colored 
and designed fire policies On the face 
of the policy appears the royal coat of 
arms in red and gold, with the com 
pany’s crest in blue. Coincidine with 


the occasion of the visit is the celebra 
tion this vear of the company’s 130th 
anniversary 


WOMEN’S CLUB ENTERTAINED 


The Oklahoma Insurance Women's 
Club members were guests of the Tulsa 
Club June 3 when a program was ar 


ranged occupying the entire day 
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Royal-Liverpool Test Questions 
On Extended Coverage Endorsement 


The latest test sheet in the educational 
self Royal-Liver- 
pool Groups deals with the extended cov- 
met with 


-analysis series of the 


erage endorsement, which has 
wide favor with fire policy assureds 
This endorsement has not been adopted 
yet in Kansas and Florida and in Texas 
is applicable only to dwellings and 
dwelling class risks. 

The “true” or “false” method provides 
a ready means for checking one’s own 
knowledge and the detailed information 
on the key sheet, supplying the correct 
data, not only adds to knowledge already 
possessed but supplies correct informa- 
tion in cases where erroneous impres- 
sions have previously been gained. At 
the top of the test sheet the following 
statement is made: 

Some of the following statements re 


garding the extended coverage endorse- 


ment are true and some are false. Read 
each statement over carefully and an- 
swer it “true” or “false” according to 


your understanding and judgment. Fol- 
low this procedure with respect to each 


of the statements before looking at the 
key sheet (which is published on page 
22). After you have given your answers, 


refer to the key sheet and check the 
replies you have given. If any of your 
answers are incorrect, be sure to study 
the explanation given on the key sheet 
for those in connection with which you 
are in error. Obviously, the effect of do- 
ing this will be to improve your knowl- 
edge of this type of insurance. Make a 
game out of this by grading yourself. 
Allow yourself ten points for each state- 
ment answered correctly. 


The Ten Statements 
Following are the ten true or 
statements: 


(1) Under the 


false 


riot conditions of the 
extended coverage endorsement, conse- 
quential loss due to change in tempera- 
ture is covered when such consequential 
occurs during the occupancy of a 
plant by sit-down strikers. 

(2) The pro-rata 


loss 


glass distribution 





Dominion Underwriters 
Re-elect Riddel President 


The Dominion Board of Insurance Un- 
derwriters held a two-day business ses- 
sion last week at Ottawa, Ont., and at 


its conclusion re-elected the following 
president, J. H. Riddel, Eagle 
vice-presidents, W. E, D. 
Montreal, and 


officers: 
Star, Toronto; 
Jaldwin, Continental, 


Kenneth Thom, North River, Toronto. 
The following were elected to the 
council: E. J. Kay, North British & 


Montreal: i V. Owen, 
Montreal; S. M. 


Mercantile, 
Guardian Assurance, 


Elliott, Connecticut Fire, Montreal; C 
W. C. Tyre, Columbia, Montreal; A. ¢ 
3. Hall, Commercial Union, Montreal; 


R. Forster Smith, Central, Montreal; E 
E. Kenyon, Alliance, Montreal; E. M. 
Whitley, Canada Security, Toronto; S. 
W. Band, United States Fidelity & Guar- 


anty, Toronto; B. W. Ballard, Hartford 
Fire, Toronto; J. B. Alexander, Ameri 
can Surety, Toronto; P. A, Codere, St 
Paul, Winnipeg; T. W. Greer, Pacific 
Coast Fire, Vancouver; E. T. Cairns, 
Fireman’s Fund, San Francisco; R. D. 
Safford, Travelers, Hartford. 


“any 


clause is applicable to all perils included 


in the extended coverage endorsement. 
(3) Where more than one fire policy 
covers the same property, and the ex- 


tended coverage endorsement is not at- 
tached to all policies, in the event of loss 
caused by any of the perils insurcd under 
the extended coverage endorsement, the 
insured can recover the actual loss sus 
tained, up to the amount of insurance 
provided by the policy to which the ex- 
tended coverage endorsement is attached. 

(4) The extended coverage endorse- 
ment contains the equivalent of a 
“bridging the gap” clause. 

(5) Where the fire policy is voided 
because of factory operations at night or 
change of occupancy, there can be no 
claim for loss caused by any peril cov- 
ered under the extended coverage en- 
dorsement. 

(6) The amount of the policy to which 
the extended coverage endorsement is 
attached is the total limit of liability for 
from any peril or combination of 
perils insured. 

(7) The smoke damage 
in the extended coverage endorsement 
provides indemnity for loss or damage 
by smoke due to a sudden, unusual and 
faulty operation of any heating plant or 


loss 


cover included 


equipment used solely for heating pur- 
poses. 
(8) Civil commotion is, of course, in- 


cluded in the description of coverage un- 
der a riot and civil commotion policy, but 
no reference to civil commotion will be 
found in the extended coverage endorse- 
ment. 

(9) The provision which voids a fire 
policy because of violation of the policy 
conditions prohibiting the keeping, using 
or allowing on the described premises of 
prohibited articles or materials, 
would not apply in the case of a claim 
for loss by ‘explosion. 

(10) Windstorm, cyclone, tornado and 
hail coverage, as afforded under the ex- 
tended coverage endorsement, is as broad 
as that obtainable under a specific wind- 
storm policy. 

(Turn to Page 22) 





Syracuse Field Club Aid 


To Prospective Producers 


The Syracuse Field Club of Syracuse, 
N. Y., has issued a well-prepared pub- 
lication entitled “The Question Box,” a 
forty-two page booklet of questions and 
answers to assist prospective agents and 
brokers in passing the examinations giv- 
en by the New York Insurance Depart- 
ment. This booklet is another step 
taken by the field club in furthering the 
education of new agents so that they 
may be better equipped to handle ques 


tions pertaining to the insurance Soci 
ness. 

The committee of the field club in 
charge of compiling, editing and publish- 
ing the booklet is composed of David 


C. White, Globe & Rutgers; Edward 
Coleman, Royal, and Robert Mulholland, 
Marine Office of America. In addition 
to fire and marine information the book- 
let contains much data relating to cas- 
ualty and surety and also deals with 
questions pertaining to the insurance 
law It has been acclaimed by agents, 
companies and field men as meeting a 
much needed want in the development 
of better agents and brokers. 


CHARCO CHARTS FOR 1939 


Book Shows Progress of Fire and Ma- 
rine Insurers During the Last 


Ten-Year Period 
The satisfactory made in 


and marine in- 


progress 
general last year by fire 
surance companies is graphically shown 
in the 1939 edition of Charco Charts 
annually compiled by Woodward, Ryan, 
Sharp & Davis, consulating actuaries of 
New York. The balance sheets and ten- 
year record of the leading companies 
which are averaged and printed on the 
cover of the book, give information 
quickly as to the general trends of the 
business. 

This average picture shows current in- 
creased in assets and surplus to policy- 
holders. The ten-year record shows that 
the margin of safety—assets over liabili- 


ties—has been continuously increased 
since the critical years, until now the 
average of the leading companies has a 


surplus as great as the peak year, 1929. 
There have been few capital increases, 
so that the present capital level is con- 
siderably lower than the level of the 
early 1930’s. Premiums decreased and 
losses paid increased, so that the margin 
from this source was somewhat lessened. 

The circle chart, showing the flow of 
funds in and out of surplus and special 
reserves, and the source or use of earn- 
ings, is one of the main values of Charco 
Charts. During 1938, 23% of the inflow 
of funds came from underwriting, and 
29% from interest. The remainder of the 
1938 gains came from increase in asset 
values. The average company set aside 
54% of these gains to further strengthen 
its position by increasing special re- 
serves and surplus. 

A new schedule gives quickly the 
comparisons between book values, mar- 
ket values, actual cost, and amortized 
values of bonds and stocks. The values 
used in the statement are indicated by 
bold type. 

At the request of the users of Cha'rco 


Charts, the edition has again been in- 
creased to include an additional fifty 
companies, making a total of 250 com- 


panies shown in charts. 


J. Couper Lord, New York 
Broker, Dies in Georgia 


New York, vice-presi- 
dent of Freeborn & Co., insurance bro- 
kers, died June 3 at W arm Springs, Ga., 
age 58. He was a graduate of Harv: ard, 
1903, and a member of numerous clubs. 
Mr. Lord was a son of the late James 
Brown Lord, architect, and the late Mary 
Nicoll Lord. After his father’s death his 
mother was married to Cornelius C. 
Cuyler, former president of the United 
States Mortgage and Trust Co. After his 
death she married the late Thomas For- 
tune Ryan, financier. Delancey Nicoll, 
the lawyer, was an uncle of Mr. Lord. 


J. Couper Lord, 





HERSHE SUCCEEDS KEELER 

Appointment of C. J. Hershe as state 
agent for northern New Jersey for the 
Fidelity & Guaranty Fire Corporation, 
saltimore, has been announced by Frank 
A. Gantert, president of the company. 
Mr. Hershe has taken up his new duties 
and is making his headquarters at 11 
Commerce Street, Newark which was 
the office formerly occupied by the late 


W. V. A. Keeler. Mr. Hershe succeeds 
the late Mr. Keeler as state agent. He 
has had extensive experience with the 


company as a fire fieldman and as _ in- 


land marine specialist. 


A PROGRESSIVE COMPANY FOR PROGRESSIVE AGENTS 


AND ALLIED LINES—AUTOMOBILE—INLAND MARINE 


CHICAGO 


AD. MEN TO COOPERATE 
I. A. C. to Work With Committees of 


National Association of Insurance 
Agents at Boston Meeting 


An auxiliary committee has been ap. 
pointed by the Insurance 
Conference to cooperate 


Advertising 
with — the 
agents’ for the annual con- 
vention of the National 
Insurance Agents at Boston the week of 
October 2. 

Raymond C. Dreher, Boston and Old 
Colony companies, president of the con- 
ference, has said that the committee 
will assist in any manner possible the 
activities of the various agents’ commit- 
tees, and will take up problems of co- 
ordination between the National Asso- 
ciation’s meeting and the annual con- 
vention of the I. A. C. which will be 
held at Boston the early part of the 
same week. 

Members of the new committce are 
John Ashmead, Phoenix of Hartford; R, 
E. Brown, Jr., Aetna C asualty & Surety: 
Charles E. Freeman, Springfield Fire & 


commnittee 
Association of 


Marine; Arthur D. Grose, Employers’ 
Group; F. Sidney Holt, Aetna Fire 
Group; J. W. Mason, National Fire of 
Hartford; A. W. Spaulding, Hartford 


Accident & Indemnity, and C. W. 


Beynum, Travelers. 


Van 





Baltimore Society to Hold 
Annual Outing June 14 


The Insurance Society of Baltimore 
will hold its annual outing, baseball game 
and other sporting events on June 14. 
The organization has taken over the 
Annapolis Roads Club, a few miles from 
Annapolis, Md., for the entire afternoon 
and evening and the interest being taken 
in the affair indicates a new attendance 
record. As usual, one of the outstanding 
events will be a baseball game in which 
the married and single men will vie for 


victory. Of course, there will be golf, 
tennis and many other games, as well 
as swimming and water sports. The 


a special program of 
games to be held on the bathing beach. 
Dinner will be served in the evening 
and dancing at the club house will con- 
clude the program. 

The general chairman is F. Addison 
Fowler. He is beine assisted by E. 
Stuart Windsor, who has charge of the 
golf tournament; J. Rutledge Clark, who 
is handling the arrangements for the 
other games, -nd J. Carroll Murphy, 
who is chairman of the arrangements 
committee. The sporting events for the 


women will heave 


women are in charge of Miss Ann Mul- 
lin and J. R. Clark. The committee has 
announced that running races will be 


These 


held if there are sufficient entries. 
vere important features last year. 





MISREPRESENTATION CHARGED 


J. L. Story, Portsmouth, Va., agent, 
has been cited to appear before the 
State Corporation Commission June 22 


for a hearing on a complaint drawn by 


C. M. Chichester, special assistant at- 
torney general, asking that his license 
be revoked or suspended. It is charged 
in the complaint that Story misrepre- 
sented policies of mutuals by advising 
Raymond H. Atkins that the Norfolk 


Loan Association would not accept mu- 
tual policies. “This,” the complaint as- 
serts, “was not true in that the associa- 
tion did at that time and does accept 
mutual insurance policies.” 


June 9 
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- but you can t tent TUINS / 


SELL YOUR CLIENTS - 
RENT or RENTAL VALUE INSURANCE 
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Royal-Liverpool Groups Answers 
On Extended Coverage Endorsement 


On this page are presented the correct 
answers to the “true” and state- 
ments of the Royal-Livepool Groups on 
the subject of the extended coverage en- 
dorsement which are published on page 
20 of this issue. The following key sheet 
gives detailed comments for those in- 
terested in this important protection: 

(1) This statement on the test sheet 
is false. Loss or damage caused by 
change of temperature or interruption of 
operations because of a riot or strike or 
occupancy by strikers is excluded, even 
though consequential damage is covered 
by the policy to which the extended 
coverage endorsement is attached. Un- 
der this exclusion clause there is no lia- 
bility for resulting from the shut- 
ting down, by striking employes, of 
humidification or refrigerating apparatus 
or other machinery or equipment essen- 
tial to a particular stock or process. In 
certain jurisdictions, however, upon pay- 
ment of an additional premium, an en- 
dorsement may be attached to fire prop- 
erty damage policies containing the ex- 
tended ror endorsement, so as to 
insure loss resulting from damage to or 
destruction of the described property 
owing to change in temperature or in- 
terruption of operations when such 
change in temperature or interruption of 
operations results from riot or strike or 
occupancy by striking employes. 

Glass Pro Rata Distribution Clause 


(2) This statement on the test sheet 
is true. The glass pro rata distribution 
clause applies to all hazards covered by 
the extended coverage endorsement. Re- 
covery on plate, stained, leaded and 
cathedral glass is limited to that propor- 
tion of insurance applying to any build- 
ing, that the value of the glass bears 
to the total value of the building. This 
clause provides that the amount of in- 
surance on such glass shall apply to each 
plate in the proportion that the value of 
such plate bears to the total value of all 
such glass. 

(3) This statement on the test sheet 
is false. The apportionment clause of 
the extended coverage endorsement stip- 
ulates that loss from any peril covered 
by the endorsement must be pro-rated 
with all fire insurance covering the risk, 
whether or not the extended coverage 
endorsement has been attached to the 
other fire policies. For examples, as- 
sume that an insured has two fire insur- 
ance policies, each for $10,000 with the 
extended coverage endorsement attached 
to only one. In the event of windstorm 
loss of $5,000, the insured would collect 
only $2,500, since the amount of insur- 
ance under the extended coverage en- 
dorsement would be only 50% of the 
total amount of fire insurance. 


Note: The standard apportionment 
clause is not used in the State of Iowa. 

(4) This statement on the test sheet 
is true. Although the words “bridging 
the gap” do not appear in the extended 
coverage endorsement, the clause “sub- 
stitution of terms” serves the same pur- 
pose, providing indemnity for direct loss 
or damage by fire which immediately 
follows the fall of building or material 
part thereof, provided such fall is the 
direct and immediate result of wind- 
storm, hail, explosion, riot, aircraft, 
smoke damage or vehicle. 


Waiver of Conditions Clause 

(5) This statement on the test sheet 
is false. Under the waiver of conditions 
clause embodied in the extended cover- 
age endorsement, there is a waiver of 
exclusions in the fire policy relating to 
the following : building on ground not 
owned by insured in fee simple; cessa- 
tion of factory operations ; change of oc- 
cupancy ; existence of encumbrance ; fac- 
tory operations at night; vacancy or un- 
occupancy. In some jurisdictions the 
vacancy or unoccupancy conditions are 
not waived as regards the explosion 
hazard. 

(6) This statement on the test sheet is 


“false” 


loss 


true. The extended coverage endorse- 
ment clearly stipulates that it + eee not 
increase the amount or amounts of in- 
surance provided in the policy to which 
it is attached. For example, an agent 
issues a fire policy in the amount of 
$5,000, with extended coverage endorse- 
ment attached. The property is subse- 
quently damaged by fire to the extent 
of $4,000, followed by tornado loss of 
$2,000. Unless the single limit feature 
of the extended coverage endorsement 
had been explained to the insured, he 


might expect to recover his full loss of 
$6,000, whereas he could collect only 
$5,000, the limit of liability under the 
policy. 
The Smoke Clause 

(7) This statement on the test sheet 
is false. The smoke clause assumes lia- 
bility only for smoke due to a sudden, 


unusual and faulty operation of any sta- 
tionary steam, hot water or hot air plant 
pertaining solely to the service of the 
building, and specifically excludes smoke 
damage from stoves, fireplaces or indus- 
trial apparatus. 

8) This statement on the test sheet is 
true. The old supplemental contract in- 
cluded mention of insurrection and civil 
commotion as part of the riot coverage. 
However, to avoid any possibility that 
these two terms might, under certain 
conditions, be construed as an encroach- 
ment on war risk coverage, the words 
“insurrection and civil commotion” have 
been omitted from the extended cover- 
age endorsement. 

(9) This statement on the test sheet is 
false. The extended coverage endorse- 
ment provides that the extension of cov- 
erage to include explosion is not a 
waiver of any of the provisions of the 
policy which prohibit the keeping, using 
or allowing on the described premises of 
any prohibited articles or materials, 
keeping, using or allowing articles or 
materials in quantities prohibited by the 
policy. 

(10) This statement on the test sheet 
is true. The protection provided by the 
extended coverage endorsement is the 
same as that afforded by a specific wind- 
storm policy. 

Suggestions 


Attachment of the extended coverage 
endorsement to a fire policy permits an 
insured to obtain, under one policy, pro- 
tection against loss by windstorm, cy- 
clone, tornado, hail, explosion, riot, air- 
craft and vehicles. Except as provided 
under this endorsement, equivalent pro- 
tection would make necessary a number 
of separate policies, and a material in- 
crease in aggregate cost. Every fire 
policyholder is a prospect for the ex- 
tended coverage endorsement, and the 
broad protection at low rates have made 
this endorsement popular and _ salable. 





KENKICHI KAGAMI DIES AT 69 





Well Known Japanese Insurance Execu- 
tive, Shipping Leader and Financier; 
Last in United States m 1931 


Kenkichi Kagami, chairman of the 
board of the Tokio Marine & Fire and 
the Meiji Fire, director of the Standard 
of New York and the Standard Surety 
& Casualty and one of the leading busi- 
ness men of Japan, died recently in 
Tokio at the age of 69 years. He had 
made several trips to the United States 
and was in New York last in 1931 at 
which time he represented Japan at the 
meeting of the International Chamber 
of Commerce in Washington. 

Mr. Kagami was a director of the top 
holding company of the Mitsubishi in- 
terests in Japan and as such was one of 
the most powerful figures in the empire. 
In additional to being chairman of the 
boards of several Japanese insurance 
companies he was chairman and former 
president of the Nippon Yusen Kaisha, 
Japan’s largest steamship line. Earlier 


in his career he had represented the 
N. Y. K. line here and in London. 


TO WRITE LOAN ASS’N RISKS 





Traders Mutual Fire of Illinois to Insure 
Dwellings; Has Been Inactive for 
Many Years 

Announcement is made this weck by 
Alfred MacArthur, president of the Cen- 
tral Life of Illinois, that the Traders 
Mutual Fire Insurance Co., which he and 
a number of associates acquired some 
months ago, is to begin an active cam- 
paign to write fire business on dwellings 
for savings and loan associations. The 
Traders was chartered in 1905, but has 
never engaged actively in underwriting. 
Mr. MacArthur’s announcement states 
the company will proceed cautiously, and 
will confine its activity for the time be- 
ing to Illinois. The goal set for its 
writings is $100,000 in premium volume 
by the end of 1940. 

Interested in the company with Mr. 
MacArthur are Horace Russell, Chicago 
attorney, who is listed as vice-president 
and general manager, and L. J. Lehane, 
who is secretary-treasurer. Directors, in 
addition to Mr. MacArthur and Mr. Rus- 
sell, are Hicks Fallin, Peoria, secretary 
Peoples Federal Savings & Loan Asso- 
ciation; H. A. Pierce, F. A. Carlton, 


John B. Gallagher, Arthur Wirtz and 
John Bodfish, all of Chicago, and T. W. 
Atkins, Cleveland. 


The Traders on January 1 had total 
assets of $30,136, with surplus of $29,146. 


Builder’s Risks 


(Continued from Page 1) 





underwriting year. The early awards 
this year will undoubtedly result in a 
larger number of the risks attaching 


within the 1939 underwriting year. 


Naval Program 

A table is given herewith showing the 
number and value of naval contracts 
awarded to private shipyards during the 
past seven years. With forty contracts 
awarded during the past four years and 
with thirty-eight unfilled contracts now 
in the hands of shipbuilders, it is ap- 
parent that most contracts awarded dur- 
ing the past three years are still under 
construction. This observation is of in- 
terest as it indicates the progressive 
building up of underwriter’s liability 
with each successive set of awards. 

For example, liability under the 1933 
contracts did not run off until June 6, 
1938, with the delivery of the cruiser 
Nashville from the yard of the New 
York Shipbuilding Corp. Again the 1934 
contracts ran off on October 3, 1938, 
with the delivery of the cruiser Phoenix, 
also built at the New York Shipbuilding 
Corp. 

The 1935 contracts have all been de- 
livered with the exception of the air- 
craft carrier Wasp building at the Beth- 
lehem Steel Co., Quincy, Mass. The 
most recent delivery of the 1935 _pro- 
gram was that of the cruiser St. Louis 
on May 19. She was built at the New- 
port News S. B. & D. D. Co. 

Three of the nine naval vessels 
awarded to private yards in 1936 have 
been delivered. he most recent of 
these was that of the destroyer Ander- 
son on May 18 from the yard of the 
Federal S. B. & D. D. Co. The sub- 
marine 188 Sargo and 189 Saury. built 
at the Electric Boat Co. were delivered 
on February 7 and March 3. respectively. 

Maritime Commission Program 

Work has been started on all of the 
sixty-six contracts awarded by the Mari- 
time Commission though not all of these 
have reached the keel laying stage. Four 
of the high speed tankers have been de- 
livered, three from the Sun Yard and 
one from the Federal Yard. A second 
tanker at the Federal Yard has been 
launched as well as the C-2 type cargo 
vessels Challenger and Red Jacket. 

The Sun Yard has also launched two 
C-2 type cargo vessels, the Donald Mc- 
Kay and the Mormachawk. 

Naval awards to private yards have 
been as follows: 


No. of | Contract 
Year Vessels Price 
Sere eres 21 $130 753,600 
BOD ce reestcccecsenses 11 53,107,500 
DE. waren cnaercdiahs 13 72,421,500 


Now at Los Angeles 





RAYMOND L. 


Vice-President Raymond L. 


ELLIS 


Ellis has 
assumed charge of the newly creat 
Southern California Department of t 
Fireman’s Fund group in Los Angeles ir 
accordance with plans announced durin: 
May. The New department will ha 
similar jurisdiction to the Eastern, Wes- 
ern and Southern Departments of t! 
group. Aides to Mr. Ellis, in charge 
the different lines will be Hugo Meth- 
mann, manager of the casualty depart- 


ment; Fred C. Fiege, manager of th 
automobile department; L. P. Schvwo- 
beda, bonding superintendent; c A 


Swift, manager of the fire department 





and Leonard Backus, manager of th 
marine department. 
RR tee ere 9 33,662.28 
WS = sirnsc Licceteawhird giaiees ack 8 47,329 55 
EO OE ee 12 204,399,4) 
WWD oisco-wniscetieraenracaank 11 105,994 0) 
Contracts Now in Hand 
Newport News S. B. & D. D. Co, 
Newport News, Va. 
Pee te has bs caceNwaseces 14 $ 50,807 0 
PES 4 sigh he ecaaeaies 4 89, 590,00) 
18 $140,397.00! 
Bethlehem Steel Co., Quincy, Mass. 
Wie WN ie vac bmendlelecn $ 18,316,00 
TUOMEE vied nee ckancwes 6 105,404, 


12 $123,720,00 
New York S. B. Corp., pte, N. J. 





eR me $96,675, 55° 
Federal S. B. & D. D. Co, Kearny. N. ] 
Pee Wai ened nvack wea $32,719,334 
Oo Ree ere zs 48,673,000 
21 $81,392.33 
Sun S. B. & D. D. Co., Chester, Pa. 
ao ee 15 $38, 297,33) 
Bath Iron Works, Bathe, Maine 
DENI 3 vid Secs ce a $37,796 ,28 
Electric Boat Co., Groton, Conn. 
PE ahs da $24,703,00 


Bethlehem Steel Co., Sparrows 
Point, Md. 
| re So 8 $21,403,001 
ale A Iron Works Co., Birmingham, Ala 
A. B 


AREAS $10,400,000 
Tampa S. B. & Eng. Co., Tampa, Fila. 
ye IR RS 4 $7,262,652 

cm Tk Ge. Oakland, Calif, 
DETAR $5,714.00 

Steel c. ine 
Island, N. Y. 

WMG Seva ueeea tee, 3 $3,678,000 


Lake Washington Shipyards, 
Houghton, — 





ee Sept rae $1,000,000 

Charleston S S. B. & D. D. Co., 
a oy = ¢. 

a <. Teeike  ane $300,000 

RP 110 $592,739,175 
Summary 

A. B.S............... 22 $190R 

_ REPRE ears 38 402,841,835 
ot aE 110 $592,739.17 
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Urges United Efforts 
For Public Education 


AGENTS ARE IN FOREGROUND 





Bennett Tells Kentucky Ass’n Agents 
Have Opportunity to Tell Truth 
About Insurance 





While agents know that their business 
is of the highest calibre the public is 
nearly always ready to listen to the critic 
and assassin of character and reputa- 
tion, General Counsel Walter H. Bennett 
of the National Association of Insurance 


Agents told those assembled yesterday 
at Louisville, Ky., for the forty-sixth 
annual convention of the Kentucky As- 
sociation. 

There is scarcely anything so impor- 
tant, in order to preserve the business 
unimpaired, as a united effort on the 
part of all agents of the United States 
to see to it that the public is correctly 
informed on every controversial issue 
that arises, he said. There is no class 
in the business so well equipped and 
none having the opportunity to present 
the true picture of insurance to the pub- 
lic as is the class composing the mem- 
bership of the National Association. 
Fortified by years of experience, these 
agents have on their own doorsteps an 
instant opportunity through a coopera- 
tive and united effort of conveying to 
the public the truth, Mr. Bennett de- 
clared. 

Daily Opportunities 


“Every week there is convened in 
this city, and every other city of the 
land, meetings of business men in clubs, 
societies, boards and various sorts of 
assemblages, which afford a_ receptive 
audience for the true story of insurance. 
Agents who are neglecting this oppor- 
tunity in this day of unrest and uncer- 
tainty are not discharging that function 
so necessary to the preservation of the 
middleman in business. 

“May I urge upon all who are in any 
position to enlist in such a campaign 
an immediate movement to present to 
the public those facts about insurance 
which it ought to know and which will 
so easily convert critics and skeptics 
into friends and supporters. 

“It is not enough merely to claim that 
such an adventure as the elimination of 
the middleman will destroy the American 
way and produce a chaotic condition in 
our present business structure which 
stands today as the wonder and admira- 
tion of the world. Simply because this 
system has proven its worth and has 
builded American business into the great- 
est activity in all the world, is no rea- 
son to believe that there are not those 
—and many of them—who are attacking 
the system. We need to demonstrate 
to all the world that that middleman 
and that system support the whole busi- 
ness structure of the nation. 

“In the business of insurance a rea- 
sonable justification of the service ren- 
dered by an insurance agent will be the 
complete answer to those who would 
destroy it. 


Fruits of Cooperation 


“The National Association of Insur- 
ance Agents has been peculiarly blessed 
and most fortunate in the results that 
have been attained over the years by 
the cooperative method. Practically 
every worthwhile advantage that has 
come to the agents of the United States 
through the National Association has 
been the result of some form of co- 
operation. When these results are meas- 
ured in terms of ‘what price,’ we are 
obliged to say that the cost has been 
one of the very best investments we 
could have made. 

“Today we have before us numerous 
problems requiring intense thought, care- 
ul consideration and judicious handling. 
The thing that must impress every stu- 
dent of the business is that these prob- 
lems cannot be met and solved single- 
handed or alone. The value of coopera- 
tion naturally swings into the solidarity 
movement, so dramatically presented by 
the president of the National Associa- 
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IT PAYS TO SELL 
THE SURVEY WAY 


Practically every policyholder is a ripe prospect 
for one or more additional coverages. The most 
practical way to make certain you are getting all the 
business possible from each prospect is to make a 
It takes time, but it 


makes extra business. It’s the modern way of selling 


thorough survey of his needs. 


insurance. We'll be glad to help you plan your 


survey campaign. 


See our advertisement in the 

June 19th issues of Life and 

Time. and June 10th issue of 
Business Week 


Insurance Company of 
North America 
PHILADELPHIA 


and the 


Indemnity Insurance Company of North America 
write practically every form of insurance, except life. 




















Kountze Elected Head 
Of National Security 


ACTIVE IN ITS MANAGEMENT 
Has Been Officer in Conipany for Ejght 
Years During Which He Has 
Demonstrated Much Ability 








Denman Kountze has been elected 
president of the National Security Fire, 
Omaha, succeeding the late Frank B. 
Johnson, Mr. Kountze has -been vice- 
president, secretary and treasurer of the 





DENMAN KOUNTZE 


company, which is a member of the 
North America group. 

A native of Omaha, Mr. Kountze is 
a graduate of Yale and at one time was 
vice-president of the First National Bank 
of Omaha. Mr. Johnson was then head 
of a printing company and also titular 
head of the insurance company. He in- 
duced Mr. Kountze to become an officer 
in the National Security, in which he 
has been active for about eight years 
during which he has accomplished much 
for the organization. 





tion at our last mid-year meeting, which 
has since been reverberating throughout 
the land. Solidarity is but another word 
for cooperation. Of prime importance is 
a desire for cooperation amongst the 
agents themselves. The price that must 
be paid for this is a little time, a little 
service, a little intelligent direction to 
the agency force of the nation in order 
that its own best interest and the protec- 
tion of the system under which it oper- 
ates, can best function. 

“This price is a negligible one for 
which to secure the protection and ad- 
vancement of this great body of middle- 
men. Advancing the theory that the 
insurance business cannot function suc- 
cessfully without a united effort on the 
part of all those engaged in it, leads to 
the inevitable conclusion that coopera 
tion between companies and agents is 
again a solidarity movement costing so 
little and producing so much.” 


You'll like the friendly 
beh <=) 4-1-] Mo) MO) Ft ae) cot-b obo 
zation. Maybe you're 
eligible to represent us. 


Write. 
SINCE 1854 


THE PHOENIX 


INSURANCE COMPANY 
OF HARTFORD, CONNECTICUT 
$6,000,000.00 
$44,807,872.44 
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Surplus to Policyholders, 
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TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 





James E. McChesney of Gilbert Geer, 
Jr, & Co., Inc., leading Troy, N. Y., 
agenis, favored me with the following 
formula, which he uses to calculate ex- 
tension of term of a policy (in lieu of a 
return premium when reduction of rate 
occurs). Mr. McChesney is an engineer 
by profession and this formula has been 


worked on algebraic principles (equa- 
tions): 

To find number of “days to run” in 
policy after a change in rate, giving 


credit in time rather than in return pre- 
mium, subtract the premium for full 


amount of insurance for full term at 
new rate from premium at former rate. 
Then multiply this difference by the 


number of days from date of change of 
rate to date of expiration of policy, and 
divide by premium on policy for full 
original term and rate, as per example: 


tos and naturally there are nice little 
interwov n with all such disc v- 
eries. It is related that children play 
ing near an asbestos deposit brought 
some home to play with, and the house- 
wife, weary of the mess on the floor, 
threw it into the stove, finding to her 
surprise that it was there just the same 
next morning. Interesting if true. 
* * * 
A Dog’s Language 

\ friend told me he knew a dog lover 
who imported a fine German police dog 
but found that the dog seemingly un- 
derstood German only and did not obey 
commands in English. Though a great 
dog lover, he said he would be darned 
if he would learn German just to satisfy 
the dog. Perhaps the dog felt the same 
way about learning his master’s lingo. 


stories 





$4,000 amount term April 3/38 to 3/41 rate $1.35. ........... cee ee eeeee Premium $54 
Rate change $4,000 amount term April 3/38 to 3/41 rate $1.11.......... Premium $44 


on April 13, 1938. 


Rate changed April 13, 1938. 
produces 1,085 days. 


* Difference $10 


Figure days from April 13, 1938, to April 3, 1941, which 


1,085 days by $10 (difference in *premiums) 
‘ I 


Therefore: 


divided by $44 


* ox x 
Rediscovered Discoveries 

In a recent periodical the asbestos in- 
terests tell pictorially about Charlemagne 
surprising his guests by removing a table 
cloth at a banquet, throwing it into a 
fire and returning it 
table. The explanation, of course, is 
that his guests did not know that it 
was asbestos. The historian Herodotus 
relates about three hundred years be- 
fore Christ that he witnessed a proces- 
sion of Egyptian priests through a fire 
with ceremonial robes, and they passed 
unhurt much to the awe of the gaping 
multitude. Herodotus relates this but 
does not explain. I read it in original 
Greek. The explanation is that the 
priests knew asbestos and used it, much 
as firemen or mechanics use it nowa- 
days in their work, but not to overawe 
anyone. 

So there is very little new under the 
sun. We moderns “rediscovered” asbes- 


cleansed to the 


equals 247 days which is 
“extended time.” 





A Grand Fellow 

Bill Hecox of Binghamton, N. Y., told 
me recently during a drive showing 
a Canadian Rotarian around (during a 
recent convention), that, while he and 
Governor Roosevelt (Franklin D. Roose- 
velt) were inspecting local institutions, 
they saw “Hecox Hall” named for Mr. 
Hecox. The Governor remarked that it 
was unusual a nurses’ home (Hecox 
Hall) should be named for a bachelor, 
and how come ? 

That is all of this story. Except, per- 
haps, that Mr. Hecox is philanthropically 
minded and popular with everyone on 
account of his sterling qualities as a 
business man and as a human being. 
He probably knows more insurance men 
of all kinds than any living man today. 
He has acquaintanceship with more ex- 
ecutives of companies than most and is 
known by most fieldmen, young and old. 
In silent thoughts Binghamton means 
“Hecoxton” to me. 





PLAN CATALINA ISLAND TRIP 
Los Angeles insurance companies have 


issued an invitation to those attending 
the insurance commissioners’ convention 
guests of the 


in San Francisco to be 


companies on a trip to Catalina Island 
Monday, June 26, following the conclu 
sion of the convention in the City by 
the Golden Gate. Arrangements 
been made for a special train to take 
the visitors to the Wilmington Terminal 
where they will board the steamer for 
the all-day trip. Lunch will be served at 
the St. Catherine Hotel on the Island 
and the return trip will be made at 4:30 
in the afternoon. 


have 


ORDAIN REV. GILES A. WEBSrER 
Rev. Giles Anthony Webster, son of 
Dudley L. Webster, well known New 
York automobile insurance underwriter, 
and Mrs. Webster, was ordained a priest 
in the Order of Friars Minor on May 
3), at the National Shrine of the Im 
maculate Conception at the Catholic Uni- 
versity of America, Washingon, D. C. 


LEIGH MEMORIAL LIBRARY 

Following the decision at the annul 
meeting of the Arkansas Association of 
Insurance Agents to continue the J. 
Gilbert Leigh Memorial Library in Little 
Rock, which was established soon after 
his death, under the joint auspic’s of 
the fieldmen, general agents and _ local 
agents, announcement of the trustees 
has been made. They include William 
W. Leigh of L. B. Leigh & Co. for the 
general agents; C. B. Campbell. st°te 
agent, Springfield Fire & Marine, for 
the fieldmen, and Ike Beyer of Rothe- 
& Beyer, Little Rock, for the local 
agents. Insurance men throughout the 
state will contribute to the library, and 
the trustees plan to raise $3,000 to help 
build up one of the most complete units 
of its kind in the country. 


OPENS SERVICE DEPT. 

The New Hampshire Fire recently 
opened a brokerage and service depart- 
ment at &4 William Street, New York, 
under the direction of Francis F. Ger- 
hold. He has been associated with the 
brokerage department of the Phoenix of 
London for thirteen years. 





ILLINOIS AGENTS MEET 


Back Resolution Barring From Mem- 
bership Mixed Agencies; Doremus 
On Consumer Cooperatives 

Ratification by the Illinois Association 
Agents of the 
passed at the annual meeting for clear- 
rolls “all 


panies excepting those committed to the 


of Insurance resolution 


ing from membership com- 


principle of profit in enterprise,” study 
of consumer cooperatives and the parallel 
between them and private business and 
mutuals stock 
agents, the need for the insurance busi- 


and company insurance 


ness to set itself up as a clearing house 
of public information for purpose of cul- 
tivating friendships by removing causes 
of misunderstanding, resident agency 
law, the drivers license and financial re- 
sponsibility laws, and the rate question 
“ . ” 
as a “serious malady” were all on the 


agenda which received consideration at 
the mid-year meeting at Rock Island. 
President William H. Jennings, Jr., in 
his report to the convention, urged full 
cooperation in enforcement of the reso- 
lution barring from membership agents 
not given entirely to stock companies. 
He handled the rate question by declar- 
ing that the current “automobile situa- 
tion” is not one where agents are taking 
issue but a criticism of the method by 
which it has been handled. Mr. Jen- 


nings issued an appeal to rating agen-- 


cies to consult agents’ organizations in 
the future before undertaking to make 
wholesale changes in plans. 

Frederick W. Doremus, associate 
Western manager for the American of 
Newark, in talking on “Cooperatives” 
drew a graphic word parallel between 
effects of representations by consumer 
cooperatives on merchants and_ repre- 


sentations of mutuals and business of in- 


[ 


surance agents. 





ALOSS in... 


ALGERIA 


Little losses or big ones . . . by theft or by 
accident ... are “easier to take” when the 
motorist abroad is protected by A.I.U. 
Automobile Insurance, a contract in 
English, payable abroad or at home. Our 
representatives throughout the world are of 
definite aid to policy holders—ready to 
straighten out legal or language difficulties, 
and to bring about speedy, satisfactory 


settlement. 


Avents and brokers are invited to write 
for full details concerning our accident 
and theft, liability 
and property dam- 
age coverage. 






MERICAN INTERNATIONAL 


Unperwrirers CORPORATION 


111 JOHN STREET b£ekmon 3.77 


FIRE and ALLIED LINES AUTOMODILE MARINE 


NEW YORK 
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With Albert Willcox & Co, 





BILL 


JOSEPH G. 


Joseph G. Bill, who has become asso- 
ciated with Albert Willcox & Co., 99 
John Street, New York, has been elected 
secretary and a director of the organi- 
zation. He has many friends in New 
York, having formerly been Deputy In- 
surance Superintendent before going to 
Chicago as general attorney for the 
Continental Casualty. 


Clarkson Heads Oklahoma 
Pond of the Blue Goose 


The Oklahoma Pond of the Blue Goose, 
May 29, elected Ellis H. Clarkson, Na- 
tional! Fire of Hartford, most loyal gan- 
with William H. Crawford of the 
same company supervisor of the flock; 
C. H. Kelley, Home, custodian of the 
goslings; R. M. Miller, Oklahoma Audit 
Bureau, guardian of the pond; J. 
3utler, Oklahoma Audit Bureau, keeper 
of the golden goose quill, and H. W. 
Cooley, Travelers, wielder. Delegates 
named for the Grand Nest meeting were 
Robert Senn of the St. Paul and E. 
Yeargin, Oklahoma Inspection Bureau at 
Tulsa, big toad of the Tulsa puddle. 
Alternates named were Charles H. Cowan 


der 


and Ellis H. Clarkson. 
The annual Blue Goose golf tourna- 
ment held the same afternoon was fol- 


dinner at which the 
were awarded: the 
Levy cup to J. C. Dickerson and_ the 
Blue Goose cup to Al Smith, both of 
the Oklahoma Inspection Bureau. The 
Rittenhouse cup was won by H. E. Pate, 
Commercial Union. 


lowed by a stag 
following trophies 


SPECIAL AGENT FOR AETNA 

l'rederick 1). Watkins, Jr., has been 
appointed special agent for Arkansas, 
President W. Ross McCain of the Aetna 
(Fire) has announced. Mr. Watkins, 
v ho succeeds Frank C. Hatfield, resigned 
will be associated with State Agent 
Menry P. Latham of Little Rock, Ark 


You will be helped 
to sell if you be- 
come an agent for 
this company. 


SINCE 1859 


UITABLE 


4 
Fire € Marine Injurance (ompany 
PROVIDENCE. RL. 
, ° ° $1,000,000.00 
$5,434,071.36 


Cash Capital, 
Surplus to Policyholders, 
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Build and Preserve, 
Menn Tells Va. Agents 

ORGANIZATIONS NECESSARY 

National Association President Holds 


Middleman Needs Them to Pre- 
serve His Position 








Through organizations, local, state and 


national, must the middleman in insur- 


ance act to meet the challenge of those 
who would eliminate him from the in- 
surance picture, William H. Menn of 
Los Angeles, president of the National 
Association of Insurance Agents, told the 
members of the Virginia Association at 
their annual meeting recently. He 
stressed accomplishments of the national 
body over a period of more than forty 
years, citing some of the outstanding 
developments. 

“The middleman, whom we have come 
to recognize as an essential to the 
American way of doing business, is no 
longer taken for granted,” said Mr. 
Menn. “He is crashing the front page 
of the daily newspapers, because he is 
under constant attack. He has been 
made to realize that he has no vested 
right in his plan in the business world, 
but that he must justify himself and his 
right to a fair profit, by his works. In- 
stead of standing on privilege he must 
prove his worth. He must not only 
build his business along sound and con- 
structive lines, but he must preserve it 
by his service to the public. 

Retailer, Isolated, Stands Little Chance 

“That middleman, that retailer, stand- 
ing isolated today, has little chance of 
building a sound business, less yet of 
preserving it. That is why your local 
board, your state association and your 
National Association are not only essen- 
tial—they are an integral part of your 
daily business, and as such, deserve your 
continued interest and enthusiastic sup- 
port. 

“Why is the present necessity so great, 
you may ask. Or why is it incumbent 
upon me to carry any message of na- 
tional solidarity to you agents of Vir- 
ginia who recognize it and advance it? 
The necessity lies in the general busi 
ness trend to eliminate the middleman 
and destroy his business. If he is to 
live and build and preserve his business, 
he needs—he must have—the protection 
of a virile, nation-wide organization be- 
hind him. If such an organization was 
important some years ago, it is absolute- 
ly essential now. 

“So, I say to you agents of Virginia, 
who appreciate the extent to which your 
own business life depends on the mainte- 
nance of this National Association of 
ours, go out into the highways and by- 
ways and spread that sound doctrine. 
See that the leaflet, ‘Who Would ?—If 
the National Association Did not,’ is dis- 
tributed far and wide, in order to ac- 
quaint the non-member agent with some 
of the constructive achievements of the 
National Association in the forty-three 
years of its history. 

“Show him that the 
Permanence in the business he is 
building lies in union with this great 
body of agents who find strength only 
in that union and who know that the 
fruit of disunion is discord. Show him 
how this national solidarity of which we 
speak goes beyond the bounds of the or- 
ganization itself and into the field of 
company operation. Tell him about the 
scores of loyal companies which have 
taken up production branch offices, re 
moved. or refused to enter financial in- 
Stitution agencies, recognize agency own- 
ership of expirations, conformed their 
operations to reasonable local board 
regulations and a thousand and one other 
things, because they steadfastly believe 
in the principles of the National Asso- 
ciation, and its beneficent effect on the 
business itself and the public interests. 
Ask him how any agent, alone, could, by 
a possible stretch of the imagination, 


only hope for 


have accomplished all of these things ? 
“When an organization has leadership 
willing to consider all sides of an issue; 


when it has a membership free to dis- 
cuss conflicting opinions; when upon ar- 
riving at a decision it is not afraid to 
stand by it, such an organization has 
character and no momentary disturbance 
can deflect it from its true course.” 


PREVENTING FARM FIRES 

Preventing Farm Fires is the name of 
a leaflet sponsored by the National Fire 
Protection Association and is designed 
for use in stimulating interest in the 
farm fi-e problem. The association states 
that copies may be purchased at $1.50 
a hundred through the offices at 60 Bat- 
terymarch Street, Boston. 





National Fire Acquaints 
Fieldmen With Ad Campaign 


Jarvis Woolverton Mason, manager of 
the advertising department of the Na- 
tional Fire of Hartford Group, has sent 
to all general, state and special agents 
of the companies in the group an attrac- 
tive booklet containing the advertise- 
ments appearing during the next year in 
the insurance trade press. He says that 
he believes that if it makes sense to 
merchandise national advertising to 
agents and dealers it is equally impor- 


tant to merchandising trade paper ad- 
vertising to those calling upon agents 
or dealers, namely the fieldmen and gen- 
eral agents. Through the tie-up of field 
representatives, local agents and specific 
messages carried through advertising the 
National Fire aims to coordinate efforts 
to promote further sales of quality in- 
surance. 


794 IN N. J. AGENTS’ ASS’N 
Membership in the New Jersey Asso- 
ciation of Underwriters is now 794 agen- 
cies and it is expected that the 800 mark 
will be more than reached by the time 
of the annual convention in September. 
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Our financial state- 
ments show a goodly 
sum of cash and se- 
curities—enough and 
to spare to safeguard 
the interests of our 
policyholders.Business 
brought to us by loyal 
agents during our 
eated this financial 


strength. We are proud of being a strong and solvent com- 
pany but wealth is not our greatest asset. All of this treasure 
would soon dwindle away without one thing—the good will 
of our agents and our policyholders. From all points of the 
compass comes evidence of this good will in the form of con- 


tinued and increased business. And since we recognize and 


value our greatest asset we continually strive to deserve it. 


We bring the spirit of friendliness into our work, fairness 


into our business dealings and apply ‘‘modern management 
tempered by time’”’ to all our problems. It is our hope that we 


will continue to enjoy the good will of our agents, our policy- 


holders and the entire insurance fraternity. 


“Old and Jried” 
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Brooklyn Brokers Hold 
Annual Golf Tournament 


NUMEROUS PRIZES AWARDED 





S. P. Eisemann Heads Committee; Her- 
bert Sommer Wins Low Gross; Other 
Winners and Donors 





The annual golf tournament of the 
_ 
Bro« KI y n hong urance Brokers’ Association 
was hel 1 Tuesday. This affair, which 


has alw: ays g Bas an enjoyable one for all 
who attended, was held this year at the 
North Hills Golf Club, Douglaston, L. I. 


Chair man Sylvester P. Eisemann and 
a committee which included Jack Schnei- 
der, H. Lester Heistad, Fred Schmidt, 
E. C. MacCormack and N. Lee Colin 


were the recipients of congratulations 
from the participants for the fine man- 
ner in which the day’s itinerary was ar- 
ranged and the smoothness which pre- 
vailed throughout, Mr. Eisemann, who is 
the immediate past president of the as- 


sociation and manager of Continental 
branch office in srooklyn, had worked 
conscientiously and spent a great deal of 
time in arranging the details, but his 
efforts were amply rewarded by the fa- 
vorable turnout. 

Many prizes donated by members and 
friends of the association were given out. 

Low gross was won by Herbert Som- 
mer with a score of 85. Other prize 


winners in this classification were Frank 
Classon, 87; James Lee, 88; J. F. Helmus, 
John R: iy, Fred Schmidt, W. E. Koch, 
Be Williamson, Harry Stevens, J. 
Geary, Wm. Stanton and John Sacks. 
Low Net Prizes 

Low net prizes were taken by S. P. 
Eisemann, Gus Drew, Reg. Walker, A. 
W. Baun, Chas, Clark, Jack Fries, E. 
Fitzgerald, H. Lester Heistad, J. A. Lang, 
W. Buell, D. Tuttle, W. Schifris, C. R. 
Knickman, Jack Schneider, Jos. Durkee 
and E. Heacock. 

Guest prizes were awarded to the fol- 


lowing for low game: J. W. Kennedy, 
C. F. Reeve, P. Goldberg. For low net, 
W. C. Smith, B. Schmidt and E. J. 
Slattengrem. 

_The kickers’ prize was won by John 
Seekamp and the booby prize by B. 
Spielman. 

Prizes were donated by the following: Mr. 
Hackett (General Accident), R. Choate (Ameri- 
can Auto), C. Reppa (Mount & Rilling), Mr. 
Fitzgerald (Globe Indemnity), Jack E. Fries, 
David K. Tuttle Co., Chubb & Sons, Valentine- 


Ittner-Poggenburg, J. A. 
cy), P. W. Barnes (Fire 
kamp (Hatton & Doyle) 
Schmidt (Zurich), Ins. Co. of N. A., Hartford 
Accident & Indemnity, Mr. Blaetz (Home Ins. 
Co.), Jerry Kessner, E. Barth (N. Y. Under- 
writers), Triboro Agency, Rourke & Rourke, 
Pacific Fire Ins. o Royal Ins. Co., De Mott 
Schweitzer & Co., F. Classon (Seaboard Surety), 


Meyer (Barker Agen- 
Association), J. See- 
Crum & Forster, F. 


A. J. Corsa, P. Hucke (Manhattan Fire & Ma- 
rine), Hartford Fire, J. McDonough, V. C. 
Steuerwald, Brooklyn Insurance Brokers Associa- 


tion and Peter Fischoff. 





TO HEAR LEON A. WATSON 
Leon A. Watson, expert of the New 
Jersey Schedule Rating Office will speak 
on recent changes in the rule book be- 
fore evening meetings of rural agents at 
the Clinton House, Clinton, N. J., on 
June 15 and at the Cochran House, New- 


ton, on June 22. These forums are con- 
ducted under the auspices of the New 
Jersey Association of Underwriters. 
Next Tuesday. June 13, he is speaking 
at the Salem Country Club on the same 


program with Professor L. J. Acker- 
man of the University of Newark. 


. tiring 


SCHOOL LINES READJUSTED 





Business in Evansville, Ind., Undergoes 
General Overhauling; New Alloca- 
tions Among Agencies 

Adjustments in school insurance at 
Evansville, Ind. have been authorized 
by the board of education. General in- 
surance on buildings and contents will be 
rewritten with the same agents with the 
following exceptions: $50,000 instead of 
$110,000 will go to the C. F. Rose agency; 
$30,000 new insurance to J. H. Deakin 
Realty & Insurance Co.; $30,000 new in- 
surance to McCoy Realty & Insurance 
Co.; $50,000 instead of $75,000 to Frazier 
Insurance Agency; an additional $25,000 
insurance to the Euler Insurance Agency, 
and Greene & Greene agency will act 
as advisor and agent of record for the 
school insurance for a_ year. The 
changes, board members state, tend to- 
ward a more equitable distribution of in- 
surance among agents. 





ROBERT S. REYNOLDS RETIRES 

Robert S. Reynolds, widely known as 
“Bob” in local insurance circles, is re- 
from active service with Brown, 
Crosby & Co., Inc., brokers at 96 Wall 
Street, New York. The organization is 
making provision for him under their 
retirement plan. He entered insurance 
in April, 1892 with the Guardian Assur- 
ance of London and later served with 
the North British & Mercantile under 
Everett U. Crosby, head of the improved 
risk department of that company. Mr. 
Crosby entered the insurance brokerage 
field on January 1, 1906, as a partner 
with Henry W. Brown & Co., and on 
March 1, 1907, Mr. Reynolds went with 
the organization at the Philadelphia of- 
fice, transferring to New York in 1908. 
He was guest of honor at a dinner and 
theatre party given for him last week 
by the office, directors and members of 
the Twenty-five Year Club of the or- 
ganization, 





TO MARK 82ND BIRTHDAY 


Edward H. Lum, local agent at Chat- 
ham, N. J., for many years, will cele- 
brate his eighty- second birthday on Mon- 
day, June 12. He still is active in busi- 
ness and was a classmate at Harvard 
of the late President Theodore Roosevelt. 





WITH LIFTON AGENCY 
Abraham J. Lifton, insurance, at 299 
Broadway, New York City, announces 
that his son, Daniel, has passed the In- 
surance Department examination for a 
broker’s license and has joined the Lif- 
ton Agency. 


INDON- AMERICAN 
FIDELITY -PHENIX N« 


COMPLETE 
FACILITIES 


HART F¢ 
RTH AMERICA 


Service Since 1894 





BROKERS 


If you have cases where 
granting of old style dis- 
ability (1% and waiver of 
premium) may help you in 
closing, communicate with 

J. E. SHELLEY, Manager 


60 E. 42 Street, 4th floor 
New York City 


VAnderbilt 3-0727 


Only first class cases considered. 











Bachman Heads New Jersey 
Special Agents Association 


Arthur C. Bachman of the Home was 
elected president of the New Jersey 
Special Agents Association at the an- 
nual meeting held this week. Other 
officers elected were Edward Kelly of 
the Hanover, vice-president; F. H. Mor- 
asch of the Fireman’s Fund, treasurer, 
and Fred Hoops of the Firemen’s, secre- 
tary. 


NEW JERSEY AGENTS’ MEETING 

The New Jersey Association of Under- 
writers will hold its forty-sixth annual 
meeting at the Berkeley-Carteret Hotel 
at Asbury Park on Thursday and Fri- 
day, September 7-8. The annual con- 
vention has been held at this hotel for 
the last two years. Spring Lake, also 
in Monmouth County, made a bid* for 
this year’s gathering. 


MONTREAL FIRMS MERGE 

The Montreal insurance firms of Fox 
& Morris, Ltd., and Hare & Mackenzie, 
Ltd., have been merged under the name 
of Morris & Mackenzie, Ltd.. with offices 
at 485 McGill Street. The directors are 
J. M.. Morris, president; E. A. Macken- 
zie, vice- -president ; W. A. Morris, N. H. 
Simms, F. TF. Drum, St. Clair Ross, H. 
E. Patch and Miss E. E. Thacker, secre- 
tary-treasurer, 


“DUKE” POTTER IN NEW YORK 
Wellington “Duke” Potter of Roch- 
ester, N. Y., well known local agent, 
was in New York yesterday to attend 
. meeting of executive committee of the 
New York Insurance Federation. He is 
still much in demand as a speaker and 
is scheduled to address the Kansas City 
Association of Insurance Agents on Tues- 
day, June 20. and the Indiana Associa- 
tion at Lake Wawasee on June 22 and 23. 


CLIFTON, N. J.. AGENT MOVES 

Kenneth H. Robinson, local agent of 
Clifton, N. J., has moved his offices to 
723 Main Avenue, corner of Main and 
Harding Avenues. 


ATLANTIC CITY ANNIVERSARY 

The Atlantic City Association of In- 

surance Agents will celebrate its fif- 

teenth anniversary on Friday, June 25. 

















9RD NATIONAL FIREMAN’'S FUND 
U. S. FIRE FRANKLIN 


EXPERIENCE 
CO-OPERATION 


O'’'GORMAN & YOUNG, Inc. 


A LEADING NEW JERSEY AGENCY 


1172 RAYMOND BOULEVARD - 


NEWARK, N. J. 


New York Brokerage Office 


110 William Street 





W. E. Craig, Mgr. 
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AGENTS APPROVE 


Agents approve our folders. And there’s a 
reason. We are exponents of the new and 
convincing way in direct-by-mail adver- 
tising. We work in the knowledge that 
dullness in advertising is disaster. That 
people will read a folder if it is more inter- 
esting than anything else in the mail. Our 
folders are not guaranteed to make sales 
— but to give our agents every chance, 
Write for a sample set of these folders, 
Compare them with those you are now 
using. See for yourself whether you would 
rather have them work for or against you. 


BOSTON INSURANCE COMPANY 
OLD COLONY INSURANCE COMPANY 
87 Kilby Street, Boston, Massachusetts 








Similar problems to yours 
have arisen elsewhere. You 
may find the help you need 
oie <-) 0) ¢--1-sotabele mi dsbt-me)cor-tele 


zation. 
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CANADIAN TOBACCO LOSSES 





Steps Taken to Improve Underwriting 
Methods; Committee of Five 
Is Appointed 
At the invitation of the superintendent 
of insurance for Ontario and the On- 
tario fire marshal, interested insurers 
met in Toronto recently to discuss un- 
derwriting methods which might aid in 


preventing a repetition of the abnormal 
loss in tobacco fires in the province dur- 
ing the 1938-1939 season. 

Those present besides the superintend- 
ent and fire marshal were W. Robins, 
Provincial Service; D. N. Gair, Guardian; 
James Shanahan, insurance adjuster; J. 
K. Perrett, Ontario Flue-Cured Tobacco 
Growers Marketing Association; A. C. 
Wildman, Continental; D. A. ‘McRae, 
London & Lancashire ; C. H. Burger, 
Hand-in-Hand; Major. Howell Smith, 
Wawanesa; A. £ McDonald, Wawa- 
nesa; C. Eddy, Commerce Mutual; R. P. 
Woodcroft, Commerce Mutual; G. S. 
Pearcy, Universal Insurance Agency; J. 
Reid, Northern; J. J. Finnerty, Canada 
Security ; W. L: Esson, Sea; D. B. 
Stewart, Home; W. T. Freeman, Legal 
and General ; C. G. Hobson, Nationale of 
Paris: J. M. Weir, Hartford: A. & 
Woolley, Hartford; G. J. Aitken, Gore 
Mutual. 

After considerable discussion it was 
agreed to form a committee to draft an 
application form to be submitted at a 
later meeting for consideration and ap- 
proval, the use of which would be recom- 
mended to all insurers underwriting to- 
bacco risks. It was understood that this 
form was to be only the uniform mini- 
mum form, with any individual insurer 
allowed to add any additional questions 
desired. The members of the committee 
include Hartley D. McNairn, Ontario In- 
surance Superintendent, and Messrs. 
Gair, Pearcy, Smith and Drysdale. 
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Program Complete For 
Commissioners’ Meeting 


\T SAN FRANCISCO JUNE 21-23 





Business Sessions All Three Days With 
Golf Friday Afternoon; Ample 
Time to Visit Fair 





Preparations for the seventieth annual 
convention of the National Association 
f Insurance Commissioners in San Fran- 
cisco, June 21, 22 and 23, are rapidly 
nearing completion with assurance that 
those who attend will do important work 
and in between times be afforded oppor- 
tunity for recreation. ; 

Headquarters for the convention are 
to be maintained at the Fairmont Hotel, 
with overflow accommodations being pro- 
vided at the Mark Hopkins Hotel, just 
across the street, both hostelries being 
under the same management. By June 
1 advance reservations had been made 
for 450 rooms. There is assurance that 
the convention will be attended by in- 
sttrance commissioners from all the forty- 
eieht states, and from Alaska, Hawaii, 
Puerto Rico and Canada. Conferring 
with them will be executives of the 
major insurance companies. 


No Pamunkey Ceremonies 


The program has been outlined by 
Louis H. Pink, Superintendent of Insur- 
ance of New York, and chairman of the 
executive committee of the National As- 
sociation. It calls for Wednesday and 
Thursday, June 21 and 22, and the morn- 
ing of the following day to be devoted 
to business sessions, with the exception 
of the annual banquet to be held Thurs- 
day evening. The Pamunkey ceremony 
that has proved a happy event at pre- 
vious gatherings, and which was origi- 
nally scheduled for Wednesday evening, 
has been eliminated at the request of 
numerous commissioners who desire to 
have the maximum amount of spare time 
to visit the Golden Gate International 
Exposition, This will leave Wednesday 
and Friday evenings open for visits to 
Treasure Island, and Saturday, with all 
convention proceedings concluded there 
is to be Insurance Day at the exposi- 
tion. 

The program as mapped out will also 
leave Friday afternoon open for recrea- 
tion and it has been planned there shall 
be a golf tournament that afternoon, or 
those who do not favor golf will be taken 
on automobile tours covering principal 
points of interest in the San Francisco 
area. 

The wives of insurance commissioners, 
and of the insurance executives, are also 
to be elaborately entertained. An espe- 
cial feature will be a luncheon for the 
women under the great redwoods at 
Muir Woods, across the bay from San 
Francisco. 

The big welcome will start at four 
o'clock Tuesday afternoon, June 20, when 
the special train bearing Eastern and 
Midwest delegates arrives. Complete 
courtesies of three golf courses will be 


available. Committees of women will 
entertain the visiting ladies. News re- 


garding the importance of insurance will 
be disseminated over the radio. Mayor 
Rossi of San Francisco plans to give the 
visitors a big civic welcome. On Insur- 
ance Day at the exposition a special fea- 
ture will be musical selections by a 
choral society composed exclusively of 
Insurance men. During the evening of 
Insurance Day, June 24, Leland Cutler, 
bresident of the Golden Gate Interna- 
tional Exposition and himself an insur- 
ance man, has given assurance Treasure 
island will be displayed in all its glory. 


CORRECTION 


Due to an error the head over the 
‘tory of the Underwriters Golf Associa- 
on tournament in last week’s issue of 
The Eastern Underwriter stated that the 
ournement was held at the Raritan Val- 
fy Country Club. whereas it actually 
‘00k place at the Upper Montclair 
ountry Club, Upper Montclair, N. J. 
lhe 1938 Spring tournament was held at 
the Raritan Valley Country Club. 





Laboratories to Conduct 
Open House in Chicago 


Underwriters Laboratories will hold 
open house at Chicago for all persons 
connected with capital stock fire and 
casualty insurance companies on June 14 
and 15. Invitations are being sent to all 
companies, metropolitan 
agents and to associations, boards, bu- 
reaus and others connected with the 
business. Several unusual tests and 
demonstrations are being arranged by 
Secretary Curtis Welborn and his staff. 
Object of the two days’ open house, it is 
explained, is to tie up more closely with 
the advertising program of the National 
Bureau of Fire Underwriters and to ac- 
quaint insurance people with the work of 
the laboratories. 


MacDonald New Chairman 
Of Aviation & General 


supervising 





Alexander MacDonald has been ap- 
pointed chairman of the Aviation & 
General of London. Mr. MacDonald, 


who has been a director of the company 
since its formation in 1935, combines his 
duties with his principal office as general 
manager of the Royal Exchange and 
with his directorships of more than a 
dozen smaller insurance undertakings. 
He has been with the Royal Exchange 
for over thirty years, rising steadily 
during three decades to the highest 
executive post. For two years he was 
the corporation’s general manager in 
Canada. 

Viscount Knollys has become deputy 
chairman of the Aviation & General. 
He also has been on the board since the 
formation of the office. The original 
subscribers to the company’s capital 
were fourteen of the leading British in- 
surance officers. Lord Knollys, of 
course, represents the interests of the 
Emplovers’ Liability, of which he is 
managing director. 

The Aviation & General was the sec- 
ond office to be formed to cover flying 
risks. It was preceded in 1931 by the 
British Aviation, which was organized 
by a croup of nine British offices in con- 
junction with a number of Lloyd’s under- 
writing syndicates. 





OTTO D. JENNINGS DIES 


Otto D. Jennings, who was recently 
appointed state agent for Marvland Vir- 
ginia and the District of Columbia for 
the Automobile and Standard Fire of 
Hartford. died suddenly Saturdav night, 
June 3, in Washington. D. C. He was 
a graduate of the home office fire and 
casualtv training school of the Aetna 
Life Affiliated Companies, and had been 
a special agent for Automobile and 
Standard since 1935. Prior to that time 
he was a special agent for the Aetna 
Casualtv & Surety. 

The funeral was held Tuesday, Tune 
6. in Richmond, Va. Among those at- 
tending were Assistant Secretary T. D. 
Olmstead of the home office and Special 
Agent David FE. Basten of Washing- 
ton, D. C. 
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Stuart Ragland i 
Virginia Agents’ Ass’n 


5s1 AT ANNUAL CONVENTION 
Business Building Theme of Meeting 
With Speakers Stressing Various 
Lines to Be Developed 








Stuart Ragland of Richmond is the 
new president of the Virginia Associa 
tion of Insurance Agents. He was ad- 
vanced from the vice-presidency to the 
presidency at the for st annual con- 

ention held at the J Marshall Hotel 
Rick or rece \ Other officers 
elected are E. W. Barger, Waynesboro 
vice-] 1K Roger Clarke, Fredericks 
burg, treasurer. The new board of di 
rectors ¢ ises C. D. West, Jr., New- 
port News; Benjamin B. Burroughs 
Norfolk; E. T De] arnette, Richmond 
Te rry A. Burke, Apt pomattox; Rieves S$ 
Hodnett, Martinsville: T. H F x, Lynch- 


burg; T H. Shom 








Morrell Stone, Arlington; E. H 1 
Brist W. Owen Wilson, Richmond, 
past national president, was named na- 
tional c r Virginia 

Atten¢ he c on was the 
largest ry of the association. 
Registrations totaled 551. There were 





upward of 240 agents in attendance 
Credit for this fine showing in attend- 
ance was large jue Oscar H. West 
state mané for the association. Mfr. 
West, who has just rounded out his first 
full year in that | st, traveled approxi- 
mately 10,000 miles during the year call- 
ing on agents in all parts of the age 
and getting them interested in work of 
the associatior “he registration at this 
year’s convention exceeded by more than 
200 any previous attendance at a con- 
vention In making a report on his 
activities he said that the principal ob- 
jective in the coming year would be the 
organization of local boards. One board 
was organized during the past year. This 


was at Fredericksburg 


at Despite the fact 
that it is 


the youngest board in the state 
the Fredericksburg board was awarded 
the Bernard P. Carter trophy for the 
best work and most outstanding service 
during the vear 
Roger Clarke, a past 
state association, wh¢ 


president of the 
is considered one 
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P. Carter of Richmond, the report of $1,000 single limit automobile ACCiden: 
Retiring President J. D. Ewell stated, policy and the $500 residence burglar 
for pointing out the progress of the policy as important changes in the Ca 
consumer cooperative movement and ualty business. Experience thus ;, 
showing what that progress means to with the writing of the $1,000 single lng 





Foster Studio 


STUART RAGLAND. 


wires in this organization, 
Fredericksburg local. 


of the live 
is head of the 


Career of New President 


state 
Richmond 


asso- 


The new president of the 
ciatfon is a member of the 


local agency firm of Tabb, Brocken- 
brough & Ragland. He started out with 
the firm as an office boy in 1907 when 
the style of it was Blair & Tabb. He 
has long been prominent in the business, 
civic and religious life of the city. He 
is a past president of the Richmond 
First Club and a past chairman of the 
Inter-Club Council and is a former direc- 
tor of the Richmond Chamber of Com- 
merce. He has also been prominently 
identified for some years with the Ki- 
wanis Club. He is an elder in the 
Second Presbyterian Church. He has 
also been active for some years in af- 
fairs of the Virginia Association of In- 
surance Agents. Several years ago he 


served as chairman of the membership 
committee and did notable work in build- 
ing up the membership. He has also 
served on the membership committee of 
the National Association. 

A debt of gratitude is 


owed Bernard 


those who believe in the profit motive 
in business. The association closed - 
year with a total membership of 331, 


net increase of thirteen over the ae 
vious year 

The report recommended: (1) Forma- 
tion of local boards in every county, 


and town in the state; (2) adoption 
system in all local 


city 
otf co-extensive 


boards; (3) a standing committee to 
supply speakers and cooperate with 
credit men’s ass¢ ciation ; (4) seek co 


operation of those in authority to do 
away with all deviations in rates; (5) 
establishment of an insurance school 
sponsored by the association; (6) 
whole-hearted support of every mem- 
ber in continuance of the State Manager 
Plan. 
Resolutions 


A resolution was adopted at the clos- 
ing session requesting the Virginia de- 
partment to make available at reason- 
able intervals upon request of local 
boards or individual agents the service 
of a representative from the department 
to investigate any evils or irregularities 
that may arise in various sections of the 
state. If funds for this purpose were 
not available it was suggested that ap- 
plication be made to the proper authority 
for their allocation to provide this pro- 
tection to the responsible and legitimate 
insurance agents of the state. 

It was resolved that the department 
be further requested to have prepared 
and keep up to date an alphabetical file 
of the licensed insurance agents of the 
state classified by cities and towns of 
not less than 1,000 population and that 
these lists be available to all licensed 
agents from the respective communities 
upon request. 

With building business as the theme 
of the convention, members of the asso- 
ciation heard speakers who gave them 
pointers as to how to build up their 
business. John H. Eglof, supervisor of 
field service, casualty division of the 
Travelers, with “Cream-Milk-Skim Milk” 
as his subject, told them that changes 


that are taking place so rapidly in the 
business are all in favor of the agent 
with ambition to probe a little deeper 


than the cream. He pointed to the 
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policy, he said, shows that 89% of 4, 
policies written were on cars not py. 
viously insured and that 70% of they 
were bought by clerks, industrial wor. 
ers and business men in the low- -aVveray, 
income group. 

New methods and needs of the by. 
ness were outlined by Roy A, Duffy, 
Rochester, N. Y., in a talk on “Stregp. 
line Insurance.” The greatest need ; 
education. It is the duty of the agen 
he said, not only to educate himself by 
= educate the companies as to what ly 

doing and to educate his clients api 
the public in general. The agents shoyjj 
also take a course in public speaking y 


that he may be better able to presey 
his side of the case when he is call 
upon to make sable talks. 


Mr. Eglof in the course of his addres 
told the agents that the retrospectiy 
rating plan, a method whereby  ingy. 
ance is sold on the cost plus basis, hy 
put new life into the field of workmer' 
compensation insurance. The plan, } 
said, had been a success in thirty-on 
states in which it had been tried. He «. 
pressed the hope that it would soon 
tried in Virginia. 

Commissioner Bowles Speaks 

In a brief talk, George A. Bowl 
Virginia Commissioner, suggested thy 
world governments pattern conduct ¢ 
their fiscal affairs after that of “th 
greatest business institutions in s 
world-insurance companies.’ He 
the convention that practically all tk 
insurance companies are solvent wher 
as practically all the governments of th 
world are insolvent. 

Warning that the mounting cost 
national government and a tendency ti 
have political agencies substituted for in 
surance companies seems to be threzt- 
ening the insurance business as now & 
tablished was sounded by Thomas W 
Ozlin, chairman of the Virginia Stat 
Corporation Commission with supervision 
over the Virginia department. “Yu 
may think this is mere idle talk,” he 
said, “if so, ask the electric light ani 
power men, the transportation man ani 
your bankers as to what happened t 
them as a result of the small politic 
clouds of twenty years ago. You ma 
depend upon it that if this idea gains 
headway this great American institution 
called insurance will wither and die.” 

The principal —— at the final Fd 
sion was Larry J. Hardiman, Jr., Nor 
folk clothing merchant and a past be 
dent of the Virginia Association of Re 
tail Clothiers and Furnishers. Wit! 
“Style Changes in Insurance” as his sub 
ject, he told the agents: “Retailing te 
day of all types travels fast, the oli 
horse and buggy era is gone, and we 
must meet and conquer problems that 
face us. I tell you insurance agents t 
know your business better and arrange 
to meet competition with the same it 
ducements that your competitors at 


able to offer. You are justly entitled t 
all your local business and not simp) 
to that part of it that the reciproms 


and companies of that type leave to yo 
If it is possible for them to make mone} 
then in some way or somehow your stock 
insurance companies must meet this com 
petition. The only way to be prosper 
ous is by learning to incorporate nev 
methods in your business and to work 
with your fellow insurance merchants if 
solving these problems in which you have 
a mutual interest.” 


MD. GOVERNOR NAMES ROLOSON 

Gov. Herbert R. O’Conor of Marylan¢ 
has appointed a committee to study po 
lice in Balti- 


pay, pensions, rank, ete., 
more with the view of recommending 2 
program that will eliminate the large 
number of bills dealing with these sub- 
jects that reach each session of the 
Maryland General Assembly. He 1a 
named Charles H. Roloson, Jr., one 


the members of the group. Mr. Roloso®. 
who is president of the Central Insurance 
Co., is prominently identified with civic 


activities. 
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Illinois State Fund Now Unlikely; 
Investigating Palmer's Activities 
By George Applegren 


Director of Insurance Ernest Palmer, 
of Illinois, confined to his home at 
Springfield by a streptococci infection, 
missed the legislative hearings at Chi- 


cago recently. Legislators took oc- 
casion, in his absence, to roam all over 
the reservation and dig into various 


matters. 
Outcome of the Crowley house com- 


mittee on the proposed state fund was 
an agreement to amend the insurance 
code lifting public schools and other pub- 
lic buildings from the mandatory rate 
clause. This will bring back competitive 
bidding, which a dozen or more school 
officials testified passed out of the pic- 
ture when the code went into effect. 
Agreement to do this was reached 
when Deputy Frank W. Young told the 
committee the department would not ob- 
ject to such an amendment. What was 
taken to be accord with the move was 
also given by Dick Skaer, rating super- 
intendent for the Chicago Board of Un- 
derwriters, for Cook County and by C. 
O. Soderstrom, manager of the Illinois 
Inspection Bureau, and Ray Matson, as- 
sistant manager, who were in the room. 
This virtually killed all further thought 
for a state fund for insuring these 
buildings. School officials had com- 
plained that their rates for the same 
coverages were increased in some cases 
as much as 300% under the code which 
decreed mandatory rates for all. 


No Rebating Discovered 


The Searcy committee, which had re- 
ceived powers “not limited” indicated 
clearly that it intends to drag into the 
limelight the functions, etc., of every rat- 
ing office in the state. Item of rules al- 
leged permission by the department for 
individual companies to go their own 
ways were also brought out. This com- 
mittee was formed originally to investi- 
gate charges against the Chicago Board 
that it permitted rebating to preferred 
clients. So far it has failed to bring 
any such evidence to light. It is not 
likely that it will get far in this direc- 
tion, due to the board’s stringent rules 
applying to this practice. 

May 26, therefore, the committee called 
Jay S. Glidden, Chicago Board manager, 
back to the stand. After a bit of pre- 
liminary sparring, Senator Keane 
broached the personal property floater 
issue. He succeeded in getting from Mr. 
Glidden a statement that when the 
board recently relinquished jurisdiction 
over p.p.f. rates it relinquished a juris- 
diction over which it had no right to 
have control. 

Sudden switch in the questioning was 
taken when Deputy H. A. Miller, head 
of the department’s automobile depart- 
ment, was testifying. Mr. Miller was 
questioned briefly about the new inland 
marine floater bureau and was_ then 
asked as to the department’s manner of 
handling automobile matters under the 
business and non-business classification. 
Senator Keane brought out that Mr. 
Miller was formerly employed by the 
North America group and questioning 
was to the effect whether, after approv- 
ing rates for business and non-business 
use, Mr. Miller had approved separate 
rates for Indemnity Co. of North Amer- 
ica and one other company to deviate 
from the classification. When Mr. Miller 
professed not to know whether Indem- 
nity Co. of North America’s rates were 
based on useage classification Senator 
Keane declared that Thomas H. Cass, 
Superintendent of the automobile de- 
partment at the company’s home office 
would be asked to appear before the 
hearing of the committee held May 25 
at Springfield. 

From automobiles the committee dug 
some into non-profit hospitalization 
companies. Under questioning Frank W. 

oung expressed belief that these com- 
Panies are in the insurance business and 
Should be under supervision of the de- 


partment as to their actuarial solvency. 

That the multiple investigations which 
are going on and which are _ pending 
are aimed to discredit Mr. Palmer is 
becoming common talk in insurance 
circles. It is no secret that there is 
personal feeling by certain prominent 
solons in both houses. Basis of much 
of the interrogating, it is evident, is in- 
creased costs of some lines where the 
department has maintained rigid regard 
for the “reasonableness” of rates. The 
“ounning” is also against certain mem- 
bers of Mr. Palmer’s staff, and effort 
will be made to show that favoritism 
has been given, 


Gittinger Made President 


Texas Agents’ Association 
Frank C. Gittinger, Rohde & Gittinger, 
San Antonio, was elected president of the 
Texas Association of Insurance Agents at 
its annual convention in Waco, May 18 and 
19. K. C. Withers, Beaumont, was elected 
vice-president and Drex. G. Foreman, Fort 
Worth, was continued as executive secre- 
tary. The membership reelected Ben Cal- 
houn of Houston and Joshua Morriss of 
Texarkana to the board, and added Henry 
Thomson of Amarillo. Willard Brown of 
Corpus Christi, was elected chairman of 
the legislative committee. 

The association went on record as favor- 
ing close cooperation between the com- 
panies, the Board of Insurance Commis- 
sioners and the association to solve com: 
mon problems with greater facility. The 
association opposed the practice of direct 
solicitation by companies and condemned 
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the practice of some hail writing com- 
panies appointing farmers having large 
fields to insure and other persons engaged 
in almost every line of endeavor. 

Payne Midyette, Tallahassee, Fla., mem- 
ber National Association executive com- 
mittee, and John H. Eglof, supervisor of 
agency field service, Travelers, were 
among the principal speakers. 


HEAR JOHN B. CONTRUM 

One of the largest meetings ever held 
by the. Binder Club of Baltimore took 
place at the Merchants Club on June 1 
hen the principal speaker was John B. 
(ontrum, who recently became Commis- 
sioner of Insurance for Maryland. 
thomas B. Streett, president of the club, 
presided at the gathering, which was 
the last one for the present season. 
Cooperation by the insurance men was 
requested by Mr. Gontrum, who was 
given a varm welcome by the sixty or 
more club members present. 
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Auto Underwriters Ass'n Fixes 
New Rules for New York District 


The National Automobile Underwrit- 
ers Association has adopted a new pro- 
gram for use in the New York metro- 
politan district. Control of acquisition 
costs and a top commission of 35% has 
been fixed. On property damage risks 


the commission limit is 25% with 10% 
contingent. Brokerage on property dam- 


age is 20% Following are the new 
rules: 
“New York metropolitan district— 


Definition of territory: The Borough of 
Manhattan, the Borough of Brooklyn, in- 
cluding the First Ward of the Borough 
of Queens (Long Island City) and that 
part of the Borough of the Bronx lying 


west of the Bro mx River in | the city and 
state of New York and the counties of 
Hudson and Essex in the state of New 
Jersey. 

“Number of representations and com- 
pensation pay able: (1) Each company 
may have two principal offices * * *. 
Compensati n t ‘ licensed agent 
of the company as a principal 
office shall not C 1 property 
damage and 35% on all other classes, 





plus 10% contingent commission in ac- 
cordance with the formula of the New 
York Fire Insurance Exchange, except 
that on finance business the maximum 
compensation shall be W% as provided 
in Section VIII hereof. 

“No principal office shall allow or pay 
compensation to any other agent or 
broker in excess of that stipulated in 
paragraph 3 below. Such principal offices 
shall maintain ag * principal place of 
business within the New York metro pol- 
itan district (as defined above) exclu- 
sive of the First Ward of the Borough 





of Queens (Long Island City) and the 
counties of Hudson and Essex in the 
State of New Jersey but of its total of 
two principal offices no company may 
maintain more than one such principal 
office in any of the following districts: 
se sommg: No. 1, Borough of Manhattan 
below Canal Street; district No. 2, Bor- 
a of Manhattan above Canal Street 
and the Borough of Bronx (west of the 
Bronx River); district No. 3, Boroug 


of Brooklyn. Branch offices existing as 
of the date these amended rules are ap- 
proved may be continued provided the 
company does not now operate or her 


after appoint an agency as a principal 
office in district No. 1, 2 or 3 
Recording Agents 

“1. In addition to the ‘principal of- 





Action by Insured Wife 
As Owner of Automobile 


A wife parked her automobile in de- 
fendant’s parking lot. Defendant’s agents 
placed it near the public street, leaving 
the ignition key in the car. While so 
parked it was stolen, and while in the 
hands of the thief wrecked and dam- 
aged. It was insured against theft. The 
insurance company had it repaired and 
returned it to insured. The company 
and the insured brought suit against the 
parking lot owner, the former for the 
cost of repairs, the latter for loss of 
use of the car. The Texas Court of 
Civil Appeals, Rhodes v. Talliaferro, 119 
S. W. 703, reversed judgment for plain- 
tiff and remanded the case for a new 
trial because there were no allegations 


in the petition that the car was the 
separate property of the wife or that 
the husband had refused or neglected 


to prosecute the suit or join his wife 


in the action. The petition had appar- 
ently ignored the husband’s possible 
community interest in the cause of 
action. 


ACCOUNTANTS OUTING JUNE 13 
_ The Insurance Accountants Associa- 
tion of New York will hold its annual 
outing next Tuesday, June ~~" at Briar- 
cliff Lodge, Briarcliff Manor, N. Y. 


fices’ provided for above, each company 
may have approved recording agents 
* * * or approved branch offices located 
as follows: 

Ward of the Borough of 
one recording agent. 


recording agents re- 
shall not exceed 25% 


“(a) In the First 
Queens (Long Island City), 
Compensation payable to 
ferred to in this paragraph 


on property damage and 30% on all other 
classes. 
“(b) In the County of Hudson, N. J., three 


agents or one branch office and two 
agents. Compensation payable to such 
gents shall not exceed 25% on prop- 
ge and 30% on all other classes. In 


recording 
recording 
recording 
erty dam: 





addition a company may have other recording 
agents in Hudson County, N. J., whose com- 
pensation shall not exceed 20% on property 


1 on all other classes. 


of Essex, N. J., two re- 
cording agents or one branch office and one 
recording agent. Such recording agents and 
such branch office shall maintain their principal 
places of business in the City of Newark. Com- 
pensation payable to such recording agents shall 
not exceed 25% on property damage and 30% 
on all other classes. 


amage and 25% 


“(c) In the County 






“In addition a company may have other re- 
cording agents in Essex County, N. J., whose 
compensation shall not exceed 20% on property 
damage and 25% on all other classes. a 
company shall maintain in the city of Newark, 
N. J., a home office or an approved depart- 
mental office, and such office shall accept au- 
tomobile business over its counter, such repre- 
sentation shall take the place of the branch 
office permitted for such company in the city 


of Newark referred to in the first 


of this section. 


paragraph 


“3. Compensation payable to all other agents 
and brokers in the Boroughs of Manhattan, 
Brooklyn and part of the Borough of Bronx 


lying west of the Bronx River, and in_ the 
First Ward of the Borough of Queens (Long 
Island City): 20% on property damage and 


25% on all 
able to all 
counties of 
20% on all 

“4. The 
partment by 
manner the 
prescribed.” 


other classes. Compensation pay- 
other agents and brokers in the 
Hudson and Essex in 
classes. 


New Jersey: 
operation of an underwriters de- 
a company shall not extend in any 
limitation of representations herein 


Lack of Unity in Fighting 
Fire Blamed For Paris Loss 


A sister ship to the 82,423-ton Nor- 
is being designed, according to 
an announcement by M. de Chappede- 


mandie 


laine, French minister for mercantile 
marine, during the Senate debate on 
the loss of the Paris. The new liner 


is to be called the Bretagne, and her 
keel will be laid in 1940. A frank state- 
ment on the loss of the Paris was made 
by M. de Chappedelaine. He declared 
that the ship had capsized and sunk be- 
cause she was filled with water by the 
hoses—due to lack of coordination of 
the fire-fighting efforts and absence of 
suitable apparatus. 

“The two captains of the ship,” he 
continued, “were not told of the fire 
until three hours after it had broken 
out, although both were on the tele- 
phone—because no one knew upon whom 
the duty devolved of informing them. 
The head of the safety squad—who was 
primarily responsible for the safety of 
the ship while in port—heard nothing 
until five hours later. Orders were 
given by five different organizations. 
The engineers left the ship at 5 am, 
in the belief that the danger was over; 
yet at 8 am. the Paris capsized.” 

M. de Chappedelaine explained that 
none of these large ships could be in- 
sured at their replacement value, as the 
premiums were too high. Fires in re- 
cent years, he added, allowing for the 
insurance money received, had _ cost 
550,000,000 francs. 


AETNA BUYS BUILDING 


The Aetna Fire has purchased the for- 
mer Aetna Life home office building in 
Hartford for $700,000. This indicates 
the company plans to remain in the busi- 
ness section of the city. 








Taxation of Fire and Casualty 
Insurers in Canada is Increasing 


Taxes paid directly by fire and casu- 
alty insurance companies operating with- 
in the Dominion of Canada are mounting 
steadily and when the final figures for 
1938 are available it is expected that a 
new high record will have been estab- 
lished in taxation. The previous high 
was made in 1936 when the ratio of taxes 
to earned premiums was 5.54%. This 
figure was shaded slightly in 1937 at 
5.17%, but expectations are that the 1938 
figure will vary between 5.55% and 5.60%. 
Apart from that, the outinels for 1939 
is not any too encouraging at present, 
due to mounting government debt, the 
increasing deficit of the government- 
owned Canadian National Railways and 
still serious relief situation. 

Taxation of fire and casualty insurance 
companies in Canada have followed a 
trend which parallels that of industrial 
corporations and banks. Taxes paid by 
these companies and reported to the Fed- 
eral department of insurance have grown 
from $2,500,359 to $3,679161 in 1937 and 
a preliminary estimate of the 1938 figure 
is in the neighborhood of $3,750,000. This 
would represent an increase of close to 
50% in the nine-year period in the tax 
burden of these institutions. 

On top of that, with the multiplicity 
of taxes imposed by the provinces and 
the majority of the municipalities there- 
in, either in the shape of fixed license 
fees or premium levies with a fixed mini- 
mum, a fire and casualty company op- 
erating in Canada which does not write 
a fairly substantial volume of business 
is almost certain to pay out in taxation 
more than it is likely to show in under- 
writing profits. 

Taking the province of Quebec for ex- 
ample, fire and casualty companies must 
pay to the provincial government an an- 
nual license fee of $165; a corporation 
tax of 1% of premium income with a 
minimum of $250; an additional tax of 
2Y%4% on profits earned within the prov- 


ince; a levy of one-fourth of 1% on 
gross premiums as a fire prevention tax. 
In the province there are fourteen mu- 
nicipalities which impose a business tax 


based on rental value of the property 
occupied. 
There are thirty-seven municipalities 


which impose flat business taxes ranging 
from $5 to $500 yearly and a company 
which transacts fire and casualty busi- 
ness in all of these communities would 
have to pay out total taxes of between 
$1,250 and $1,500. In addition, the city 
of Montreal collects a tax of 1% on fire 
insurance premiums collected within its 
borders, with a minimum of $200 and a 
tax of $200 on casualty business; other 
special taxes are also imposed by this 
city. 

Besides all the taxes enumerated above 
it is estimated that the recent revision 
in the province of Quebec corporation 
tax will about double the amount of taxes 
paid to the province by fire and casualty 
companies. 
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Criticizes London Acceptance of 
Low Premiums on Foreign Vessels 


Presiding at the annual meeting of the 
Planet Assurance, Lord Essendon again 
called attention to a problem referred 
to by him in previous recent speeches— 
that of the acceptance by the London 
marine market of reinsurances on for- 
eign vessels at low rates and on policy 


conditions determined by the_ original 
foreign underwriters. Lord Essendon 
spoke not merely as a marine_ office 
chairman, but also as a leading British 
shipowner, and his remarks therefore 
had a double point. Dealing with this 
important problem, he said: 

“On another occasion recently I have 
referred to the desirability of rectifying 
the anomalous conditions under which 
foreign vessels are frequently able to 
obtain, either by way of reinsurance or 
in policy conditions, better cover from 
London underwriters than is obtainable 
by comparable British vessels. Since 
those remarks were made I have read 
in the press what appears to be an ex- 
pert criticism to the effect that the 
agreements between underwriters aim at 
rating all vessels on their merits irre- 
spective of flag, and that increases in 
premium are adjusted on a sliding scale 
as with the past history of the 
risk, 

“If that were literally correct it would 
provide an almost ideal basis for under- 
writing, but unfortunately it is not so, 
and my remarks referred to instances 
which are occasionally experienced in 
the market of London underwriters ac- 
cepting reinsurance of foreign flag ves- 
sels at low rates and on policy condi- 
tions which are not fixed here but are 
determined by the original foreign un~ 
derwriters. As an example, the B. N. A. 
Warranty may be excluded from the for- 
eign ship insurance without extra pre- 
mium and the risk largely reinsured in 
London, whereas as a general rule an 
extra premium is required to cover the 
B. N. A. Warranty on British vessels. 

“IT appreciate fully that this is a diffi- 
cult matter for underwriters, but, speak- 


ing as a shipowner as well as your 
chairman, I can assure you that there 
are many occasions on which foreign 
vessels are able to accept a freight at a 
rate which is not acceptable to a British 
vessel because of their better insurance 
conditions, notwithstanding that it is 
frequently found that the bulk of the 
insurance on such foreign vessels is 
placed in the London market under re- 
insurance arrangements. It is to mat- 
ters such as these that I think under- 
writers might reasonably devote some 
time and attention.” 
Protests Huge Gold Shipments 

Another prominent chairman, Arthur 
M. Walters of the Phoenix, made the 
following comments on the marine sit- 
uation at the Phoenix annual meeting, 
which was held simultaneously with that 
of the Planet: 

“War risks on cargoes at sea have 
given us considerable anxiety for some 
time, in view of the disturbed state of 
Europe. The peace-time scheme of the 
war risk pool, giving with the backing 
of the government cover for king’s en- 
emy risks, is a great safeguard not only 
for insurance companies but also for 
the assured, who can now make forward 
commitments with the knowledge that 
there will be no short cancelling notice 
which has hampered trade in the past. 

“The danger of unlimited shipments of 
specie on any one liner has called for 
strong criticism from chairmen other 
than myself, but I should like to add 
my protest of the danger not only to 
the insurance companies, but to the com- 
munity as a whole. If one of these 
liners were lost with a hugh shipment 
of specie on board, the necessity of 
financing the loss of the liner and the 
specie would have a very serious effect 
and the sale of securities to meet the 
loss might result in considerable depre- 
ciation of values. It is not altogether 
in the hands of the insurance world to 


put this right. It is equally the in- 
terest of bankers and others to see 
whether something cannot be done to 


limit the amount shipped by each vessel.” 


Lloyd's Register Reports Gain 
In Shipbuilding in First Quarter 


The quarterly returns of Lloyd’s 
Register show that there were being built 
throughout the world at the end of 
March 2,703,667 tons of merchant ship- 
ping, of which 22% was being con- 
structed in Britain and 78% in other 
countries. The quarterly total for the 
world was more by 34,803 tons than at 
the end of December, and it exceeded 
any figure recorded between June, 1930, 
and June, 1937. These figures take no 
account of Russia, from which no re- 
turns have been received, and complete 
information is not available for Spain. 
Apart from the United Kingdom, the 
countries in which the largest amount of 
shipping is being built are the United 
States (420,931 tons), Germany (381,304 
tons), Japan (306,745 tons), Holland 
(242,688 tons), and Italy (216,970 tons). 

Work was started abroad during the 
quarter on 656,845 tons, an increase of 
169,521 tons, and 532,383 tons were 
launched, an increase of 68,514 tons. 
During the same period work was start- 
ed in Britain in 71,156 tons, a decrease 
of 16,476 tons on the total for the De- 
cember quarter. Of the shipping being 
built abroad 530,308 tons, equivalent to 
25.2%, were intended for registration 
elsewhere than in the country of con- 
struction, including 165,303 tons for Nor- 
way and 133,548 tons for Britain and 
Ireland. About 18% of the work in 
hand in British yards was intended for 
registration abroad. 

There were being built throughout the 
world at the end of last month eighty- 
seven oil tankers of 1,000 tons gross 
each and upward, totaling 753,449 tons. 
Of these, sixteen vessels of 139,391 tons 
were being built in Great Britain and 
Ireland, fifteen of 148,700 tons in the 
United States of America, ten of 92,100 
tons in Sweden, ten of 90,762 tons in 
Germany, ten of 81,000 tons in Holland, 
and nine of 77,550 tons in Italy. 

The Larger Vessels 

The vessels being built throughout the 
world included seventeen steamers and 
forty-six motor-ships of between 8,000 
and 10,000 tons each; thirteen steamers 
and forty-two motor-ships of between 
10,000 and 20,000 tons; two steamers and 
two motor-ships of between 20,000 and 
30,000 tons; and four steamers each ex- 
ceeding 30,000 tons. 

Of the 596,903 tons under construction 
in Great Britain and Ireland at the end 
of March, 332,971 tons consisted of 
motor-shipping. At the same date the 





Insurance Company Allowed 


To Join in Assured’s Suit 


An automobile insured by the Home 
against collisions was struck by a truck 
and damaged. The Home paid the in- 
sured $125 under the policy as part dam- 
ages to the car. The insured and the 
Home sued the driver of the truck in 
the Arkansas courts for $200, the sum of 
the Home’s payment and $75 claimed by 
the insured as loss and damage suffered 
by him in excess of that payment. The 
trial court struck the Home’s name from 
the complaint on the ground that it was 
not a proper party to the suit. The 
Arkansas statute, with certain exceptions, 
Tequires every action to be prosecuted 
in the name of the real party in interest. 

On appeal the Arkansas Supreme Court 
held, Home et al. v. Lack, 120 S. W. 2d. 
355, that the insurance company, having 
Paid $125, the amount due under the 
Policy, had that much interest in the 
suit, although there was no evidence of 
any assignment of the claim by the in- 
sured. The insured had also a cause of 
action for damages claimed to be $200. 
Each was interested in the subject of 
the action and each might have brought 
a separate action but the court held there 
was no reason for requiring separate 
suits to be brought and reversed the 
Judgment with directions to proceed with 
the trial of the case. 


New Jersey Law on Financed Cars 


To assist him in preparing adequate 
regulations governing the writing of au- 
tomobile insurance on financed cars Dep- 
uty Insurance Commissioner C. A. Gough 
of New Jersey has requested insurers 
writing such business to supply him 
with copies of master policies, certificates 
of insurance, rate schedules and other 
data. A new statute, Chapter 74, Laws 
of 1939, relating to this type of insur- 
ance, goes into effect September 1. 

The law provides that any policy cov- 
ering financed automobiles, whether mas- 
ter policy or an individual contract, shall 
contain essentially the same provisions 
as policies issued upon automobiles, and 
any certificate issued in connection with 
a master policy shall contain such pro- 
visions of the master policy as the Com- 
missioner of Banking and Insurance shall 
require. Every master policy, individual 
contract or certificate of insurance cov- 
ering financed automobiles shall state 
the perils insured against, limits of cov- 
erage and premiums applicable to each 
such peril. 

Master policies must contain a provi- 
sion that there shall be delivered by the 
insurer to the owner or purchaser of a 
financed automobile a certificate not less 
than twenty days after the effective date 
of the insurance. Master policies must 
contain a provision that in the event of 
the cancellation of the insurance repre- 
sented by the certificates, “evidence of 


the payment of the return premium to 
the purchaser or owner of the automobile 
covered by such insurance as his interest 
may appear must be presented to the 
insurance company before payment of 
the return premium is made to the pol- 
icyholder.” 


Payment of Dividends 


Master policies or individual contracts 
issued by mutuals or other companies 
writing participating policies shall con- 
tain a provision “that any dividend ap- 
portioned thereto shall be paid to the 
purchaser or owner and the policyholder 
as their respective interests may appear.” 

Under the new law no distinction may 
be made in premiums or dividends be- 
tween policies covering financed auto- 
mobiles and policies covering other au- 
tomobiles. Certificates may be issued or 
delivered in New Jersey only in connec- 
tion with master policies issued or deliv- 
ered in that state. Certificates under 
master policies and individual contracts 
shall be delivered by the insurer to the 
purchaser or owner. The commissioner 
is empowered to issue, amend, supple- 
ment and rescind regulations which, in 
his judgment, are necessary to enforce 
requirements of the act. The commis- 
sioner also has power to revoke the 
authority to issue policies upon financed 
automobiles in New Jersey of any com- 
pany violating provision of the act. 


motor tonnage being built abroad at 
1,285,154 tons exceeded the steam ship- 
ping by 501,890 tons. There were being 
built throughout the world 1,236,141 tons 
under the inspection of Lloyd’s Register. 
Of this total 540,780 tons were under 
construction in Great Britain and Ire- 
land, representing more than 90% of 
the shipping being built there, while 
695,361 tons were being constructed 
abroad to the inspection of the Register. 





French Government Moves 
To Cut War Risk Rates 


The French government has taken 
steps to reduce premiums on marine war 
risk insurance on cargoes. These :ates 
have risen so greatly of late as to con- 
stitute a handicap to importers and ex- 
porters. 

A government decree provides that all 
insurance contracts against marine risks 
of civil and foreign war must henceforth 
be reinsured 1lw%. ‘This reinsurance 
will be with a group of French com- 
panies constituted for the purpose. Any 
liabilities incurred under these contracts 
aiter a deciaration of hostilities (or even 
betore, if the action leading to the loss 
is connected with subsequent hostilities) 
would be borne by the state. 

The reinsurance group will be gov- 
erned by a board appointed by the of- 
fices adhering to the gioup and is sub- 
ject to control by the state, whose rep- 
resentatives will participate at the meet- 
ings. 

Premiums are divided into two parts, 
the first fixed by the board and the sec- 
ond by munisterial order on the advice 
of an advisory commission. The pro- 
ceeds of the second part of the premium 
go to the treasury. A state oider will 
also establish the brokerage rates. 

The reinsurance plan closely follows 
similar measures taken in Britain in 
April. It constitutes a complement to 
the general provisions for state insur- 
ance againsts marine war risks recently 
adopted in France. 





Damages For Breach 


Of Agreement to Insure 


Action was brought by the purchaser 
of an automobile on the installment plan, 
the amount to be paid including a pre- 
mium for fire insurance, for damages 
for failure to keep the fire insurance in 
force. The contract was discounted with 
a finance company by the defendant. 
This finance company took out fire in- 
surance protecting plaintiff against loss 
for the full value of the car. Plaintiff's 
petition alleged that defendant advised 
him that it would refinance his contract 
and reduce his payments thereon by pur- 
chasing the contract from the finance 
company; that plaintiff agreed to this 
on condition that fire policy be kept in 
force and to this the defendant agreed; 
that the defendant refinanced the con 
tract and caused the fire policy to be 
cancelled, leaving plaintiff unprotected, 
and that the car was shortly afterwards 
destroyed by fire. The petition sought 
recovery of the amount which would 
have been paid to the plaintiff if the 
policy had not been allowed to lapse 
The Georgia Court of Appeals held, 
North American Loan & Savings Ass'n, 
Inc. v. Dykes, 198 S. E. 831, that the 
petition stated a cause of action for tort 
and that the trial court properly ove: 
ruled a demurrer to the petition. 

C. W. PEARCE WITH HOME 

Charles W. Pearce has joined the 
Home of New York as special agent in 
Florida with headquarters at Jackson 
ville. A graduate of Davidson College, 
North Carolina, where he was prominent 
in baseball and football, he entered in 
surance in his father’s office at Plant 
City, Fla. Before his affiliation with the 
Home he operated his own local agency 
at Charlotte, N. C 
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Cos. Beat Record Getting 
N. Y. Auto Data in June 2 


PALMER OF ILL. UNDER FIRE 
N. Y. Committecs Announced; Highspots 
of Week’s Developments in Rate 
Reduction Situation 


Eyes focused this week on auto rate 
reduction developments principally in 
New York State and Illinois although 
the situation in vther sections was 
watched closely. Here’s what had hap- 


pened as the week drew to a close: 


Resolution introduced in night session 
of Illinois legislature on Tuesday by 
Representative L. D. Crowley, Peoria, 
sought an investigation into the conduct 
of the State Department of Insurance 
in the recent filing of automobile B. I. 
& P.D. rates. The resolution charges Di- 
rector of Insurance Ernest Palmer with 
playing the roll of “instigator” in fo- 
menting a rate war between companies, 
which, if continued, is certain to result 
in the failure of many small though 
otherwise sound companies. It sets forth 
that the Department has on numerous 
occasions “violated its authority” and 
mentions utterances made by Rep. Crow- 
ley during the State Fund hearings in 
Chicago that Director Palmer has powers 
under the code which can force com- 
panies to accept this ruling under fear 
of oppressive investigations. 

N. Y. Experience Being Compiled 

The record-breaking speed with which 
sixty-one stock casualty companies writ- 
ing private passenger car business in 
New York State napeinied to the call 
by Superintendent Pink to file its ex- 
perience by June 1 will be long remem- 
bered. Every company had been heard 
from by June 2 and four days later 
statisticians of the National Bureau of 
Casualty & Surety Underwriters com- 
pleted the auditing of this experience. 
7 sil required embraced results 
of the three most recent policy years, 
1936-38 inclusive, with losses reasonably 
valued for all accidents occurring up to 
December 31, 1938. Usually the com- 
panies have until July 1 to collate this 
data but the date was moved ahead a 
month by Superintendent Pink. In 


view of the heavy statistical program 
carried on by the home offices during 
the Spring months the response to his 


request is considered amazing. 

Bureau statisticians are now awaiting 
corrections and possible omissions and 
errors in the experience filed and as soon 
as this data is received the material will 
be tabulated and combined with that of 
the non-stock carriers who are reporting 
their results to the Mutual Rating Bu- 
reau. The two rating bureaus will col- 
laborate through committees in a review 
of this data and the New York Insur- 
ance Department has been invited to be 
represented at committee conferences. 
These, however, are not expected to 
start until after the Fourth of July. 

The hope is expressed that the experi- 
ence will point to a reduction in rates 
for New York State motorists so that 
they may profit by the bureau’s new 
program effective now in_ thirty-nine 
other states 

New York Committees Appointed 

The following companies—both regular 
members and N. Y. St. service sub- 
scribers—are serving on the National 
Bureau’s committee: American Surety, 
W. E. McKell; Travelers, Jesse W. Ran- 
dall; United States F. & G., Joseph F. 


Matthai: Indemnity Co. of North Amer- 
ica, John A. Diemand, and United 
States Guarantee, J. J. Magrath. 

The committee selected by the Mutual 
Rating Bureau consists of: American 
Mutual Liability, Liberty Mutual. (Amer- 
ican) Lumbermens Mutual Casualty, 


Forming Running Mate 
For Zurich in U. S. 


GEN’L INDEMNITY & CASUALTY 





To Specialize in Writing Steam Boiler, 
Electrical Machinery, Fidelity Bonds; 
$1,000,000 Capitalization 

Spot news of the week is that the Zur- 
ich General of Switzerland is forming an 
American running mate to be known as 
the General Indemnity and Casualty Co. 
of America which will be chartered to 
write practically all classes of casualty 
insurance but will specialize in the fields 
of steam boiler, electrical machinery and 
fidelity bond insurance. The new com- 
pany will enable the Zurich to round out 
its available facilities to brokers + and 
agents in the casualty, bonding and fire 
insurance fields. The fire company, the 
Zurich Fire of New York, was organized 
in 1929. 

The General Indemnity and Casualty 
Co, of America will have a capitalization 
of 10,000 shares of $100 par value, making 
$1,000,000 with $500,000 paid-in surplus 
under a charter applied for in the State 
of New York. Officers of the company, 
it is expected, will be drawn from the 
ranks of the Zurich General whose top 
man in the United States is Neville Pill- 
ing. His key men are Harry H. Fuller, 
deputy manager, and Carl L. Kirk, as- 
sistant manager. 

Proposed directorate of the new com- 
pany consists of William H. Hotchkiss, 
John S. Breckenridge and Alfred W. 
Andrews, attorneys; Lawrence M. Cath- 
les, president-treasurer, North American 
Reassurance Co.; Bernon S. Prentice, 
partner in Dominick & Dominick, in- 
vestment brokers; R. M. Naef and A. 
Sprecher, respectively general manager 
and a manager of the Zurich in Switz- 
erland; A. W. Collins, Neville Pilling, 
H. H. Fuller and Carl L. Kirk, U. S. 
officials of the Zurich, and William G. 
Minner and C. A. Barnett of Minner & 
Jarnett, Inc., metropolitan New York 
managers of the company. 

The Zurich General has been writing 
business in the United States since Jan- 
uary, 1913, this being its twenty-sixth 
anniversary year. 








Merchants Mutual Casualty and Utica 


Mutual. ; 

Oklahoma Looks Like a Stalemate 

The situation in Oklahoma looks like 
a stalemate. The state insurance board 
ordered the bureau to put its new pro- 
gram into effect June 1 despite A. 
Spottke’s plea for a month’s time in 
which to compile the experience—to see 
whether it justified the rate reductions 
desired. Having thirty days in which to 
appeal such an order the bureau took no 
action this weck. What will happen next 
is anybody’s guess. 

Every Co. for Itself in Minn. 

In Minnesota, following last week's 
excitement, the eighty or more com- 
panies writing private passenger car cov- 
erage settled down to retaining business 
on their books and adding more where 
they could. Within a few days after 
the National Bureau went ahead and 
filed its new program in this state, non- 
bureau, mutual and reciprocal companies 
began ‘filing new rates to meet the bu- 
reau setup. 

None of these new filings, including 
the bureau’s, has been approved by In- 
surance Commissioner Frank Yetka. 
Some parallel the rates of bureau com- 
panies without making any restriction as 
to mileage or use of the car; also with- 
out the bureau’s added reduction for 


safe driving. 

Motorists are capitalizing on the situa- 
tion to drive as sharp bargains as pos- 
switching is being 


sible. Considerable 
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Physicians Study Ins. Plans 
At Atlantic City Meetings 


Four groups of physicians are meeting 
in Atlantic City this week, the American 
Neurological Association, the Medical 
Society of New Jersey, the New Jersey 
State Homeopathic Medical Society and 
the New Jersey Hospital Association. 
The theme for sessions of the hospital 
group is the service plan now being op- 
erated in several metropolitan centers, It 
is expected that the Medical Society of 
New Jersey will go on record against 
Senator Wagner’s proposed national 
health act. The society’s house of dele- 
gates has before it a medical service 
plan for low income groups, which has 
been approved by the board of trustees. 

Speakers at the hospital group session 
included Dr. R. C. Buerki and Dr. C. 
Rufus Rorem, Chicago, both members of 
the American Hospital Association’s 
commission on hospital service; also Dr. 
J. Albert Durgon and Dr. C. R. Burnett, 
Newark, N. J., members of the Hospital 
Service Plan of New Jersey. 

On Wednesday the Medical Society 
of New Jersey voted to establish an ex- 
perimental vountary medical care insur- 
ance plan after condemning U. S. Sena- 
tor Wagner’s national health bill. 





No. of Classes for Which Rates Are: 


Industry Group Decreased Increased 


Manufactuing ...... 358 24 
Contracting: ....0: <<. 61 16 
SS One 6 4 
Domestic servants. . 0 4 
FA OPROF oak ccwecss 144 25 

: See 569 3 





reported due in part to the eagerness of 
local agents to get more business. 

The Travelers has arranged a series 
of schools in various parts of Minnesota 
to acquaint its agents with the new rat- 
ing program. St. Paul and Minneapolis 
branch officials called their agents in for 
instruction this week. The week of June 
19 John Eglof, supervisor of agency field 
service, will conduct schools on both the 
auto rate program and retrospective rat- 
ing which plan goes into effect in Min- 
nesota July 1. 

Newbauer’s Authority Questioned 

Three Federal judges in Indianapolis 
will decide tomorrow (June 10) on the 
request for an interlocutory injunction 
against enforcement by Insurance Com- 
missioner G, H. Newbauer of an order 
limiting auto insurance rate reductions 
to 20%. 

In the meantime Judge Robert C. 
Baltzell has taken under advisement the 
petition for a temporary restraining order 
asked by the Allstate Insurance Co., Chi- 
cago. During the hearing on this peti- 
tion, Arthur L. Gilliom, an attorney for 
the insurance company and former at- 
torney general of Indiana, said the hear- 
ing for the interlocutory injunction may 
reveal “back of the picture private in- 
terests and their machinations. It will 


Comp. Rate Changes 
Lower Premiums 7% 

AGGREGATE SLASH $5,000,000 IN N.Y. 

Most of Classifications Will Pay Less 


While a Few Are Advanced; Re- 
vision Effective July 1 








Superintendent of Insurance Pink of 
New York has announced that annual 
revision of New York workmen’s com- 
pensation insurance rates, effective July 
1, will result in a reduction of approxi- 
mately 7%. This represents an aggre- 
gate savings to policyholders of approxi- 
mately $5,000,000 

The general revision of these rates 
has just been completed by the Compen- 
sation Insurance Rating Board and ap- 
proved by the Superintendent. Rate re- 
ductions will be made in 569 or 8% of 


the rate classifications. Seventy-three 
classifications will have rates increased 
and twenty-two classifications will re- 


main unchanged. 
Distribution by Industries 
The following exhibit shows the dis- 
tribution of the effected classifications 
according to industry group. 
Changes will also be made in the loss 


Net Change in 
Manual Rates 


Total No. — Reduced 
Unchanged of Classes + Increased 
9 391 — 9.3% 
0 77 — 40% 
1 11 — 41% 
0 4 + 3.2% 
12 181 — 6.7% 
22 664 


and expense constants. In the contract- 
ing industry the constant has been re- 
duced from $43 to $38. The manufactur- 
ing constant remains at $30. The con- 
stant for the All Other industry group 
is reduced from $26 to $20. The 1939 
adjustments result from improved ex- 
perience and a reduction of the con- 
tingency loading factor. 





be a hotly contested case and will need 
plenty of preparation,” he asserted, 

The suit of the Allstate Insurance Co. 
of Chicago attacking the ruling of In 
surance Commissioner Newbauer has at- 
tracted wide attention. Defending its 
right to sell auto liability insurance on 
pleasure cars at rates 30% less than the 
basic manual rate of the bureau Allstate 
through its president, Gilbert Alexander, 
maintained in its complaint : 

“This company wishes to continue sell- 
ing at its established rates, since it may 
do so with perfect safety. The enforce- 
ment of the Commissioner’s ruling woul 
merely result in placing an unnecessary 
burden, in the way of increased rates, on 
persons procuring automobile liability in- 
surance in Indiana. Allstate is desirous 
of continuing its policy of passing on to 

(Continued on Page 33) 
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Silver Anniversary Of 
Personal A. & H. Bureau 


2-DAY CONVENTION AT RYE, N. Y. 


B. M. Anderson, Prof. W. B. Bailey and 
Charles Anstett Guest Speakers; Plan 
Trip to N. Y. World’s Fair 


What promises to be one of the best 
attended annual meetings the Bureau of 
Personal Accident & Health Underwrit- 
ers has held in some years is scheduled 
for June 28 and 29 at the Westchester 
Country Club, Rye, N. Y. It is to be 
the twenty-fifth anniversary gathering 
of this organization which is composed 
of forty-six companies writing accident 
and health insurance lines. The program, 
“hich is about completed, will run as 
follows }4 

The meeting will be called to order by 
John F. Lydon, Ocean Accident, who is 
chairman of the governing committee, 
and in his annual report he will delve 
into the historical background and prog- 
ress of the bureau in the past twenty- 
five years as well as reciting develop- 
ments of the past vear. Mr. Lydon is 
finishing his second term as chairman 
and his successor will be elected at this 
meeting. Committee reports follow. 

Guest speaker the opening day will be 
B. M. Anderson, counsel, Connecticut 


Ceneral Life. who will talk on “Current 
Events of Legislation and Litigation.” 
Colf is scheduled for the afternoon. 


That evening a trip by special buses to 
the New York World’s Fair is planned. 

At the next morning’s business session 
the guest speakers include Professor W. 
B. Bailey, economist of the Travelers, 
who will speak on “The Economic Back- 
eround of Accident Insurance” and 
Charles Anstett, superintendent of the 
department of inspection in the New 
Vork Life. His talk will center on “Cine- 
Surveillance of Disability Claimants,” 
and will be illustrated by motion pic- 
tures. Then comes election of officers. 

The afternoon will also be devoted to 
golf and in the evening the annual ban- 
auet will be held at which the bureau 
hones to have such old-time leaders as 
Fdson S. Lott, board chairman, United 
States Casualty; Bertrand A. Page, vice- 
president, Travelers; Stewart M. La- 
Mont, retired vice-president. Metropoli- 
tan Life, and W. C. Potter. board chair- 
man, Preferred Accident. Entertainment 
nrogram is being arranged by W. F. 
White. A. & H. manager, Royal, Eagle 
and Globe Indemnity companies. 


T. E. D. Darling Awarded 
Aetna 25-Year Plaque 


Thos. E. D, Darling, one of the con- 
sistent agent producers of the Aetna 
Casualty & Suretv at its 100 William 
“treet branch. celebrated his twenty- 
fifth anniversary with the company on 
Iune 1 and has just been awarded a 
brenze plaane in recognition of this 
milestone. Mr. Darling specializes in 
the bonding lines. and his production 
has qualified him for the three national 
conventions the Aetna has held since 
1915: San Francisco that year, home of- 
fice dedication in 1931 and White Sul- 
rhur Springs in 1936. Before joining 
the Aetna Mr. Darling was with the 
National Surety. 

Born in Flushing, L. T.. in one of the 

oldest houses in that town, built in 1747 
bv a British Army officer, Mr. Darling 
stil has in his possession some old fire 
surance policies on that home of his 
father, Joseph F., one of which was for 
%4.000 and ran to 1856 in the Long Island 
Insurance Co, 
William Leslie, eeneral manager, Na- 
tional Bureau of C. & S. who leaves for 
the Pacific Coast today, has a busy time 
ahead of him. In addition to attending 
the insurance commissioners’ annual con- 
vention in San Francisco June 21-23 he 
will be entertained bv the Casualty In- 
surance Association of Southern Califor- 
nla upon his visit to Los Angeles June 
26. He will also confer informally with 
Sroups in Seattle and Portland, his first 
and second stops. 


its outing at Swampscott June 22. 


TUMBLETY’S MANY ACTIVITIES 





New President of Boston Claims Asso- 
ciation Has Made the Route From 
Office Boy to Claims Chief 

Peter E. Tumblety, who was elected 
president by the Boston Life & Acci- 
dent Claims Association at its meeting 
in May, had the distinction of turning 
the key to open the Columbian National 
Life’s offices in Boston February 1, 1902. 





TUMBLETY 


PETER E. 


Beginning as an office boy he was ad- 
vanced to home office representative and 
then to chief claim examiner which is 
his present position with that company. 
He has handled claims originating in 
most sections where the company op- 
erates, among them some large life in- 
surance cases. 

Mr. Tumblety has served on several 
committees of the Boston claims asso- 
ciation and is active in combating 
fraudulent accident and insurance rings. 
He has written considerable on that sub- 
ject. At one time he served in the Bu- 
reau of Naval Intelligence under Jose- 
phus Daniels, Secretary of the Navy 
during the Wilson administration, and 
was frequently attached to the Presi- 
dential party. 

Mr. Tumblety was publicity chairman 
of the claims association last year and 
now heads the committee arranging for 
i He 
resides in Brighton and has a_ son, 
Joseph P., who will be graduated from 
high school in Boston this month, and 
plans to enter I. T. in the Fall 
majoring in chemistry. A daughter, Mar- 
garet Abigail, is a leader in dramatics 
at Mount St. Joseph Academy, Brighton, 
‘here her father is president of the 
Parent-Teacher Association, 

CROUP INSURANCE PROVIDED 
California Enacts Measure to Cover 

Small Employers and an Expense 

Indemnity for Families 

Assembly bill No. 2349, passed by the 
California legislature, providing for 
Gronp disability insurance for employes 
of firms having ten or more employes, 
and Group expense disability insurance 
for families, has become a law without 
the signature of Governor Olsen. 

The measure is similar in import to 
those in force in Tllinois and other 
states, and gives Group accident and 
health insurance to the two classes men- 
tioned. It does not apply to compensa- 
tion insurance. For employers a master 
policy must be purchased. Policies cov- 
ering families must be bought by the 
head of the family and the coverage in- 
cludes all members of the family. The 
Insurance Commissioner, after a hear- 
ing and on or before January 1, 1940, 
must promulgate the rules and regula- 
tions and the forms for the coverage. 


TWO NEW I. A. C. MEMBERS 

Harry G. Helm, advertising manager, 
Glens Falls Group, has been admitted 
to Class A membership in the Insurance 
Adverstising Conference and Averell 
Broughton, president of a New York 
advertising agency of the same name, 
has been made a Class B member. This 
announcement was made this week by 
Rohert E. Brown, Jr., Aetna Casualty 
& Surety, who is secretary-treasurer of 


the I. A. C 
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T. E. Gleason, 50 Years 
With Preferred, Dead 


ITS SUPERVISOR OF AGENTS 
Officers and Routes of Company Join 
In Respect to Him at Funeral; Was 
68 Years Old at Death 





After fifty vears of loyal service to 
the Preferred Accident of New York, 
Thomas E. Gleason, its supervisor of 
agents and one of its earliest employes, 
passed away last Sunday morning at the 
ave of 68 He was active up until the 
time of his death, full of enthusiasm and 
plans for the future. News of his death 
was a shock to his associates in the 
Preferred’s home office and to producers 
in the field, by whom he was beloved. 

Funeral services were held Wednesday 
morning at the Church of St. John the 
Evangelist in White Plains, N. Y. where 
Mr. Gleason lived for forty-eight years 


and where he served two terms as a 
member of the board of police com- 
missioners in the Old Village. Joard 


Chairman Wilfrid C. Potter is in Florida 
and could not attend the funeral but 
the Home Office was represented by 
President Edwin B. Ackerman, Secretary 
Frank Schaap, Vice-President Percy A. 
Goodale and many of the older employes 


of the company. Burial was in Mt. 
Calvary Cemetery. 
When Mr. Gleason started with the 


Preferred fifty years ago its main office 
was located at 220 Broadway and he per- 
formed office boy duties. He “made 
good” in clerical positions, steadily in- 
creasing his value to the organization, 
and about 1909 was appointed supervisor 
of agents. His reputation is” well 
summed up in a tribute paid him this 
week by an insurance broker friend who 
said: “Tom Gleason was one of the most 
reliable men in the business. He was a 
square shooter, clean competitor, and an 
outstanding Christian gentleman.” 

In his younger day Tom Gleason was 
a volfer of note. He also joined with 
other N. Y. Central R. R. commuters in 
forming the Harlem Valley Car Club. 
They played cards daily, hired a baggage 
car, brought their own chairs. Three 
years later the railroad provided a private 
club car for them. 

LEGON POST 1081 ACTIVITY 
Golf Party Yesterday; Outing at.Roosa 
Gap, N. Y., June 18; Monthly 
Meeting June 13 
Insurance Post 1081 of the American 
Legion, New York, held its annual golf 
party June & at Rockville Country Club, 
Rockville Centre, L. I. Bill Rattleman, 
National Union, and Gene Richard, 
American Insurance Co., handled ar- 

rangements. 

On June 18, rain or shine, the post’s 
second annual outing and picnic will be 
held at Roosa Gap, N. Y., where the 
Legion children’s camp is located. Com- 
mander J. R. Loomis, Travelers, repeat- 
ing his role of a year ago, will act as 
head “chef” and promises a “beef dinner” 
with trimmings that everyone will enjoy. 
Cost per person is 75. cents for adults, 
50 cents for children. 

Monthly meeting of the post next 
Tuesday at Mavbelle Restaurant, 190 
Pear] Street, N. Y., will be the last meet- 
ing of this season. No further meetings 


until next September. 


Auto Rate Situation 


(Continued from Page 32) 


its policyholders, in fair measure, the 
savings resulting from economies of 
management and operation and the care 
ful selection of risks.” 

The complaint attacks the Commis- 
sioner’s ruling as unconstitutional, with 
out statutory authority and as erroneous 
in its application to Allstate in particular, 
and asks that the court enjoin the Com- 
missioner from enforcing his order and 
declare the action which he has taken 
to be illegal. 

Michigan Seeks Stabi'ization 

The committee formed in Michigan 
representing various classes cf auto car- 
riers at the request of Insurance Com 
missioner John G. Emery held its or 
ganization meeting June 7. Bodies hold 
ing membership on this committee in 
clude the National Bureau, American 
Mutual Alliance and “the independents,” 
a group of some thirty non-Michigan 
companies. Commissioner Emery hopes 
the move is a fore-runner of the crea 
tion of a rating bureau operated by the 
various carriers but sentiment among the 
interested carriers is reported to be 
widely divergent as to the probable out 
come of the stabilization efforts. 


LARGEST OUTING PARTY 


150 Attend N. J. Casualty Underwriters 
Ass’n Golf Tournament; Hutchinson 
Host; Nolan Chairman 
The largest annual golf tournament in 
recent years was held Tuesday by the 
Casualty Underwriters Association of 


New Jersey at Shackamexon Country 
Club, Westfield. N. TI. More than 150 
members and friends including many 


agents enjoyed fair weather, golf and an 
enjoyable dinner and ertertainment in 
the evening. Herbert N. Hutchinsen, 
American Surety and New York Cas 
ualty, president of the asscciation, was 
host and the outing committee consisted 
of John H. Nolan. Aetna C. & S.. chair 
man; Fred L. Weirdort. Fireman's Fun? 
Indemnity; C. L. Templeman, Maryland 
Casualty, and C. F, Keltsch, Royal In- 
lemnity. 

Winners of golf and horseshoe pitch 
ing prizes and pictures of many who 
participated in the day’s events will bc 
given in The Eastern Underwriter next 
week. 

Hospital Ins. Probed 

\t the night session Tuesday of the 
Illinois legislature the Searcy committee 
in the senate, acting as a committee unit, 
introduced a bill which will place all 
hospital funds under fu'l jurisdiction 
of the Department of Insurance. The 
Searcy body, which was formed to probe 
charges that the Chicago Board of 
Underwriters permits rebating to pre 
ferred buyers of insurance, - proceeded 
to investigate hospitalization funds under 
its broad powers. The bill, it said, has 
been endorsed by the American Medical 
Association and has the support of 
various other bodies and groups. 


WILL MEET IN JACKSONVILLE 
Interstate Life & Accident’s 1939 an 
nual convention will be held August 22- 
24 at Jacksonville, Fla.. instead of at 


Biloxi, Miss., as originally planned. 
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Three Young Men Win High Grades 
In Insurance Society's A. & H. Course 


Three young men, who by their schol- 
astic ability and persistency won high 
the accident and health 
course given during the past Fall and 
Winter by the Insurance Society of New 
York, Inc., have been presented with 
prizes by their instructor, Andrew J. 
Mountrey, accident and health manager 
in the Standard Surety & Casualty. The 
Walter 


averages in 


highest grade was achieved by 





WALTER J. MOSENTHAL, JR. 


J. Mosenthal, Jr., son of the president 
of H. Mosenthal & Son, Inc., prominent 
insurance broker, with an average of 97 
plus. Second prize went to John Adam, 
Jr., who is an inland marine underwriter 
and production man in the New York 
branch office of the Glens Falls Insur- 
ance Co. Mr. Adam’s grade was 95 plus. 
Third prize winner was Henry Wintjen, 
who is with the American Surety in its 
claim department. 

There were eighty-nine young men 
and women in this year’s class and more 
than half of them obtained high marks. 
They displayed keen interest not only 
throughout the course but kept up with 
regular assignments of home work. In- 
structor Mountrey in the years he has 
conducted this course for the Insurance 
Society says that he has never had a 
more attentive and cooperative group. 
“Their papers clearly showed that these 
young people of today are devoting much 
of their time and effort to the study of 
insurance and will undoubtedly give a 





HENRY WINTJEN 


good account of themselves as our ‘in- 
surance men in the world of tomor- 
,” 


row. 


What Course Consisted Of 


The society’s accident and _ health 
course in the past year embraced the 
following subjects, aimed to give the 
student a comprehensive working knowl- 
edge of this line of business: 1. Origin, 
purpose and use of accident and health 
insurance; 2. Study of the various cov- 
erages and how they should be applied; 
3. Science of underwriting; 4. Study of 
hazards; 5. Selective and loose under- 
writing; 6. Study of impaired risks; 
7. Analysis of endorsements and how 


JOHN ADAM, JR. 


they should be used; 8. Claims investi- 
gation and adjustments; 9. Study of valid 
and fraudulent claims; 10. Study of phys- 
ical impairments; 11. Intercompany re- 
lations; 12. Reinsurance; 13. Compiling 
of premium rates; 14. Study of statis- 
tics; 15. Sales problems; 16. Disability 
and life insurance; 17. Hospitalization 
and accident and health insurance; 
18. Business trends in the field of ac- 
cident and health insurance; 19. Rela- 
tion of broker to company and assured. 


The Prize Winners 


Walter J. Mosenthal, Jr., top man in 
the course, is a Dartmouth graduate, 24 
years old, who is learning the brokerage 
end of the business in the office of H. 
Mosenthal & Son, Inc. Following in his 
father’s footsteps, Mr. Mosenthal has 
taken a keen interest in educational 
work ever since coming into insurance 
business in 1937. His hobbies are tennis 
and music, and his home is in Montclair, 


John Adam, Jr., worked his way 
through college and has been with the 
Glens Falls for about a year. He spent 
the first six months in the company’s 
training school at its home office in 
Glens Falls, N. Y., then went to the New 
York City branch office, where he is 
doing a good job as an inland marine 
underwriter and production man. A stu- 
dent of insurance, one of his favorite 
hobbies is insurance research. He’s 25 
years old. 

Henry Wintjen, graduate of Dickinson 
High School, Jersey City, 24 vears old, 
has been with the American Surety for 
the past eleven years. He started in its 
accounting department and three vears 
ago transferred to the claim division, 
where he is a salvage clerk. He’s going 
to be married next month, the best kind 
of incentive to diligent application to 
one’s job. His hobbies are baseball and 
writing. 

Speaking about the instructor, A. J. 
Mountrey, Arthur C. Goerlich, educa- 
tional director of the society, says: “He’s 
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Unemployment Merit 
Rating Disapproved 


MEMORANDUM BY N. Y. GOV. 





Says Complex Administrative Problem 
of Plan Would Work Injury; Should 
Be Given More Study 


Regarding New York senate bill, print- 
ed number 2810, entitled “An act to 
amend the labor law in relation to the 
unemployment insurance fund,” Gover- 
nor Lehman, after declining to approve 
the measure, filed a memorandum in the 
course of which he said: 

“This bill proposes a plan of merit rat- 
ing in the contributions made by em- 
ployers to the unemployment insurance 
fund. The State Advisory Council on 
Unemployment Insurance, after studying 
this particular plan, failed to make any 
recommendation with respect thereto. 
The Joint Legislative Committee on Un- 
employment Insurance recommended that 
the whole subject of merit rating be re- 
ferred to the State Advisory Council for 
further study and report to the governor 
and legislature in 1940. The regional 
director of the Federal Social Security 
Board has written me in opposition to 
this plan, as have many others. 

“Congress is at the moment consider- 
ing an alternative proposal to merit ‘rat- 
ine. It will enable states, which have 
built up an adeauate reserve, to make a 
general state-wide reduction in contribu- 
tions affecting all employers alike. The 
alternative plan provides that it may be 
availed of only bv those states which 
meet certain minimum standards. One 
of these standards requires maintenance 
of a reserve higher than is proposed in 
this bill. Another standard fixes mini- 
mum duration of benefits at sixteen 
weeks, longer than our act permits. My 
approval of this bill would preclude the 
possibilitv of our state taking advantage 
of the alternative general tax reduction 
proposal if and when adopted by Con- 


eress. 
Omnibus Bill Endorsed 


“The Federal Social Security Act now 
allows merit rating only on the basis of 
three years of compensation experience. 
This bill permits a reduced rate in 1941 
on the basis of the exnerience in the 
single year 1940, and in 1942 on the basis 
of experience in 1940 and 1941. am 
informed that in this respect this bill 
does not satisfy the requirements of the 
Social Security Act. 

“T have already approved an omnibus 
bill endorsed by the Labor Department, 
the State Advisory Council, the Joint 
Legislative Committee on Unemployment 
Insurance and the Social Security Board, 
embodying many substantive changes in 
the unemployment insurance law. The 
new omnibus law completely revises the 
benefit formula and requires numerous 
changes in the administrative setup. To 
add to the administrative problems en- 
tailed by the omnibus law, the complex 
administrative problem of merit rating 
would undo all of the progress made in 
the past six months by the unemploy- 
ment insurance division of the Labor 
Department. 

“Furthermore, it should be noted that 
the omnibus law authorizes the State 
Advisory Council to investigate and study 





one of the hardest workers we have on 
our teaching staff and does a lot of extra 
work to make his classroom instruction 
more interesting.” Mr. Mountrey is a 
member of the American Association of 
University Teachers of Insurance. 





——___ 


the practicability of the establishment 
of a merit-rating system and to report 
its findings and recommendations to the 
governor and legislature on March | 
1940. 

“A proposal of such vital importance 
as merit rating should be submitted t 
reasoned and orderly consideration by 
the legislature and an opportunity given 
to representatives of labor and industry 
to present their views at a public hear. 
ing. This bill was introduced on May & 
less than two weeks before adjournment, 
and rushed through during the last day; 
of the session. The bill is disapproved” 





AETNA GRADUATES BIG CLASS 


Dinner Held in Hartford for Thos 
Finishing Sales Course; Next Ses- 
sion Enrollment Almost Filled 
The forty-fifth session of the Aetna’s 
Casualty & Surety sales course conduct- 
ed at the home office closed with a din- 
ner May 25 for the fifty graduates. Six- 
teen states were represented, eight of 
the men coming from California. An- 
other man, William E. Rourke, came 
from Seattle. The total number of grad- 
uates of the course now exceeds 1,700, 
Home office officials at the dinner 
included Vice-Presidents C. G. Hallo- 
well, Robert I. Catlin, Seaborn T. What- 
ley and Olaf Nordeng; Secretary Gilbert 
E. Ashley; Assistant Secretary Logan 
B. Bidle; Field Supervisors Amos E. 
Redding, Francis W. Potter, Rudolph 
C. Larson and Austin D. Bryan; Coun- 
sel Harry Tyler Smith, and Walter S. 
Paine, manager engineering and inspec- 

tion division. 

Sneakers included Messrs. Hallowell, 
Catlin, Whatley and Nordeng, and the 
three instructors of the course, Messrs. 
Redding, Potter and William W. Ellis. 
Among the guests were Manager J. H. 
Nolan of the Newark office, Agent John 
D. Babb of Pittsburgh, and Schuyler B. 
Eddy of Springfield, Mass. Mr. Eddy’s 
son, Philip S. Eddy, was one of the 
graduates. 

William H. Lamb of Binghamton, N. 
*Y., finished first in the graduating class 
and George E. Rhine of Washington, 
D. C., was second. The next session of 
the course will start on June 12 and at 
the present time the full enrollment has 
almost been reached. 








Claim $1,000,000 Refund 
Of Minn. Comp. Premiums 


Judge Carlton McNally, in Ramsey 
County District Court, has taken under 
advisement a test case involving $1,000,- 
000 in compensation insurance premium 
refunds claimed by Minnesota employ- 
ers. Arguments occupied two full days 
and at conclusion the court permitted 
attorneys on both sides to file additional 
briefs. The refunds claimed are on the 
1936 and 1937 premiums, the attorney for 
the employers contending that the state 
compensation board improperly and il- 
legally established rates for those years. 





RETROSPECTIVE RATING O.K.D 
The Minnesota Compensation Board 
has approved the retrospective rating 
plan as proposed by the Compensation 
Rating Bureau, except that it is applic 
able only on an intrastate basis. The 
plan is available to risks with a standard 
premium of $300 or more. 





VIRGINIA INDUSTRIAL ACCIDENTS 
Eight fatal accidents and 6,236 non- 

fatal accidents were reported to the Vir- 

ginia Industrial Commission in May. 
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Callender Retiring, 
Jones His Successor 


ONE OF ABLEST CASUALTY MEN 





With Ocean Accident & Guarantee for 
Forty Years; Experience Covers Wide 
Range of Activities 





After nearly forty years of association 
with the Ocean Accident & Guarantee 
and the Columbia Casualty, Joseph E. 
Callender of Chicago, central department 
manager, will retire July 1. Laurence a 
Jones, assistant manager, will succeed 
Mr. Callender. In an official announce- 
ment of the change, made by Henry 
Collins, United States manager of the 
Ocean and president of Columbia Cas- 
ualty, he spoke in high terms of Mr. 
Callender’s ability and pleasing personal 
qualities. His retirement from casualty 
insurance will remove one of its most 
accomplished members. : 

Joseph E. Callender was born in Peoria 
in 1866 and grew up in an atmosphere 
of insurance, as his father, the late 
Elliott Callender, was head of a local 
agency. Joseph E. Callender became a 
liability claim adjuster for the old Amer- 
ican Casualty Insurance & Security Co., 
Baltimore. Later he entered investment 
banking and bought and sold insurance 
companies. 


Much Practical Experience 


The Ocean Accident & Guarantee used 
to write only credit insurance in the 
United States but in 1899 it entered the 
general casualty business. Mr. Callen- 
der joined the company in Chicago in 
1900 when the general agency of Mac- 
donell-Baker-Callender was in operation. 
Later he conducted the agency person- 
ally for several years. Then it was suc- 
ceeded by a branch office with Mr. Cal- 
lender as manager. He knows the cas- 
ualty insurance business with much thor- 
oughness over a long term of years and 
is acquainted with every detail of it, also 
its history. He has been president of 
the Insurance Federation of Illinois and 
has been influential in Chicago casualty 
organizations. 

Casualty Insurance a Game to Him 


An interesting close-up of Mr. Cal- 
lender was presented recently by William 
S. Crawford, insurance editor of the 
New York Journal of Commerce, who 
m3 known him for many years. He 
said: 

“Mr. Callender has treated casualty in- 
surance as an interesting game. His 
long experience and acumen have en- 
abled him to tell what the other fellow’s 
move means. He knows the ‘politics’ of 
the business. Time and again he has 
watched a novice adopt a scheme which 
he thought was new and daring, and Cal- 
lender, who knew that the scheme had 
been tried and discarded years before, 
foretold where the innovator would land. 

“He has a delightful personality, a 
keen sense of humor and a vast knowl- 
edge of the casualty business. He is 
something of a joker.” 

It will not surprise his many friends 
to see Mr. Callender re-engage in the 
local agency business in his home town 
of St. Charles, Ill., upon his retirement. 
He has a six-acre estate there. But 
before he departs he will be given a 
erand farewell dinner at the Union 
League Club, Chicago, on June 21 by the 
Lighthouse Club. the organization of em- 
ployes in the Ocean’s central depart- 
ment. United States Manager Collins 
and F. W. Koeckert, United States man- 
ager of the Commercial Union fleet, 
vill represent the head office at this 
altair. 

L. S. Jones’ Background 
Laurence S. Jones, who succeeds Mr. 
Lallender on July 1, has been with the 
ycean for the past sixteen years and 
‘uring this time he has had experience 
in all branches of casualty insurance. He 
nas been closely associated with Mr. 
\allender for the past twelve years, nine 
% which he has been his right-hand 
man in the Ocean’s central department 
Speaking of Mr. Jones’ ability United 
States Manager Collins said: 

I feel that Mr. Jones is fully quali- 


fied to discharge the responsibilities of 
his new position to the satisfaction of 
the company and its representatives in 
the field. I, therefore, bespeak for him 
your enthusiastic cooperation.” 





EMMCO CASUALTY FORMED 





Group of South Bend Men Organizing 
Automobile Company to Write 
All Classes Except Fire 


A group of business men of South 
Bend, Ind., have filed intention of form- 
ing a new automobile insurance com- 
pany, called the Emmco Casualty. The 
classes to be written do not include fire. 

Incorporators and officers are E. M. 
Morris, president; Lew Fleming, vice- 
president; E. R. McEndarfer, vice-pres- 
ident; G. O. Keasey, treasurer; Karl 
Brecht, secretary, all of South Bend. E. 
B. Warner, South Bend, and George C. 
Clark, Mishawaka, directors. 


RECODIFICATION DELAYED 


With the automatic death of the Ham- 
mond bill to create a special commission 
to study recodification of the Michigan 
insurance laws, the measure not having 
been passed by the house of origin in 
time to make possible its final enactment 
before adjournment, it appeared to ob- 
servers of Michigan legislation that a 
1941 recodification attempt is unlikely. 





Contractual Liability Ins. 
As Seen by Paul Rutherford 


Paul Rutherford, president, Hartford 
Accident, expressed some _ significant 
views at an agents’ convention recently 
on comprehensive coverage in the lia- 
bility field and in the course of his ad- 
dress here’s what he had to say on au- 
tomatic contractual liability insurance: 

“There are two reasons why automatic 
contractual liability insurance cannot be 
written without limitation. First and 
most important, sound insurance prac- 
tice will not permit the assumption of 
the contractual liability of those engaged 
in trade or business without knowing 
in advance exactly what liability is being 
assumed. Second, the bureau companies 
could not assume such liability automat- 
ically even if they wished to do so be- 
cause under the rules of the bureau all 
contractual liability policies assuming li- 
ability under contracts other than those 
mentioned must be submitted for rating 
and cannot be covered automatically. 

“There is another factor in compre- 
hensive insurance which deserves further 
mention—the unknown hazard. Insur- 
ance against the unknown hazard is one 
of the factors which has played a large 
part in the demand for this type of in- 
surance.” 


J. H. McGibbons Dead 


John H. McGibbons, for many years 
associate manager of the United States 
F. & G. at Chicago, died May 3, at the 
age of 72. He had given more than 
twenty-five years’ service to his company. 
Mr. McGibbons gained international 
prominence years ago as a World’s Fair 
official having been connected with the 
Columbian Exposition at Chicago, the 
St. Louis Exposition and Paris Exposi- 
tion. Seven foreign countries decorated 
him for this work. Funeral services 
were held last Thursday. Mr. McGibbons 
is survived by his wife, Florence. 


WILLIAM A. SMITH HONORED 


William A. Smith, manager Atlanta 
office, United States F. & G., has com- 
pleted thirty years with that company 
and was the guest of honor at a cele- 
bration held May 19-21 at Sea Island. 
E. Asbury Davis, president of the com- 
pany, was the principal speaker at a 
dinner given at that time. 


LICENSE REVOCATION IN VA. 

License of J. M. Warren, local agent 
of Harrisonburg, Va., has been suspend- 
ed until July 15, the end of the present 
license year. He was charged with with- 
holding premiums from the Bituminous 
Casualty which he had collected as an 
agent. 
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Careers of New Officers of the 
Health & Accident Conference 


elected officers of the 
Health & Accident Underwriters Con- 
ference are young men for the most part 
who have crammed a lot of activity into 
their careers in the accident insurance 
business. Their hobbies and previous oc- 


The newly 


cupations, as the following biog: aphical 
material indicates, run from fishing and 
outdoor life to school teaching, which 


Vice 


President W 


was Second oodward’ S 





PAUL CLEMENT 
vocation before entering insurance 
James E. Powell, the new president, at 
36 years old is one of the youngest chief 


executives of this organization to take 
office. His career was outlined in The 
Eastern Underwriter last week. Back- 


grounds of his key men follow: 


Executive Committee Chairman Clement 


Executive Committee Chairman Paul 
Clement is an ardent fisherman, presi- 
dent of the Minnesota division § of 


the Izaak Walton League of America 
and a national director of this organiza- 
tion. He’s also active in the Minne- 
apolis Optimist Club, the Athletic Club, 
a member of local claim associations, the 
International Claim Association, also 
Junior Association of Commerce and U. 
S. Chamber of Commerce. 

Mr. Clement has been connected with 
the Minnesota Commercial Men’s since 
1915 and succeeded A, J. Alwin as secre- 
tary in 1932. This association, founded 
in 1905, insured at first only commercial 
travelers but now writes policies on all 
professional men and select risks. Mr. 
Clement is also secretary-treasurer of 





HARRY A. WOODWARD 


the American ow Association which 
does a general & H. business. He’s 
a graduate of << Minneapolis College of 
Law and is a member of the Phi Beta 
Gamma legal fraternity. 
E. G. Trimble, Jr. 
E. G. Trimble, Jr., 


first vice-president 


of the conference, is an outdoor man, a 
true sportsman who enjoys boating, 
swimming, hiking, baseball and tennis, 


and who is training 
ing in age 
the 
with 
June, 


his three sons rang- 
from 1% to 6 years old, along 
same lines. Mr. Trimble has been 
the Employers Reinsurance since 
1927, and it is his one and only 





E. G. TRIMBLE, JR. 


company connecti He will be 
bered by Julien Wf. Harvey, now head of 
the National Conservation Bureau, for 
the safety work he did for him when Mr. 
Harvey was with the Kansas City Safety 
Council. Mr. Trimble, a Cornell man, is 
a member of the Kansas City Club. He 
is 32 years old. 


Harry A. Woodward 

Harry A. Woodward, native of south- 
ern Illinois, taught in public schools 
there, sold school supplies in the Sum- 
mer, which job proved to be more re 
munerative than teaching. He’s a vet- 
eran of the Spanish-American War. His 
insurance career began in 1915 after pre- 
vious business experience with the IIli- 
nois Steel and the Grant Marble Co. of 
Milwaukee. The Old Line Life has been 
his one and only company connection, 
and in 1940 he will celebrate his twenty- 
fifth annive rsary with it. Starting on its 
\. & H. sales staff, Mr. Woodward be- 
came _ successively field superintendent 
and claim adjuster, and in 1925 was ap- 


remem- 


‘Loyal Protective Life, 


pointed A. & H. manager. Before his 
election to second vice-presidency of the 
H. & A. Conference Mr. Woodward had 


served as a 


member of various com- 
muttees, 
O. F. Davis 
O. F. Davis’ accident and health ca- 


reer began when he was 21 years old 
in 1921. He started as a salesman of 
the Commercial Health & Accident of 
Springfield, Ill, which was consolidated 
in 1922 with the Mutual Life of Illinois, 
its associate company. In less than four 
year’s time Mr.. Davis was producing 
$40,000 in premiums annually. He was 
promoted in 1925 to assistant agency 
director and A. & H. manager. The 
change in the company’s name to Abra- 
ham Lincoln Life came in 1926. Mr. 
Davis was made its director of agencies 
in 1934 and remained with the depart- 
ment after the company’s reinsurance by 
the Illinois Bankers Life. In that com- 
pany Mr. Davis is assistant agency di- 
rector and A. & H. manager. His selec- 
tion for secretary of the Conference is 
a popular choice. 





O. F. DAVIS 





Report on Reserves for Non-Can. 
A. & H. Approved by Conference 


John M. Powell, chairman, special com- 


mittee on  non-cancellable reserves 
Health & Accident Underwriters Con- 
ference, won commendation for the re- 


port of his committee which was adopted 
by the association at its annual meeting 
in Boston recently. Besides Mr. Powell 
the committee the fol- 
lowing persons particularly well quali- 
fied to serve: John H. Miller, Monarch 
Life; Jarvis Farley, Massachusetts In- 
demnity; S. C. Carroll, Mutual Benefit 
H. & A.; K. B. Piper, Provident Life & 
Accident. Mr. Powell is president of the 
Boston. 

In addition, Alson C, Patton, associate 
actuary, Massachusetts Protective Asso- 
ciation, accepted an invitation of the 
committee to sit with them in the prepa- 
ration of the proposed table. In a 
memorandum accompanying the report 
Mr. Powell says: 

“For many years it has been generally 
recognized that no satisfactory table 
existed for the computation of non-can- 
cellable reserves, although the import- 
ance of a proper basis has been recog- 
nized as being exceptionally great. Many 
insurance departments have been en- 
deavoring to find a more satisfactory 
basis. Without doubt, therefore, this 
table is likely to find a hearty welcome 
by many insurance departments. 

_ “While many factors enter into a sat- 
isfactory experience under non-cancel- 
lable accident and sickness insurance be- 
sides a proper reserve basis, as has been 
demonstrated in recent years by the ex- 
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perience of various companies, neverthe- 
less, a proper reserve basis is one of the 
most fundamental requirements. 

“Although it was the privilege of the 
writer to sit in what was probably the 
first inter-company meeting on non-car- 
cellable accident and sickness insurance 
well over a quarter of a century ago, and 
to have been in constant touch with all 
developments in that field since that 
date, there has been nothing at any time 
that has compared with the feeling of 
satisfaction experienced in submitting 
this report to the Conference on behalf 
of the committee. The present report 
covers only a table for active life re- 
serves. An additional report will follow 
during the next year on disabled life re- 
serves.” 

Several recommendations are made in 
connection with use of the table, among 
which is one that it should apply to all 
policies issued on or after January 1 of 
the year following its adoption. The 
committee is being continued. 





Arbitration Facilities 
For N. Y. Fair Visitors 


Mayor LaGuardia, Groven Whalen and 
Louis H. Pink, New York Superintend- 
ent of Insurance, have approved estab- 
lishment of emergency arbitration tr- 
bunals to settle comme rcial and civil dis- 
putes arising between World’s Fair visi 
tors and business firms in New York, the 
American Arbitration Association an- 
nounces. 

Instead of going to the courts, a pro- 
cedure usually impossible for the short- 
time guest, the parties to a controvers) 
will be enabled to apply for the services 
of an impartial arbitrator to decide their 
case in a few hours or less. According 
to the established rules of arbitration, 
both parties must agree in advance to 
abide by the decision rendered. There 
will be no charge whatever for the 
service. 

The panel of voluntary arbitrators 
which is made up of leaders in business, 
educational and social organizations, will 
also be staffed with men who speak 
foreign languages, to aid fair visitors 
from abroad. 

Offices of the American Arbitration 
Association are at & West  Fortieth 
Street and the World Trade Center of 
the Court of Peace at the fair. The 
tribunal will not function for disagree 
ments between individuals and the fait 
management proper. This is the first 
time in the history of world fairs that 
an emergency arbitration system has 
been set up. In addition to commercial 
and civil disputes the lay arbitrators will 
also adjust accident cases involving out 
of-towners, according to Mr. Pink 
Many insurance companies and several 
bar associations have agreed to refef 
such litigation to the tribunals. 
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A. & H. Convention in New York 
To Attract Many Out-of-Towners 


The National Accident & Health As- 
sociation has completed the program for 
its forthcoming convention at the Hotel 
Pennsylvania, New York City, beginning 
Wednesday, June 21. Members from 
all parts of the country who are expected 
to attend will be welcomed by Harold 
M. George, United States F. & G., presi- 
dent of the Accident & Health Club of 
New York. As hosts to this convention 
this club has planned a sales congress, 
joint luncheon, banquet and trip to the 
New York World’s Fair on Friday, 
June 23, which is officially designed by 
the fair as Accident & Health Insurance 
Day. 

E. H. O'Connor, Bankers Indemnity, 
president of the National Association, 
follows Mr. George on the program and 
his presidential report will present the 
high spots of association activity in the 
past year. Then comes: 

George L. Dyer, Jr., of St. Louis, 
whose agency represents the Columbian 
National Life, speaking on “Why We 
Have a National Association;” W. B. 
Cornett, general agent, Loyal Protective 
Life, Columbus, Ohio, first vice-president 
of the association, who will discuss “Our 
Association and Why;” Harry A. Cun- 
nington, Aetna Casualty & Surety in 
Cleveland, past president of the associa- 
tion, whose topic is “How Can Our As- 
sociation Improve Its Services.” 

Edward King, secretary-treasurer, 
Hooper-Holmes Bureau, is slated to 
speak on “What the Inspection Accom- 
plishes” followed by Clyde E. Dalrymple, 
who represents the Preferred Accident 
in Milwaukee. Mr. Dalrymple’s subject 
is “What A. & H. Insurance Means to 
an Agent.” Fred M. Walters, General 


Accident in Philadelphia, comes next with 
the subject “Educating the Public” and 
Wesley T. Hammer, Loyalty Group, New 
York City, will discuss “Legislative 
Trends.” 


Wickersham Thirty Years 
With Aetna Organization 


Theodore G. Wickersham, agency as- 
sistant Aetna Casualty & Surety, marked 
his thirtieth anniversary with the or- 
ganization June 1. He received numer- 
ous congratulatory messages. In the 
evening he was guest of honor at a party 
given for him by the agency department 
at Chanticlear Inn, Rocky Hill. About 
twenty-five persons attended the party 
and Mr. Wickersham was the recipient 
of several gifts. A native of Little Rock, 
Ark., Mr. Wickersham’s first connection 
with the Aetna was June 1, 1909, at 
which time he entered employ of G. H. 
Campbell (now Campbell, Mallory & 
Throgmorton), Actna general agents at 
Little Rock. He remained with that 
agency until March, 1915, when he joined 
the home office staff. 








Royal Visit Increases 


Demands for Insurance 

In cities along the route of the royal 
tour of Canada there has been a large 
increase in the demand for burglary, 
public liability and plate glass insurance. 
Much of it developed the last day or 
two before the actual time of the visit. 
Burglary insurance particularly was in 
demand because it was felt that with the 
police on duty along the route of the 
royal processions, and most of the public 
out sightseeing, many areas not only 
would be without police protection but 
would be almost unpopulated as well. 











PAYROLL AUDITOR 


possessing considerable insurance com- 
pany and broad field experience with 
Aetna Casualty & Surety Co., desires 
new connection. Young enough to fur- 
ther develop, yet matured and sufficiently 
experienced to assume responsibility. 
University graduate, single, willing to 
travel. 


Box 1352, The Eastern Underwriter, 
94 Fulton St., New York 


























. bination contract, Henry Collins, the 

Ocean Accident Has New Ocean’s Un ited States manag rer, said: “In 
Householder’s Policy Form issuing this form of pol licy, whenever it 

is written so as to cover water damage, 


Accident announced to its care sh wey i 
unusual or abnor 


The Ocean 
agents and branch offices on June 1 the is no 


taken to see that there 
mal exposure due 





issuance of a new policy known as house-_ |! the age or condition of the residence, 
holder’s combination policy, development @"@ 3t must be understood that the ac- 
a : : , ceptance of risks which include water 
and underwriting of which will be in damage is subject to the inspection 
charge of John F. Lydon. This new proving satisfactory. 
department will be in addition to Mr. “The premium rates for the different 
Lydon’s present duties as manager of items of coverage, including water dam- 
the accident and health department. age, will be andard. The commission 
The new policy will furnish in one con- terms for this p licy are favorable to the 
tract the following coverages: residence agent. For local agents and brokers the 
liability, sports liability, burglary, rob- commission scale is 20%; for regional 
bery, theft and larceny; fixed glass and agents 22!4%, and for general agents 
furniture tops and other portable plate 30%, except if the policy is written to 
glass; explosion and water damage, air- cover workmen’s compensation that part 
craft, automobile and other vehicle dam- f the pre emium is subject to the custo- 
age. mary workmen’s compensation commis- 
In announcing the householder’s com- sion ame. 
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On the Production“Firing Line” 








T. J. Falvey, Veteran Casualty Leader, 
Has Timely Tip on New Sales Tools 


The business philosophy of T. 
veteran president of the 
Bonding, as presented monthly in The Con- 
centrator, the company’s house organ, 
been an inspiration to both agents and 
home office people for many years. Al- 
ways progressive and alert to new devel- 
opments in the casualty-surety business, 
Mr. Falvey has some particularly good 
advice in his current message. Stressing 
the new sales implements which have re- 
cently been made available to agents he 
urges in the following that they be studied, 
made familiar by use and expertly used: 

First we have the safe driver reward 
in connection with automobile insurance 
—announced some time ago, to be sure, 
but now bearing fruit as the effects of 
the first checks are felt. Recipients of 
the checks have expressed a lively satis- 
faction not only in the monetary aspects 
of the rewards, but also in the tangible 
evidence of their good records as drivers. 
The news spreads and thus is the plan 
given impetus and strength as a selling 
argument for automobile insurance. 

Alert producers have been quick to 
seize upon this situation and make the 
most of it. 

Then, more recently, rates have been 
revised on automobile insurance and 
specifications have been changed, so that 
altogether, agents have many new in- 
ducements to offer—new tools, of which 
effective use may be made in building 
up their automobile business. 

The new $500 residence burglary in- 
surance policy, fulfilling as it does a long 
felt want, also opens a vast field of 
prospects and is a new tool to be used. 

Changes have also recently been an- 





C. Scott Bentley Completes 
20 Years With Travelers 


C. Scott Bentley, assistant manager of 
casualty lines in the Travelers’ 55 John 
Street, New York, branch, observed his 
twentieth anniversary with the company 
on Saturday, June 3. He started as a 
counterman in the 55 John Street office 
June 3, 1919. On September 1, 1926, 
he was appointed special assistant, casu- 
alty lines. Transferred to the casualty 
underwriting department of the same 
office in December, 1926, he spent the 
next three years in that capacity. On 
January 1, 1930, he was advanced to 
assistant manager of the casualty depart- 
ment. 


CALLS FREE INSURANCE ILLEGAL 

A warning that it is illegal to give 
free insurance to contractors and build- 
ers during construction of buildings and 
a request that insurance companies exer- 
cise more care in selecting agents has 
been issued by Sherman Goodpaster, di- 
rector of the Kentucky Division of In- 
surance. Mr. Goodpaster said that due 
to competition the practice of “giving 
free binder service” during construction 
had arisen and that the State Attorney 
General’s office held this “constitutes a 
flagrant violation of the anti-rebate law.” 


129 FELLOWSHIP CANDIDATES 

When the Casualty Actuarial Society 
held its 1939 examinations for Associate 
and Fellow degrees May 17-18 there 
were 129 candidates who took the tests. 
Those interested in having copies of the 
examination questions may obtain them 
from Richard Fondiller, society’s secre- 
tary-treasurer, 90 John Street, New York. 


WASHINGTON’S NEW AUTO LAW 

The new financial responsibility law 
in the State of Washington became ef- 
fective June 7. It has stimulated sale 
of much new auto liability business. 











J. Falvey, 
Massachusetts 


has 


nounced in connection with owners’, 
landlords’ and tenants’ liability insurance 
—changes in rates and in the provisions 
of the policies. 


There again are new talking-points, 
new avenues of approach—new tools to 
be used in the development of business. 
Nor will the well-versed agent see higher 
rates necessarily as hurdles in the way 
of selling a given line. Surely, if ex- 
perience on certain coverages is such 
that rates must be raised, then pros- 
pects, hitherto uninsured, can so much 
the more easily be convinced of existing 


hazards against which they should be 
protected. 

Recent rate revisions have also oc- 
curred in connection with fidelity bonds. 
\gents, for the protection of present 
business, and to develop potentialities 
for new business, need to be on the 
jump. 

New “tools of the trade,” to be studied, 


made familiar by use and expertly used! 
Those who do not thoroughly familiarize 
themselves with the new implements will 
use them clumsily. Those who do not 
use them at all will live to rue a con- 
sequent loss of business. 

“Knowledge is Power.” 


Knowledge of these and other new 
conditions and provisions affecting the 
contracts which we sell will give you 
the power to go out and “cash in” on 
them, at the same time Ran ter a 
. useful service for your clients, 

“Look over your kit and be sure it 


contains the 
of the trade,” 


latest, most modern 
and use them. 


“tools 


54 


Cars 


gradual, steady growth, 


tion of the Preferred. 


of oo 


The Preferred Accident has throughout its 54-year 
career built up and maintained a progressive staff 
of agents in all parts of the country with whom its 
relationship has been friendly and mutually profitable. 


The cornstone of the Preferred’s success has been 
the emphasis.. being on 
careful underwriting in both field and home office, 
and a policy of claim settlements that builds good 
will among policyholders. 


That agents appreciate this program in its broad 
aspects is indicated by their long time representa- 
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Kenyon Casualty Formed 


In Louisville, Kentucky 
Tollie M. Hopkins, special agent for 
Snyder Brothers general agency, Louis- 
ville, has resigned his connection to be- 
come vice-president of the newly formed 
Kenyon Casualty Co., Louisville, organ- 
ized to write compulsory classes, such 
as bus, truck, taxicab, compensation, lia- 
bility, personal injury, etc., and public 
conveyances. The company will have 
$200,000 capital and $200,000 surplus. 
James H. Richmond, president Murray 
State College, is president; Merritt 
O’Neal, Commonwealth’s attorney, Louis- 
ville, and Mr. Hopkins, vice-presidents, 
and Thomas H. Johnson, formerly with 
the Commonwealth Life of Louisville, 
secretary-treasurer. 


ON ALL AMERICAN CANAL BOARD 
Morrison-Knudsen Co., Los Angeles 
_ San Francisco, in conjunction with 
M. H. Hasler, Phoenix, Ariz., were the 
low bidders on the Coachella Valley 
section of the All American Canal. Their 
bid was $2,280,000. The Los Angeles 
branch office of the Fidelity & Deposit 
was the originator of the bid bond and 
will be on the payment and performance 
bond when the contract is awarded. 


HOUSTON FIELD ASSISTANT 

Alden L. Lancaster, field assistant of 
the Travelers for casualty lines, has been 
assigned to the Houston branch office. 
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GENERAL AGENTS’ CONVENTION 


Haines, Page, Menn, Goodcell, Carpente; 
Among Speakers for Meeting at 
San Francisco, June 26-28 
Diversified subjects of importance are 
announced for the business sessions of 
the fourteenth annual convention of the 
American Association of Insurance Gen- 
eral Agents, to be held in San Francisco 
June 26 to 28. President L. Daniels 
has released the program which includes 

the following principal addresses: 

“The Casualty and Surety General 
Agent — What He Is and Does,” by 
James M. Haines, president Association 
of Casualty & Surety Executives; “The 
Development of Inland Marine _Insur- 
ance,” by Charles R. Page, president 
Fireman’s Fund; “The Need for Con. 
tinued Solidarity,” by William H. Menn, 
president National Association of Insur- 
ance Agents. 

Also “Your Job and Mine,” by Rex 
B. Goodcell, Insurance Commissioner of 
California; “Insurance Organizations — 
Their Objectives and Opportunities,” by 
Samuel L. Carpenter, Jr., manager Board 
of Fire Underwriters of the Pacific; “The 
Solution of the Non-Admitted Problem,” 
by Charles Seeley, San Francisco general 
agent; “Chaos or Stabilization,” by Kemp 
S. Dargan, Texas general agent. 

“Underwriting Foreign Business.” by 
Clement J. Smith, board chairman, Amer- 
ican International Underwriters ; “Is Col- 
lective Bargaining the Answer 2” by Al- 
mon E. Roth, president San Francisco 
Employers’ Council. 

Present indications are that the San 
Francisco convention will be the largest 
in the history of the American Associa- 
tion of Insurance General Agents. Ses- 
sions will be held at the Hotel Mark 





Hopkins. Reservations can be made 
through Don E. Kessler, 54 Sansome 
Street, San Francisco. 





INDUSTRIAL INSURERS’ MEET 


All Officers Re-elected; Annual Dinner 
for Past Presidents Feature of Con- 
vention in Mississippi 
The National Industrial Insurers’ As- 
sociation re-elected all officers at its re- 
cent annual convention at Edgewater 
Park, Miss. A feature of this meeting 
was the annual dinner for past presi- 
dents at which John Sharp Williams, 
III, insurance commissioner of Missis- 
sippi, was the speaker and C. A. Craig, 
board chairman, National Life & Acci- 
dent of Nashville, was toastmaster. Offi- 
cial line-up for the coming years follows: 
President, Frank P. Sanford, Birming- 
ham, Liberty National Life; vice-presi- 
dent, B. L. Tatman, St. Louis, Reliable 
Life: secretary-treasurer, Clay Evans 
Johnson, Chattanooga, Interstate Life & 
Accident; executive secretary, Raymund 
Daniel, Atlanta. Members of the exec- 

utive committee are H. T. Dobbs, 
lanta, Industrial Life & Health Insur- 
ance Co., chairman; W. N. Culp, Bir- 
mingham; J. M. Drake, Indianapolis; F 
F. Leith, Washington, and E. L. Philips, 
Jacksonville, Fla. 


N. J. SURETY OUTING JUNE 20 

The Surety Underwriters Association 
of New Jersey has issued invitations to 
attend its annual golf tournament in the 
form of a bid opening. The affair will 
be held June ' i Crestmont Golf Club, 
West Orange, J. (mext day if rain) 
and the tourn: waa play begins after 
1 p.m. Dinner will be provided in the 
evening. Outing committee consists ol 
Ralph Hawkins, New Amsterdam Cas- 
valty; Paul Parris, Fidelity & 79" 
and Ed Charles, Indemnity Co. of N. A. 
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